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OHIO LOCAL AGENTS an 
IN ANNUAL SESSION ‘ 
Etna (Fire) Insurance Co. 


OF HARTFORD, CONN. 


Has entered the one hundreth year of its existence and has during that time paid 
more than $165,000,000.00 in losses. A Company that has faithfully carried out Stat 
Cleveland every obligation assumed during so long a period may be regarded as an important ates 
part in the foundation upon which our country’s prosperity rests. Its agents may 
be found in all cities and towns. 


Western Branch: INSURANCE EXCHANGE, CHICAGO, ILL. 


‘ WM. B. CLARK, Presiden L. 0. KOHTZ, Asst. Genl. Agent : 
$1,500 Raised to Continue Extension | THOS. E. GALLAGHER, “General Agant R. B. IVES, Asst. Sec’y | Number of Clauses Reduced, Inconsis- 


Work—Membership and Attend- tencies Eliminated and Work of 
ance Records Are Set Agents Simplified 
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RULES OF PRACTICE 
FOR OHIO REVISED 


Many Similar Changes Will Follow 
Later in Other 
































Meeting Is Prelude to National As- 
sociation Convention at 





CORRY AGAIN PRESIDENT ARE NOT YET IN EFFECT 























Rules of practice for Ohio have been 
revised and will soon be published and 


NEW OFFICERS OHIO ASSOCIATION 


° 
President—Cliff C. Corry, Springfield, Gre at Ame TIT: ait 
Ohio. promulgated. They will not become 


Sn efit it Gi my ITD effective until the date, to be announced 
later, arrives. 
Pg ttt UF. The revisions remove inconsistencies, 


reduce materially the number of per- 
mits and clauses and also remove many 
points to which objections have been 
raised. 

While the rules are for Ohio only the 


Vice - President — Thomas Cc. Goss, 
Cleveland. 


New Members Executive Committee— 
F. Austen McElroy, Columbus; Arthur 
Clemons, Cincinnati; E. W. Raynolds, 
Akron. 


By C. W. VAN BEYNUM 
CLEVELAND, O., Sept. 17.—The STATEMENT JANUARY 1, 1918 


twenty-second annual meeting of the CAPITAL 
$ 2 9 0 0 0 9 0 0 0 a 0 0 changes are in many cases indicative 


Ohio Association of Insurance Agents 
RESERVE FOR ALL OTHER LIABILITIES of changes that will be made in other 


was held today as a curtain-raiser to 
1 2 92 7 269 9 1 states, for the business is gradually 
5 ) a being made uniform throughout the 


the convention of the National asso- 
ciation on Wednesday, Thursday and 

SURPLUS country as well as being made uniform 

went throughout individual states. 


ORGANIZED IN 1872 


Friday. The attendance of about 250 
sets a record for the organization. 


President Corry, who was reelected, 
said the association could not report 
as successful a registrative program 
carried out as it did a year ago, but 
it could give some good news regard- 
ing members. A year ago there were 
570 on the roll, but some were unpaid, 
some dead and some in the service of 
the army and navy. This year there 
were 439 paid members, a gain of 212. 
There are in addition 30 who still owe 
1917 as well as 1918 dues, 102 who owe 


$8,527,719.31 
$23,454,989.22 


Western Department, Chicago 


WALTER H. SAGE, General Manager 
WALTER E. MILLER, Assistant Manager 


INGRAM & LERCH, Managers 


DIGEST OF CHANGES 

A digest of the changes follows. It 
is worthy the careful study of all 
agents, particularly those in Ohio. 

Agents or Brokers Representing As- 
sured: Make-up or credit information 
will not be furnished agents or brokers 
unless the inspection bureau is first fur- 
nished with an order for such informa- 
tion by the assured. 

Acetylene Gas: This permit as well as 
a number of other permits has been 





changed and shortened. The nine cau- 





EDWARD MILLIGAN, President 


tions now appearing under this head 





|| 


have been shortened to one paragraph 


1918 dues, making the actual member- GEORGE M. LOVEJOY Vice-President JOHN B. KNOX, Secretary pain Re sper yp ig ne Mes 


ship 541. There were really 225 new THOMAS C. TEMPLE, Secretary GEORGE C. LONG, JR. rage ee ‘ 
pie. cn secured durin wr at A THEODORE, F. SPEAR, Ass't See'y HENRY P. WHITMAN, ‘Ass’ See'y Guz-Acetytene Weltings 4 permit hes 

: as y Pig FRED C. GUSTETTER, Ass’t Sec’y EDWARD V. CHAPLIN, Ass’t Sec’y been inserted for the use of oxy-acety- 
dozen were added during the meeting 


: ; ng ° lene gas for heating or welding purposes. 
and Mr, Corry is campaigning for more, — to ee : - $9,859,040 + * # 

heing the field representative as well Cs 2ASEeS ee : 87 ,600,000 Alterations and Repairs: This entire 
as the president of the association. 


e subject has be sehanged and a clear di- 
pa gpa cae reise Cash Capital - Three Million PUENEND*' | Sassen mate Setnven the changes welch 


come under the alterations and repairs 
Reinsurance Reserves - $6,782,134 : 


permit which changes carry no charge 
Reserve for Outstanding Losses and all other and the changes which come under the 


Claims 4 é 4 P 887,759 mechanics permit. Notes covering the 
NET SURPLUS " é é - 6,859,040 handling of this question in connection 


with sprinklered risks and blanket forms 
Total Assets a ai $18,040,850 of policies have been included. The per- 


mits themselves have been changed so 
(CONTINUED ON PAGE 14) 


The Ohio agents heard from Presi- 
dent E. M. Allen, Chairman Fred J. Cox 
of the executive committee and Secre- 
tary Chauncey S. S. Miller of the Na- 
tional association. Mr. Allen called 
attention to the necesity of insurance 
men working in patriotic endeavors as 


(CONTINUED ON PAGE 5) 

















FIRE, TORNADO, AUTOMOBILE, SECURITY 
SPRINKLER LEAKAGE, WAR RISK, Resources ample 
EXPLOSION AND KINDRED LINES. 


North British 
and Mercantile cman 
I hnsurance C O. ' United States Branch 


76 William St., NEW YORK CITY 
109 YEARS OLD 


for all obligations 


SERVICE 
Expert advice on 
insurance problems 
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MUCH INTEREST TAKEN 
NORTHWEST MEETING PLANS 


W. C. Boorn of the Hartford and P. T. 
Kelsey of the Sun Are Presi- 
dential Candidates 


A new hat was cast into the presi- 
dential ring of the Fire Underwriters’ 
Association of the Northwest this 
week when it became known that W. 
C. Boorn, assistant western general 
agent of the Hartford Fire, had_been 
induced to become a candidate. He is 
a man of worth, intelligence and fine 
instincts. Manager Preston T. Kel- 
sey of the Sun, tried and true, a mem- 
ber of the illustrious underwriting fam- 
ily who has been a loyal Northwest 
man for years, is a contestant, and his 
friends are active in his behalf. 


Names Are Withdrawn 


Assistant Manager John C. Harding 
of Springfield states that it will not 
be possible for him to make the race 
this year. Mr. Harding has been 
prominently mentioned for the office 
and many of his friends were rallying 
to his support. W. L. Maillot, assist- 
ant western manager of the Phoenix 
of England, has also asked his name 
be withdrawn as a candidate for presi- 
dent, although his friends in the field 
had already gotten his campaign away 
to a good start. 


Candidates for Treasurer 


E. W. Jewell, assistant manager of the 
Atlas, and Royal A. Buckman, superin- 
tendent of the automobile department of 
Royal, appear to be the only candidates 
for the office of treasurer. Mr. Jewell 
formerly traveled in the field for the 
Western and British America, has been 
president of the Fire Insurance Club of 
Chicago, and has been prominent in Blue 
Goose circles. He has a wide following. 

Royal A.. Buckman was formerly in 
the Illinois and mountain fields for the 
Royal and for the last year and a half 
has been in the home office in charge of 
its automobile department. He has been 
for the last year head of the Illinois 
Blue Goose and popular in the field. 


Secretarial Aspirants 


There is quite keen rivalry for the 
secretaryship. A. H, Grupe, automobile 
special agent of the Hartford, has his 
hat in the ring. He has traveled for 
many years in Illinois and Missouri and 
has a strong backing. Another strong 
candidate is “Old Silvertop,’” W. P. Rob- 
ertson, deputy assistant manager of the 
Liverpool & London & Globe. Mr. Rob- 
ertson has a wide acquaintance, having 
traveled in several states for the Nord- 
Deutsche and then went into the field in 
Michigan for the Liverpool. Two years 
ago he was called into the western de- 
partment to assume his present position. 

W. E. McCullough, agency superintend- 
ent of the Queen, is another candidate 
for this office whose campaign is well 
under way. Mr. McCullough was for- 
merly in Wisconsin for the Queen, is 
prominent in the Northwest association 
and Blue Goose circles and has just com- 
pleted a very successful term as presi- 
dent of the Fire Insurance Club of Chi- 
cago. He is much interested in the Boy 
Scout movement, being a scoutmaster. 

W. E. Miller, assistant manager of the 
Great American, states that other duties 
compel him to withdraw his name as a 
candidate for secretary. 


Plan for Excess Lines 


NEW YORK, Sept. 18.—The organiza- 
tion now forming to take care of excess 
business has progressed to a_ point 
where it can take an overline of a mil- 
lion dollars. Eventually it is planned 
to take lines of three millions providing 
companies join the movement in suffi- 
cient number to justify that limit. Be- 
fore submitting business to the associa- 
tion agents or brokers must entirely 
exhaust the regular channels and re- 
strict their offering to risks subject to 
fire hazards. Commissions will be re- 
stricted to 5 percent. Use and occupancy 
will not be accepted. Howard DeMott 
manager of the Reinsurance Bureau will 
act in a like capacity for the Fire 
Underwriters Excess Association as well 


BIG MEETING NOW ON 


AGENTS ARE IN CONVENTION 





National Association Has Fine Pro- 
gram at Cleveland With Many 
Eminent and Inspiring Speakers 


CLEVELAND, O., Sept. 12.—The 
23 annual meeting of National Associa- 
tion of Insurance Agents opened on the 
dot of ten this morning. It is called 
the “on time convention” and President 
E. M. Allen and Secretary C. S. S. 
Miller have made a good start. 

The registration is around the 700 
mark, making it the largest in the his- 
tory of the organization. The theme of 
the program is “Defense of the Busi- 
ness Against the Socialistic Program 
Advocated by a Small Group of Men 
at Washington.” 


Allen Has Confidence 


President Allen expressed the senti- 
ment of the delegates when he said, 
however, that he had every confidence 
in President Wilson and he knew that 
the administration would not put the 
federal government in the insurance 
Lusiness to the exclusion of private in- 
terests until the case of insurance be 
properly presented. If war requires 
that the government take over the busi- 
ness every insurance agent will submit 
graciously. 


Governor Cox Present 


It is not now necessary however, and 
will not be if the insurance business 
continues along the efficient course it 
has pursued so far. President Allen and 
Governor J. M. Cox urged every delegate 
to take leading parts in the Fourth Lib- 
erty loan campaign. Governor Cox also 


requested that insurance men _ preach} 


the gospel of a conclusive peace as op- 
posed to any compromise. The Ohio 
legislature,. said the Governor, showed 


its confidence in the insurance business, 
when it adopted the anti-discrimination | 


law. And it has found since that its 


confidence was not misplaced. Governor ' 


Cox predicted peace by spring. 


Chairman Cox’ Report 

In his report for the executive com- 
mittee, Chairman Fred J. Cox summar- 
ized the work of the last year showing 
that the strenuous program laid out at 
St. Louis for the present administration 
had been carried through. Secretary 
Chauncey S. S. Miller urged greater in- 
terest in the association and in the 
“Bulletin.” All three officers emphasized 
the point that the association belongs 
to the members and not to the officials 
and that the officers are mere employes 
following the instructions of the organ- 
ization. 


Senator Sherman’s Address 


Senator Lawrence Y. Sherman of Illi- 
nois, and President John T. Stone of 
the Maryland Casualty spoke Wednes- 
day afternoon on government insurance 
encroachments. Other speakers were 
Guy Mason, tax expert of Washington, 
Alfred M. Best of New York, and F. 
Austin McElroy of Columbus. 

There is no doubt but that the present 
administration will serve another year. 
Some changes will probably be made in 
the committees. An effort to get the 
members to support the “Bulletin” by 
advertising will be made with the prom- 
ise that the funds are to be used for 
employment of a field secretary to assist 
Secretary Miller. 





Stith & Schuster of Louisville have se- 
cured the agency for the Security of 
Connecticut. 


A patent medicine concern secured the 
following testimonial from a life insur- 
ance president: “Fewer of our policy- 
holders die from taking your medicine 
than from taking any other.” 








FIELD POSITION WANTED 


WANTED—Position as special agent 
by young man with 10 years general 
agency experience. Address 35-Y, 
The National Underwriter. 





for a time at least. 














THE AIRPLANE— 


is the military eagle, aptly termed the Eyes 
of the Army. Rising above and before the 
battle line, it watches for coming attacks. 


FIRE gives no warning of its coming. No 
eye can see where it will strike next. 


ADEQUATE Insurance is the airplane of 
protection. Use foresight instead of actual 
vision. 











** AMERICA FORE”’ 


AMERICAN EAGLE 


FIRE INSURANCE COMPANY OF NEW YORK 
Cash Capital—One Million Dollars HENRY EVANS, President 


Home Office: Managing Branch Offices: 
80 Maiden Lane, New York San Francisco, Chicago 





AMERICAN EAGLE FOR AMERICAN PEOPLE 

















SURPLUS 
LINES ano 
FLOATERS Insurance Exchange, 


and Foreign companies and at Lloyds, London. 
RE-INSURANCE CONTRACTS DRAWN AND PLACED. 


F. R. THOMPSON 


Exceptional facilities for handling Surplus and difficult 
lines and unusual forms of insurance in best American 


YOUR BUSINESS SOLICITED; PROMP! A1TENTIGS: 


Chicago, Ili. 














THE LIVERPOOL & LONDON & GLOBE 


Insurance Company Limited 


Its United States assets are $16,153,068.57, every 
dollar representing UNITED STATES INVEST- 
MENTS, which are held in trust for sole protection 
of American policy holders and subject to strict 
supervision of State Insurance Department. 


WESTERN DEPARTMENT, 1144 Insurance Exchange, CHICAGO 
CINCINNATI, DEPT., 401 Fourth Nat. Bank Bldg., CINCINNATI,’ OHIO 











LIVE AGENTS WANTED 
TO WRITE HAIL AND CYCLONE INSURANCE. 
TERRITORY OPEN IN ALL NORTHWEST STATES. 
TWENTY PER CENT COMMISSION. 


WRITE ST. PAUL MUTUAL HAIL & CYCLONE INS. CO. 
TODAY 805-6 Pioneer Bldg., St. Paul, Minn. 

















ORGANIZED 1854 
The Mechanics "ShiNt of Philadelphia 
Cash Capital, $250,000 Net Surplus, $358,700.31 
Surplus to Policyholders, $608,700.31 


EASTERN DEPARTMENT Home OFFICE WESTERN DEPARTMENT 


D. H. DUNHAM, PRES. J. A. SNYDER, SEC'Y NEAL BASSETT, VICE-PRES. & MGR. 
JOHN KAY, VICE-PRES. PHILADELPHIA, 
A. H. HASSINGER, SEC’Y PENNA. W. T. BASSETT, ASST. MGR. 


NEWARK, N. J. CHICAGO, ILL. 





ORGANIZED 1855 ; 
FIREMEN’S 'NSuRANCE OF NEWARK 
JANUARY 1, 1918 
Cash Capital $1,250,000 Net Suplus $2,384,971.20 
Surplus to Policyholders, $3,634,971.20 


EASTERN DEPARTMENT 
D. H. DUNHAM, PRESIDENT Nea 
JOHN KAY, VICE-PRES. VICE-PRES. & MGR. 
A. H. HASSINGER, SECRETARY W. T. BAssetr, Ass’T. Mee, 

NEWARK, NEW JERSEY CHICAGO, IEEINOIS 
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VIEWS ON _ LICENSES 


OBSERVATIONS BY HARDISON 








Massachusetts Commissioner Com- 
ments on Some of the Vital Prob- 


lems in the Agency Field 





Commissioner Frank H. Hardison of 
Massachusetts, in his address before 
the Insurance Commissioners’ Conven- 
tion at Denver last week, took up the 
question of agents and brokers and 
their relation to the insurance depart- 
ment. He said that it would be diffi- 


NEW YORK 


“‘One of the Giants’’ 


CHICAGO 


P. D. McGREGOR, ~ 
A. R. MONROE, _ - 


W. E. McCULLOUGH, - Agency 





cult to pass a qualifications law that 
is sound and comprehensive. He be- 
lieves that the insurance commissioner 
should exercise a certain amount of 
supervision as to licenses and not give 
a license to every one who applies re- 
gardless of his ability, experience or 
competency. He believes insurance 
commissioners can refuse to license 
agents who seek only to place the in- 
surance of their employers or those 
with whom they are connected in a 
business way. 


Many Questions Arise 


In many cases he said that the 
widow desires to continue the busi- 
ness of her deceased husband, but is 
ignorant of the insurance laws, cus- 
toms and forms and also business 
principles. She is entirely incompe- 
tent to act as an agent. Her inter- 
ests, however, must be protected. An- 
other question has arisen as to what 
to do with the business of men going 
into the military service. Commis- 
sioner Hardison said that some com- 
petent person having a license to carry 
on the absentee’s business should be 
secured, or if an inexperienced person is 
to carry it on it should be understood 
that his work will be supervised. An- 
other important feature is credit given 
to agents. Most companies allow 60 
days and some 90 days. He said that 
unfortunately the length of credit had 
been made a competitive feature in 
order to attract agents. Another abuse 
that is growing is cancellations. An- 
other is the expense of issuing “not 
taken” policies. 


Comments on Over-Insurance 


Regarding over-insurance Commis- 
sioner Hardison said: 

This playing of one company against 
another by the agency system has been 
the fruitful mother of a great brood of 
over-insurance abuses, and it will con- 
tinue to breed abuses while human 
nature is as it is, until it is no longer 
possible for the agent to make more 
money for himself by writing more on 
a risk than he ought, or by writing a 
risk he knows to be bad. This is not 
an indictment of the agents as a body, 
but of a system that has grown up, as 
many systems do, without due compre- 
hension of its bad features and without 
strong, responsible forces working to- 
gether to reform it. It has consequently 
become an “incubus” in a true sense, for 
the service that it renders is so far off- 
set by the attending evils of over-insur- 
ance which incites to incendiarism and 
by forcing bad risks upon companies 
when otherwise they would have been 
made better as to make it questionable 
whether that service as a whole is worth 
to the public what it costs. 


Should Have Contingent Contract 


In the place of such a system of 
agency work we should have one that 
would make the agent’s compensation 
dependent upon results: that would in- 
crease his income in proportion as he 
exercises good judgment in taking risks 
and decrease it if he fails in these re- 
spects. In this way the best men would 
gradually come to the top and get the 
business, as they ought, while the care- 
less, incompetent and grasping agent 
would sink from sight as he ought. The 
remuneration of those who were left 
would be better at a less rate of com- 
mission, the fire loss would be lessened, 
and the companies and the public bene- 
fited, for rates could be reduced as a 
result, 

May we not hope that this problem 


OU KEN 


INS. CO. OF AMERICA 


Western Department 


Manager 
Assistant Manager 


ASSETS 


STATEMENT JANUARY 1, 1918 


Actual Market 


Value 
December 31, 1917 
Gov’m’nt and State B’dsand Stocks $1,869,977.49 


LIABILITIES 


Unearned Premium 





Accrued Interest and 
other Assets........- 165,215.09 





Supt. 


Bonds and Stocks of Municipalities 2,217,801.30 Reserves....++++00++ $5,489, 129.03 
Bonds of Railroads...........+.. 4,318,283 .67 P 
Guaranteed Stocks of Railroads... 1,825,250.00 | Losses in the Course of 
Preferred Stocks of Railroads..... 294,448.00 |  Adjustment......... 961,455.18 
Miscellaneous Securities......... 523,484.00 vr 
and Other 

$11,049,244.46 Liabilities.......... 740,209.43 
Loans on Bondand Mtg., $ 62,000.00 Capital Stock......... 2,000,000.00 
Cash in Banks & on Hand 1,001 ,475.72 peste 
Prem. inCourse of Coll. 1,144,927.24 9,190,793.64 


$ 2,373,618.05 
TOTAL ADMITTED ASSETS. . .$13,422,862.51 


Net Surplus Beyond Capital and 
al) Ete odo cc ccccdccccsaua $4,232,068.87 


Net Surplus to Policyholders........ $6,232,068.87 

















the near future by the cooperation of 
companies, agents and state insurance 
officials to the end that a system may 
be established that will put more money 
in the agent’s pocket the more expert 
he is in producing results in line with 
the public interest? 





Changes in the Field 











W. B. Kelly 


William B. Kelly, Pennsylvania spe- 
cial agent for the Girard Fire & Ma- 
rine, will, after Oct. 1, travel the same 
territory for the Law Union & Rock, 
succeeding in such connection Eugene 
C. McColley, recently resigned to be- 
come office manager for the Philadel- 
phia agency firm of Beidler and Book- 
meyer. Mr. Kelly enjoys a wide ac- 
quaintance among the agents of the 
Keystone State and will prove a 
worthy successor to Mr. McColley. 
He will make headquarters in Phila- 
delphia. 





L. H. Treleaven 


L. H. Treleaven, formerly an exam- 
iner in the head office of the Rochester 
Underwriters, has been appointed spe- 
cial agent in Iowa and Nebraska, with 
headquarters in Omaha. Before going 
with the Rochester he was in the office 
of the North British. 





Robert R. Ross 


Robert R. Ross, formerly special 
agent of the Central States Fire of 
Wichita, Kan., in Kansas, has gone 
with the Crum & Forster companies, 
the United States Fire and North 
River as assistant to State Agent Gad 
O. Smith of Kansas City, Mo. Mr. 
Ross expects to travel in Kansas the 
greater part of his time. He is re- 
garded as a good business getter and 
is popular in the field. 


C. W. Ackley 


C. W. Ackley, has been appointed 
state agent of the Milwaukee Mechan- 
ics for Michigan and will have his 
headquarters in Detroit. Mr. Ackley 
is now connected with the Wisconsin 
-Inspection Bureau and has had a very 
fine training. 


S. E. Willcuts 


S. E. Willcuts, special agent of the 
Great American in Kansas, has been 
appointed state agent of the Firemens 
of New Jersey in Nebraska. H. A. 
Houghton of Boone, Iowa, state agent 
of the Firemens for Iowa and Ne- 
braska, will hereafter devote all his 
time to Iowa. 











National Security Changes 


T. M. Averill of Lincoln, Neb., spe- 
cial agent of the National Security Fire 
of Omaha in Nebraska, is going to 
Iowa to open the state for the com- 
pany as state agent. He has been with 
the National Security since Jan. 1, 1916. 
Prior to that he was state agent in 
Nebraska for the New Hampshire. 
Walter D. Hill of Beatrice, Neb., at 
one time with the Springfield Fire & 





will be pressed seriously for solution in 


ern Nebraska as special agent for the 
National Security. Mr. Hill recently 
has been doing per diem work for the 
American of Newark. E. N. Averill of 
Alexandria, Neb., has been appointed 
special agent for the National Secur- 
ity in the northern half of the state, 
with headquarters at Norfolk, Neb. He 
has been doing some field work for the 
Springfield. 





Roy J. Maybee 


Roy J. Maybee has severed his con- 
nection with the Prudential Town Mu- 
tual Fire of Kansas City, Mo., and lo- 
cated at Lincoln, Neb., where he will 
be special agent for the Security of 
Connecticut and the Reliance. Mr. 
Maybee has been president and man- 
ager of the Prudential. 





Harold M. Rose 


The Sun announces the appointment 
of Harold M. Rose as special agent 
for Iowa, Nebraska and South Dakota, 
with headquarters at Omaha, Neb., 
succeeding Frank E. Woods, who 
joined the colors some months ago. 





Mr. Rose has for the past three years 
been supervising the same field for the 
Norwich Union, and prior to that con- 
nection traveled in Kansas and Okla- 
homa for the Springfield F. & M. 





Harry W. Yankee 


Harry 
Lees Summit, Mo., has been appointed 
inspector for the Aetna in its western 
farm department. 





John Mosher 


John Mosher, a local agent at Spirit 
Lake, Iowa, has been appointed special 
agent of the Hanover in that state and 
will make his headquarters in Des 
Moines. 


F. F. Thompson, Oklahoma state agent 
of the North British & Mercantile, is due 
in New York City within a few days on 
his annual visit to the United States 
head offices. 











} way of service and facilities. 
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= office, 






= character. 





Marine, succeeds Mr. Averill in south- 





‘ FIRE INSURANCE Co. 


OF PITTSBURG,PA.. _ 
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NOT HOW MANY BUT HOW GOOD 


One trained Soldier is worth a dozen of the other kind. And 

so it is with the Fire Insurance Agent. 

maj cations are the factors in his success. This Company is not | 
%j so particular about having a large Agency force as it is in hav- 
ing a good Agency force. One of the benefits of such a plant is 
that the Company can extend such Agents the best it has in the 
Not now and then but ALL the 
@ time the NATIONAL UNION will speed up the efficiency of your 
With a known capacity for extending distinctive service 


3 sents attractive opportunities to experienced Agents of reliable & 
Get your Agency—Now. us 
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Experience and qualifi- 









W. Yankee, a local agent at- 
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/ Fords are securely anchored 


with DEFENDER Auto Lock 


Positive assurance that his Ford will remain unmolested by 
thieves and will BE THERE when he returns is what the 
Ford owner gets when he puts ona DEFENDER AUTO- 
LOCK. His car is safely anchored—no amount of pilfering 
can overcome the locking qualities of the DEFENDER 
AUTO-LOCK—they lock the ignition box and safely 


guard your coil units also. 


DEALERS PREFER TO SELL THE BEST 
That’s why DEFENDER AUTO-LOCKS are sold 


by thousands of dealers from coast to coast—they 
realize that the DEFENDER AUTO-LOCK 
will perform its duty and stand guard over 
their customer’s car. 


SS, 


PATE ALIA LA gage 





















Cost —$L00 


Worth—the 
price of the car! 


How many times have motorists said—‘‘I must 
get a lock for my Ford” and neglected to do so 
until their car was stolen. A $4. 00 DEFENDER 
AUTO-LOCK would have saved them this several 
hundred dollar loss) A DEFENDER AUTO-LOCK is 
worth just as much as your customer’s car for it will save him 
that loss. The grounding device which prevents tampering 
with the ignition and starting car without the use of switch is 
an exclusive feature of the Defender. 


WHY NOT recommend and sell the best the DEFENDER AUTO-LOCK 


DEFENDER AUTO-LOCK CO. 
Sth Floor Marquette Bldg. Detroit, Mich. 


Canadian Gen’l Electric Co.» Limited, of Toronto, Sole Distributors for Canada. 
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COMMISIONERS MAKE 
FAIRCHILD AS HEAD 


State Rate Making Was One of the 
Big Subjects at Denver 





Meeting 


EXPENSE PROBE DROPPED 





Supervisors Will Ease Up on Exacting 
Requirements During the War 
From the Companies 


DENVER, COLO., Sept. 13.—At the 
meeting of the National Convention of 
Insurance Commissioners, C. W. Fair- 
child of Colorado was elected presi- 
dent. Joseph G. Brown of Vermont 
was chosen first vice-president and 
Frank H. Ellsworth of Michigan sec- 
ond vice-president. Colonel Joseph 
Button of Virginia was re-elected sec- 
retary and Jesse S. Phillips of New 
York was made chairman of the exec- 
utive committee. The new members of 
the executive committee are: F. H. 
Hardison of Massachusetts, Burton 
Mansfield of Connecticut, J. R. Young 
of North America, M. J. Cleary of Wis- 
consin, Harvey Wells of Oregon, and 
A. L. Harty of Missouri. 

At today’s session a letter was read 
from W. J. Carey, a local agent at Cin- 
cinnati, advocating state supervision in 
the liquidation of insurance companies 
in order to save the expense of receiv- 
ership. Vice-President James J. Hoey 
of the Continental sent a letter asking 
that every opportunity be given fire 
companies for treaty reinsurance. 


The next meeting will be held in New 
York Dec. 3-5. 


State Regulation of Rates 


At the commissioners’ convention the 
big fire topic was that of state regulation 
of rates. A thoughtful paper from an 
expert featured the program, Rate Super- 
visor Lawrence W. King of Minnesota 
revealing a broad vision and clear in- 
sight that stamped him as a student. 
Thorton M. Goodloe of the Kentucky 
state rating board discussing Mr. King’s 
paper made an extemporaneous talk. 
Both of these state-rate making adher- 
ents disclosed an interesting angle for 
the first time publicly conceded by the 
adherents of that system. They admit 
that no state can properly base fire in- 
surance rates on the experience of that 
state alone. 


State Boundaries 


Mr. King denounced the fallacy of 
states trying to prevent cooperation 
among fire companies about rates and 
other valuable data needed to wisely 
predicate premium charges. “Nearly 
two dozen states,” he said, “are still 
laboring under the delusion that through 
supposed competition between companies 
they are reducing the cost of insurance 
to their citizens. The states which have 
anticompact laws are simply maintain- 
ing a wasteful, destructive and ineffi- 
cient system which will of necessity, fol- 
lowing the course of all modern business, 
give way to cooperation.” 


Cooperation Is Essential 


In the opinion of Mr. King the analytic 
system of rating is the only flexible one 























measure the fire insurance tax. In mak- 
ing state rates the first endeavor should 
be to pitch premium charges on a basis 
of justice to assured and company alike, 
he declared. To do this it is important 
that the hazard be not measured on the 
experience of one state alone. Coopera- 
tion from other states having similar 
classes and like conditions is essential 
to properly establishing basic rates. 

The great need of the states is for all 
companies to make returns of classifica- 
tion showing business written, premiums 
received and losses incurred on a few 
groups, each having wide distribution 
and a sufficiently large volume of pre- 
miums in order that one loss will not 
seriously disturb the experience on the 
class. 

Want Broader Experience 


He endorsed the work of the National 
Board along lines of statistical work, 
and disapproved the requirement limiting 
returns to a blank prepared by the Fire 
Marshals Association, urging the adop- 
tion of a uniform blank. 

Mr. Goodloe made a talk that was in 
the same vein. He pleaded for better co- 
operative plans whereby states and com- 
panies could get together on the experi- 
ence and wisely and sanely predicate 
safe rates for all concerned. Cooperation 
is demanded if rates are to be handled to 
the satisfaction of companies and the 
public. 

Subject Is Discussed 


Commissioner Austin of Texas told of 
the conflict in his state between the laws 
applying to state rate making and said 
that the condition was far from satis- 
factory to anybody. 

Commissioner Ambler of Pennsylvania 
spoke of the rate making in his state, 
saying that the powers of the rating 
commission and fire marshal should be 
increased. The companies he affirmed 
ought to be more careful in taking bad 
risks. 

Mr. King, speaking extemporaneously, 
ridiculed the idea that that any reform 
can be expected from companies in the 
matter of eliminating the insurance of 
bad risks. The agent must be made a 
part of the business, a partner in it, 
empowered to inspect and urge correc- 
tion of defects before insuring. Hit the 
agent in the pocket, he said, and you’ll 
get results, advise him to be careful, and 
he’ll go his own way. 


Fire Company Expenses 


Fire companies will be greatly relieved 
to learn that the agitation started last 
winter in the insurance commissioners’ 
convention for a showdown on expenses 
by states has been quieted. At the Den- 
ver convention a special committee, to 
which the matter had been referred, re- 
ported the abandonment of the scheme. 
Commissioner Luning of Florida started 
the agitation. At Denver the committee 
report disclosed that he has consented to 
withdraw his former insistent demand 
that something be done along the lines of 
checking the companies’ expenditures in 
each and every state. 


Ease Up on Requirements 


Resolutions adopted at Denver pledged 
the insurance commissioners of the coun- 
try to ease the requirements of the law 


ter of reports, statements, etc., during 
the war. The commissioners next year 
will call for no unnecessary data of any 
character. The requirement that life 
companies shall furnish a printed list of 
all bonds and mortgages owned was 
abrogated for the period of the war. 

The commissioners at Denver voted to 
try to put through measures looking to 
the licensing of all persons and firms 
representing themselves as competent to 
furnish citizens information in regard to 
insurance. 


Commissioner Ellsworth’s Paper 


The paper by Commissioner Ellsworth 
of Michigan on fire insurance was a 
thoughtful analysis of the matter. Mr. 
Ellsworth urged the passage of a regu- 
latory act that would place a premium 
on carelessness in fire waste. He stated 
that the remedy of the evils of excessive 
losses and other troubles in insurance is 
not governmental or state insurance, but 


on carefulness in fire waste. He urged 
a state commission to penalize the 
careless. 


Harty on Interinsurers 


Commissioner Harty’s paper on inter- 
insurers was a complete study of the 
system, he favoring it with increased 
regulation as to surplus and reserves. 
Commissioners Wells of Utah and Van 
Camp of South Dakota scored the system, 
however, charging that it is dangerous 
to property interests, urging that the 
people should be warned against it as 
being a mutual system of assessment 
insurance and that they must be watch- 
ful of the character of people they asso- 
ciate with to insure each other. 


Agency and Brokerage Problems 


Commissioner Hardison of Massachu- 
setts presented a scholarly paper on 
“Agency and Brokerage Problems.” He 
said there was no way to eliminate the 
part-timer, the inexperienced fire insur- 
ance agent. With the inexperienced 
greater care should be taken in licensing 
them. The companies should be held to 
strict accountability for all agency ap- 
pointments. Too long credits, he de- 
clared, are given agents by companies. 
The evil of returning ‘‘not taken” policies 
he said is a blot on the business. This 
method of flat cancellation he affirmed to 
be an imposition on the public, responsi- 
ble for some of the agitation for govern- 
ment insurance. The agency system, as 
now conducted, he declared to be partly 
responsible for the excessive fire waste. 
Agents are offered a reward to over-in- 
sure. Even high class agents force bad 
risks on their companies. They play one 
company against another. He pleaded 
for cooperation among all to the end that 
a system may be established that will 
put more money in the agent’s pocket 
the more expert he is in producing re- 
sults in line with the public interest. 


OHIO LOCAL AGENTS 
IN ANNUAL SESSION 


(CONTINUED FROM PAGE 1) 


insurance men, rather than as members 
of chambers of commerce or rotary 
clubs, and making public their accom- 








(Established in 1782) Head Office: 

100 William St., New York 

] 5 Insurance Exchange, Chicago 
- Marine and Automobile Dept.: 
OF LONDON : 27 William St., New York 
The company believes in giving its agents the very best service and counsel that can be had. It has .# 

found its local representatives worthy of confidence, and desiring to advance in their calling. It has enabled ? acific Department : . 

many agents to increase their income by becoming interested in constructive business-building methods. 343 Sansome St., San Francisco 
devised to impartially and adequately | applicable to all companies in the mat-| plishments. Insurance men are taking 


the lead every where and they should 
continue to do so but they should not 
fail to get credit for the business as a 
whole which really is its due and which 
it needs at this time when insidious 
attacks are being made upon it. 


Must Take a Broad View 


Chairman Cox said that up until seven 
years ago he was like many other 
agents, bending all of his efforts to 
getting premiums for his agemcy and 
paying no attention to the business as a 
whole. In his offices insurance papers 
were not read and knowledge of the 
fundamentals of the business was lack- 
ing. Suddenly they found 40 percent of 
their commissions cut off. Then they 
organized and now companies and 
agents cooperate. A graver danger 
now presents itself and the closest co- 
operation between all insurance inter- 
ests is essential. The business must be 
preserved if the agents are to be able 
to continue purchasing Liberty bonds 
and otherwise doing their part in win- 
ning the war. 


Ovation for Secretary Miller 


When Secretary Miller was called he 
was given an ovation. He told a num- 
ber of stories all pointing out the bene- 
fits and necessity of organization. He 
also called attention to the fact that 
until their unified action abroad the 
success of the allies was in doubt. 
While we are fighting abroad to make 
the world safe for democracy there is 
another fight impending in which the 
insurance business must be made safe 
for democracy. 

President Corry also said that at this 
time the efficiency of the American 
Agency system must be demonstrated. 


Antidiscrimination Law Helps 

The report of the executive committee 
by Chairman E. J. Bundenthal of Day- 
ton called attention to the fact that the 
antidiscrimination law had not destroyed 
the individuality of the established 
agents as many had feared it would. 
It has, however, helped to eliminate 
some of the less capable. Collections are 
the big problem before the business to- 
day; the subject referred to the com- 
mittee a year ago was referred back to 
the association with a suggestion that 
possibly some legislation would be re- 
quired to cure conditions. The agents 
are receiving the intelligent cooperation 
of Commissioner W. H. Tomlinson in all 
matters. 

Mr. Budenthal stated that a new book 
of rules was being published for Ohio. 
A digest of these changes was presented 
by Will J. Beggs, secretary of the Cleve- 
land Insurance Club. 


Extension Fund is Raised 


Nearly $1,600 was raised by subscrip- 
tions to continue the extension work 
which the association has been doing 
for several years. Both the Cleveland 
and Cincinnati clubs contributed $350. 
Other cities going down for smaller 
amounts were Dayton, Columbus, To- 
ledo, Akron, Youngstown, Zanesville, 
Mansfield, Springfield and Ashtabula. 

Dayton extended an invitation to the 
association for its 1919 meeting but the 
selection is left, as usual, to the ex- 
ecutive committee. 











Special Agent 
INDIANA 

A connection as Special 

Agent is desired, where 

ambition and application 

will count. References. 
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CHICAGO AND SUBURBAN 


MUCH READJUSTMENT NEEDED 


Field men anticipate quite a read- 
justment in local agency circles fol- 
lowing the new military registration 
as the draft will catch a number of 
agents who undoubtedly will be called 
into the service. In the various states 
a number of young men have already 
enlisted or have been called by their 
draft boards. Some of these agents 
have sold their business entirely, oth- 
ers are leaving their interests in the 
hands of partners, or some member 
of the family, and in some cases, com- 
peting agents are doing the friendly 
act and are not looking after the ex- 
pirations. With so many young men 
going into the service, undoubtedly 
companies will feel that the exactions 
of business will require a license in 
the hands of some one who is re- 
sponsible and to whom they can look. 
It is a question just how business will 
be affected with a large number of 
active solicitors out of the field. 

* OK Ox 
MAKES GOOD SUGGESTION 


W. J. Carey of Cincinnati has writ- 
ten to the Insurance Commissioners’ 
Convention, which was in session at 
Denver last week, requesting that the 
convention endorse the Pennsylvania 
plan which is also in effect in New York 
and some other states whereby insur- 
ance companies estates are liquidated 
by the insurance department, thus 
saving waste and causing the work to 
be done at a minimum expense. This 
puts the liquidation in the hands of 
experts and the returns to creditors 
are much more than when regular re- 
ceivers are appointed. The _ results 
shown in New York in company liqui- 
dation are very gratifying. 

Mr. Carey has had much experience 
in this line, as he was chairman of the 
committee of the National Association 
of Insurance Agents that investigated 
the American Union liquidation, and in 
course of that survey he~ gathered 
much information of value concerning 
the liquidation of other companies. 
Most of the liquidation expense is in 
receiver's compensation, attorney’s 
fees, clerk hire and so on, this greatly 
reducing the percentage return to 
creditors. 











* * * 
WESTERN BUREAU MEETING 


The Western Insurance Bureau has 
changed the date of its meeting at 
Briar Cliff Lodge, N. Y., from Oct. 
9-10, to Oct. 10-11. The latter dates 
fall on Thursday and Friday and will 
give opportunity to many of the mem- 
bers who desire to remain over the 


week end at this delightful spot. 
* * * 


TAKES OVER MORE ELEVATORS 


The Underwriters’ Grain Association 
of Chicago this week took over the 
liability of 75 additional terminal ele- 
vators that are not represented in the 
Terminal Elevator Association. Most 
of these are small elevators but are in 
first class condition. This will give 
the association a number of valuable 
small properties that will sweeten up 
the larger ones. The association will 
take possession of its new office on 


WANTED—State agent desires new 
connection with high grade fire company. 
Over fifteen years service present com- 
pany. Minnesota field preferred. Val- 


uable acquaintance with hundreds promi- 
nent bank agencies. Address 26-P, care the Na- 
tional Underwriter. 





‘porate the 








the fifth floor of the Insurance Ex- 
change, Chicago, this week. 
* 


* 
PLANS FOR NEW BUREAU 


Steps were taken last week to incor- 
x new Central Adjusting 
Company of Chicago with $50,000 cap- 
ital. The legal incorporators are Neal 
Bassett of the Firemens, H. H. Hea- 
ford, of the Phoenix of Hartford; 
C. H. Coates, of the National Liberty; 
Chas. E. Sheldon of the American of 
Newark, and C. L. Hecox. 

When the incorporation details will 
have been completed, stock in the new 
bureau will be sold to companies. 
While the Western Insurance Bureau 
companies are the most active in pro- 
moting the Central Adjusting Com- 
pany, stock can be held by any com- 
pany, regardless of affiliation. 


TOWNSEND’S BUREAU TO START 


E. R. Townsend, chief engineer for 
the Western Union, will organize an 
independent engineering bureau which 
will be located in the Insurance Ex- 
change at Chicago, and which will look 
after all the engineering work. The 
engineering department of the West- 
ern Union will be in charge of the 
subscribers’ actuarial committee in- 
stead of the governing committee, so 
that it can cooperate more effectively 
with the state inspection bureaus which 
are looked after by the actuarial com- 
mittee. The Underwriters’ Grain As- 
sociation and Mr. Townsend’s office 
will be located in the same quarters. 

* 


JOYS AND GLOOMS FESTIVITY 


Czar G. H. Worthington of the Joys 
& Glooms at Chicago has called the 
annual meeting and dinner for Sept. 
30, at the Hotel La Salle. W. E. Mc- 
Cullough of the Queen is the scribe. 
This is the evening before the good 
fellowship dinner of the Blue Goose. 

* Ox * 


ADEQUATE HAY COVERAGE 


Farm writing companies have re- 
cently had a.controversy with Commis- 
sioner M. J. Cleary of Wisconsin con- 
cerning hay coverage. As in most 


states, the farm policy in Wisconsin } 


has been permitted a coverage of only 
10 percent of the face of the policy on 
hay. Wisconsin is a great hay state, 
many of the farmers devoting a large 
portion of their farms to the raising 
of this crop, and Commissioner Cleary 
took the position that to permit a cov- 
erage of only 10 percent was unfair to 
the farmer, as his crop was not being 
adequately protected. As a result of 
the conference with farm officials the 
limit in Wisconsin was increased to 
$2,000. 

Farm writing companies have held 
the view all along that one-tenth of the 
face of the policy is sufficient to allow 
as coverage on hay. The value of hay 
fluctuates considerably during the year. 
For instance, in the winter when roads 
are bad and transportation is difficult 
the prices go up, but when things open 
up again there is a drop. Moreover, 
there is danger of hay spoiling and 
moulding and some care has to be 
taken in harvesting the crop in order 
to have it come through in good condi- 
tion. Adjusters say that farm com- 
panies have often paid for crops which 





Fire Insurance Special Agent's Posi- 
tion Wanted. Am 38 years of age 
and married. Have had 12 years of agency 
experience and 6 years executive field ex- 
perience asa Home Office Special Agent for 
a Casualty Company. Am thoroughly familiar with 


New York, Ohio, Indiana and Southern Michigan. 


What have you to offer? Will be available October 
Ist. At present living in Cleveland, Ohio. Addrese 
25-0, care The National Underwriter 





4 in Chicago, Cook County and the C.eater Metropolitan District. QThisinspe. 
Inspections 





torate very properly gauges the expectancy of fire risks and intelligently anticipates 
events before they occur. @The undersigned sells this talent to companies, agents 


brokers and the business public, herewith tendering counsel to all State Insurance Officiais, Legislauve and 
—Dixit et Fecit— 


C. W. PIERCE 


Independent inspector and Fire 
Prevention Counselor 


Municipal Committees and all those who formulate insurance laws 


designed for the public weal. 
18 years in this field 


Office with Joseph C. Knight & Co. 
Wom 1568 Ins. Exchange CHICAGO, ILL., Telephone Wabash 3033. 





NIAGARA 


Fire Insurance Company 


ESTABLISHED 1850 
123 William Street, NEW YORK 














J. G. HUBBELL, Mgr. 


ECON OMIZE 


ON HEAVY RISKS BY USING THE 


NATIONAL INSPECTION COMPANY 


108 So. La Salle St., CHICAGO 
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FREE SERVICE TO AGENTS 


WRITE US IF YOU DESIRE TO ESTIMATE THE INCREASE 


IN SOUND VALUES IN ANY INDUSTRY 








RECOGNIZED AUTHORITIES ON PHYSICAL VALUES 


Certified Appraisals of Specials 


CHICAGO 
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7 THE AUTOMOBILE} 
INSURANCE COMPANY 


OF HARTFORD, CONN. 
MORGAN G. BULKELEY, President 


CASH CAPITAL 


$2,000,000.00 


ASSETS 


$7,266,538.81 


LIABILITIES, EXCEPT CAPITAL 


$3,086,345.45 


SURPLUS TO POLICYHOLDERS 


$4,180,193.36 


LINES WRITTEN 


MARINE WAR RISK 

WIND STORM MAIL PACKAGE 
LIGHTNING TOURIST BAGGAGE 
EXPLOSION SPRINKLER LEAKAGE 
COMMISSIONS USE AND OCCUPANCY 
AUTOMOBILES INLAND MARINE 
LEASEHOLD 


REGISTERED MAIL 
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fETNA LIFE INSURANCE CO. 
fETNA CASUALTY & SURETY CO. 


INLAND TRANSPORTATION 
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could not have been sold for any kind 
of a price in the open market. It is 
also contended that if the farmer were 
permitted to carry full coverage on 
hay, he would not use any care in tak- 
ing care of the crop. He would not be 
so careful as he is now about smoking 
about the premises, etc. 

As it is the farmer, as well as the 
insurance company, has something at 
stake, but where full insurance, or one- 
fourth, one-third or one-half is carried 
there is a noticeable reduction in the 
farmer’s vigilance. Where additional 
coverage on hay is desired companies 
will write it specific at the barn rate. 
In most of the states this is satisfac- 
tory, as hay does not usually form the 
bulk of the crops and there is not the 
same necessity for coverage beyond 
what is provided in the regular farm 
contract. 

* Ok x 
COOK COUNTY FIELD MEETING 


The Cook County Field Club met in 
Chicago Monday and discussed the 
plan for the establishment of more sat- 
isfactory credit conditions in the class 
two agency field. The Chicago Board 
has been working on a credit plan but 
nothing definite has been announced. 
There was some doubt expressed as to 
the legality of the automatic policy 
cancellation plan, where the premium 
had not been paid at a certain time. 
It was thought best to get legal advice 
from prominent insurance attorneys 
before any move was made adopting 
rules and regulations. 


Ekern Suggests Change 


DENVER, COLO., Sept. 16.—A 
proposal for a change in the methods 
of taxing reinsurance premiums of 
both stock and mutual fire and casualty 
companies was presented at the recent 
meeting of the National Convention of 
Insurance Commissioners, by Herman 
L. Ekern, former insurance commis- 
sioner of Wisconsin. Mr. Ekern, who 
acts as counsel for a number of promi- 
nent mutuals of both classes, will sug- 
gest that the convention recommend to 
the state legislatures the enactment of 
a law that the basis of all taxes under 
any law of the state upon the premiums 
of insurance companies shall be the 
premium received for direct insurance. 

This plan will eliminate the present 
deduction of reinsurance premiums paid 
and will also do away with all taxes 
on reinsurance and retrocession. It 
will not reduce or increase the revenue 
which the states now receive, but will 
simplify the work for both the compa- 
nies and the state department. It is 
proposed that the following change in 
the law relating to reinsurance be 
adopted. 

“The whole or any part of any risk 
or risks assumed by -an insurance com- 
pany authorized to transact business in 
this state may be ceded or retroceded 
to or reinsured in any insurance company 
licensed to transact such insurance in a 
state or territory of the United States, 
or in the District of Columbia, provided 
that no insurance shall be so ceded to 
any insurance company which is disap- 
proved therefore by order of the com- 
mission of insurance filed in this office.” 


The local agency of Ochs, Petersburger 
& Ochs, 204 East Fourth street, Daven- 
port, Ia., has been dissolved. Julius Ochs 
and Harold Ochs will continue the 
agency, Harvey Petersburger retiring. 








Wanted— Special agent to 
cover Ohio for a large Amer- 
ican Co. Apply 31-U, care 
The National Underwriter. 


EXPERIENCE OF HAIL 
—— COMPANIES IN 1918 


Review of Season Just Closed 
Shows Increase in Premiums 





and Losses 
NORTHWEST IS HIT HARD 
Companies Make Money in Southwest 


and Lose It in North Dakota 
and Colorado 





Hail writing companies had a loss 
ratio for the season which ended Sept. 
15 of between 60 and 70 percent. There 
was an increase in premiums of be- 
tween 30 and 40 percent, and a decided 
increase in the number of reported 
losses. Up to Sept. 10, the Western 
Adjustment Company, which handles 
the losses for the companies, had re- 
ceived 28,214 claims, this being about 
twice as many as were received in the 
same period last year. Losses in North 
Dakota were unusually severe and oc- 
curred in all parts of the state. The 
ferocity of storms in this state has 
seldom been equalled. Colorado comes 
next in the amount of losses with 
South Dakota and Minnesota about 
tied for third place. 


Losses Late In Coming 


Until Aug. 10, there was every indi- 
cation that the hail business this ‘year 
would be profitable, or that at least the 
companies would not sustain worse 
than a 50 percent loss ratio. Perhaps 
the chief feature of the business this 
year was the lateness of the storms. 
The harvest in the northwestern states 
this year was two weeks early and was 
being nicely taken care of when the 
heavy rain and hail storms com- 
menced. This not only caused dam- 
age to grain, but delayed the harvest- 
ing of the crops, and this holdup left 
much grain in the field to be further 
damaged by succeeding storms that 
would otherwise have been safely 
stored. One hail underwriter says that 
last year only 7 percent of his com- 
pany’s claims were received after Aug. 
19, and this ‘year 35 percent of the 
claims for the entire year were re- 
ceived since that date. 


Show Profit In Southwest 


Companies writing business in the 
southwest, including Texas, Oklahoma, 
Missouri, Kansas and Nebraska, made 
money. There were several minor 
storms in this section early in the 
year, but they did not damage much 
grain, and were not followed by 
heavier storms later in the season. The 
experience was much more favorable 
in Kansas this year than it has been 
for several years past. An unusually 
heavy volume of business was written 
in Nebraska, but the losses were some- 
what severe in certain sections of that 
state. Some of the smaller middle 








COMPANY NEEDED 


Agent with large business in the Union 
and Jackson Counties in Illinois, that 
will bear closest inspection, needs 
another company. Address 34-X, 
care The National Underwriter. 


























The Reisch Indemnity Company 
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OF SPRINGFIELD, ILLINOIS 
Resources Exceed $4,000,000 
Chicago Office, 1560-1564 insurance Exchange 


Dram-Shop Indemnity 





western companies were caught for 
heavy losses in Colorado, where hail 
storms were severe and next to North 
Dakota the greatest number of losses 
were reported. 

Adjustments were more satisfactory 
to both the companies and assured this 
year than formerly. Fewer crooked 
losses were reported and there were 
fewer claim disputes. 


Reasons Premiums Increased 


The increase in premiums is ac- 
counted for chiefly by the fact that 
there was every reason for the farmer 
to fully protect his grain. With the 
high prevailing prices and the market- 
ability of all grains the business was 
easier to write and more came to the 
companies voluntarily this year than 
has previously been the case. Then, 
too, the competition from the mutuals 
and assessment hail writing companies 
was of less importance. In certain 
states where the loss record has been 
bad in the past many of the farmers 
have learned their lesson and now ex- 
hibit a strong preference for stock 
companies. With valuable and high 
priced commodities the farmer can af- 
ford to take no chances, and is not 
buying hail insurance from a company 
that is in any respect unsound finan- 
cially. 
Problem in Northwest 


The unusually high loss record in 
North Dakota will probably call for some 
sort of a special arrangement for that 
state for next year. Hail companies are 
now charging a very high rate in the 
northwest states, and can hardly make 
an increase and continue to get the busi- 
ness. Yet there is a keener demand in 
Minnesota and the Dakotas for hail in- 
surance than in any other three states. 
Some hail underwriters are already talk- 
ing of some sort of a reciprocal arrange- 
ment whereby the assured will stand a 
portion of the loss, saying that the prob- 
lem must be solved in some such manner 
as this rather than simply to continue to 
advance rates. 

It is somewhat encouraging to observe 
that there was more actual underwriting 
in the hail insurance field this year than 
has been noticed before. With a greater 
experience to go on many hail under- 
writers feel that certain storm centers 
have been definitely established in va- 
rious parts of the country. Business is 
being written with this in mind, and 
there is more picking and choosing of 
business than in the days when the idea 
seemed to be to have a certain volume 
widely scattered in all of the hail states. 


Davis Heads Indiana Pond 


INDIANAPOLIS, IND., Sept. 17.— At 
the annual meeting of the Indiana Blue 
Goose, held today, following a luncheon, 
the following members were elected: 

Most Loyal Gander—John R. Davis, 
North America. 

Supervisor—H. V. Luce, Connecticut. 
- Custodian—Stanley D. Turner, Granite 

tate. 

Guardian—H. B. Allen, Northern, N. Y. 

Keeper of the Golden Goose Egg—cC. 
A. —_—— Grain Dealers National Mu- 
tual, . 

Wielder — Irving Williams, Rough 
Notes. 

Delegates to Grand Nest—C. J. Rich- 
man, American, and O. E. Green, Provi- 
dence Washington. 

Four new members were elected, as 
follows: H. B. Allen, Charles A. McClure, 
Royal; Ernest A. Matthews, Liverpool & 
London & Globe, and Wm. Biel, New 
Hampshire. Retiring Most Loyal Gander 


SHOWS GREAT DANGER 


—_—_——- 


FIREMEN SEEK HIGHER WAGES 





Situation at Pittsburgh and Boston 
Brings Forward Perils to Fire 
Protection by Strikes 





NEW YORK, Sept. 17.—Lacking 
support from the general public the 
3oston firemen failed to carry out the 
threat of a general strike if their de- 
mand for increased salaries was not 
granted them, and it is understood that 
the agitation is at an end—at least for 
a time. 

As the firemen of The Hub enjoy 
every third day off, and are largely in 
the deferred draft classification, it can- 
not be truthfully said that their lot is 
a hard one. The city officials were not 
in sympathy with the demand of the 
firemen for more money and when this 
attitude was thoroughly endorsed by 
the citizens the authorities declined to 
grant it. 

Underwriters feel that the useful- 
ness of the Boston firemen to their 
community could be vastly increased 
if they would follow the practice in 
vogue in a number of other cities, and 
devote a portion of their time to a 
thorough inspection of risks through- 
out the mercantile and manufacturing 
districts, and insist upon the clearing 
up of accumulated rubbish and other 
fire breeding causes. 


Situation at Pittsburgh 


By invitation of the mayor of Pitts- 
burgh, George W. Booth, chief engineer 
of the National Board, is in the Smoky 
City discussing with its chief municipal 
executive and others the recent special 
survey of the Pittsburgh fire department 
directed by A. C. Hutson of the National 
Board. While at first inclined to the 
opinion that the strictures and proposed 
changes recommended by Mr. Hutson 
were too severe, the mayor is now un- 
derstood to have modified this view, and 
it is hoped Mr. Booth will convince him 
as to the entire reasonableness of all 
the suggested improvements. 

The special survey followed the strike 
by the Pittsburgh firemen on Aug. 24, 
after the mayor had refused full com- 
pliance with the demand for an advance 
of $12 a month, although promising to 
submit the matter to the council for 
consideration and inclusion in the 
bridges for the new year. 


Without Fire Protection 


For five hours the city was without 
fire protection save such as was afforded 
by volunteers. Business interests and 
fire underwriters were greatly alarmed 
and urged that the authorities deal en- 
ergetically with the situation. Failing 
the support of the general public the 
firemen concluded to accept the $5.00 
monthly increase in salary offered them 
and returned to work. 

The complaint of the firemen was in- 
vestigated by a representative from the 
Department of Commerce and Labor, 
findings and recommendations, by the 
way, have not yet been received. 


The Iowa National Fire of Des Moines 
has entered West Virginia and Ohio. 
J. H. Macfarlane has been named general 
agent in the latter state. Largely rein- 





c. J. Richman presided, 


surance is planned for West Virginia. 
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HIT THE BULL’S EYE 

Tue address of Commissioner CLEARY 
of Wisconsin, which he gave before 
the InsuRANCE COMMISSIONERS’ CONVEN- 
TION last week, is undoubtedly the most 
able presentation of insurance in its 
relation to the government which has 
been made for some time. Mr. CLEARY 
in a very calm, judicial but convincing 
manner, spoke of the danger of the so- 
cialistic group in endeavoring to engulf 
the government into private  enter- 
prises of various kinds. He reviewed 
what has already been done by the 
government in meeting unprecedented 
emergencies by the establishment of 
the soldiers’ and sailors’ life insurance 
plan and the marine risk department. 

He showed, however, that private 
insurance companies are ably taking 
care of the usual demands of insurance. 
There is no call at all for the exten- 
sion of the government’s wing. still 
further over insurance activities. At 
reasonable cost the various enterprises 
directly and indirectly connected with 
the government are getting first class 
indemnity, well fortified and strong. 
The ordinary courses of life should be 
allowed to run along without interrup- 
tion. There is no loud call for the 
government to do any more than it is 
now doing, and which it is doing well. 

Commissioner Cieary did not in- 
dulge in personalities nor abuse. His 
remarks were free from the offensive, 
but the clarion mote sounded clear and 
his reasoning was logical. Mr. CLEARY 
did not hold a brief for insurance, but 
he spoke as a man who understands. 
He spoke from the standpoint of the 
well informed citizen who feels that 
the government has a sufficient task on 
its hands without reaching still further 
to invade the realm of private initia- 
tive. 








STATE BOUNDARIES 

Lawrence W. Kino, the rate super- 
visor of the Minnesota insurance de- 
partment, read a paper before the In- 
SURANCE COMMISSIONERS’ CONVENTION 
that was very convincing in one point 
at least, in that he made it plain that 
the loss experience of a single state is 
most unsatisfactory as a guide to the 
general trend of fire waste. He called 
attention to the fact that one or two 
losses in Minnesota last year forced 
the loss ratio on woodworkers about 
300 percent. Mr. Kine said that it 
would help Minnesota very much in- 
deed if it had the experience of seven 








or eight states in the same locality on 
the same class. 

Mr. Kina’s presentation of the rate 
situation was convincing as showing 
the practical impossibility of a state 
attempting to regulate rates from its 
own experience. We have three or 
four states now endeavoring to estab- 
lish rate standards from an experience 
within their own boundaries. This is 
entirely too small an area on which to 
base experience and judgment. We 
must have a broader view so far as 
fire insurance is concerned. One state’s 
experience is not enough. 








NEED EDUCATION OURSELVES 

BeEForE we begin to educate our con- 
gressmen and other authorities as to 
state insurance it might be well to 
start a school within our own ranks. 
It would be interesting for insurance 
men to read some of the letters that 
have been sent to Washington, par- 
ticularly by agents who are seeking 
government positions in the War Risk 
Bureau and other departments where 
they feel their specialized knowledge 
would be particularly valuable. 

Many of these letters are decidedly 
derogatory to private companies. In 
many instances the claim is made that 
the companies have been unfair to the 
agents, are not conducting their busi- 
ness as they should and the statement 
is made that it would be a welcome 
day to the agents if the government 
took over the various insurance activi- 
ties. Such letters of this character go- 
ing to Washington, and they are not 
few by any means, have an effect. It 
can well be imagined the impression 
that is left on those in power. 

Another all too frequent incident 
these days is for agents to hold the 
threat of government insurance over 
their companies when the latter do 
not take business that is offered or do 
not write large enough lines to suit 
the agents. Agents are quite likely 
these days to use the government 
cudgel in the way of a threat saying 
that if the companies do not rise to 
the occasion the government will take 
it up. 

Just the other day at an agency con- 
vention of industrial accident and 
health insurance men one of the speak- 
ers in lauding his cause stated that it 
would not be long before many of the 
state governments would force wage 
earners to insure through the statu- 
tory health insurance plan. He re- 
ceived quite a bit of applause from his 
audience. 

There is need, therefore, for more 
loyalty in the insurance ranks, more 
education as to what the government 
insurance might mean and the great 
danger of “knocking” one’s game. It 
is the agents after all who are the 
educators and who come in contact 
with the thinking public. If the agents 
themselves do not stand up for their 
business, it is not expected that con- 
gressmen or those in government au- 
thority will do so. We need, therefore, 
a systematic and thorough course of 
instruction given to those in the insur- 
ance fraternity who are making their 
living or at least a part of it from the 
business and yet insidiously are strik- 





ing the hand that feeds them. 


Personal Side of the 
Insurance Business 
Vice-President C. A. Ludlum of the 
Home of New York was in Chicago 
Saturday on his way home from at- 
tending the Insurance Commissioners’ 
Convention at Denver. He and Gen- 
eral Counsel O. B. Ryon of the Na- 
tional Board attended the meeting in 
behalf of the National Board. Mr. 
Ryon is in New York this week as a 
meeting of the loss committee will be 
held. C. J. Doyle, associate counsel of 
the National Board, is in Washington 
attending to legislative business. 


Capt. Dexter M. Ferry, Jr., president 
of the Michigan Fire & Marine, has 
been promoted to the position of major 
in the quartermaster corps, being sta- 
tioned at Chicago. President Ferry 
joined the government service soon 
after war was declared. 


George C. Newman, veteran adjuster 
and manager of the Western Adjust- 
ment office in Des Moines, has received 
word that his son, Major Oliver Peck 
Newman, has been made a member of 
the staff of Gen. J. J. Pershing. Major 
Newman has been in France for some 
weeks. He was city commissioner of 
Washington, D. C., prior to entering 
the service. 


Vincent L. Gallagher, who has been 
given a leave of absence by the Aetna 
during the course of the war to enter 
the naval reserve flying corps, has been 
commissioned as ensign. Mr. Gal- 
lagher was acting as special agent of 
the company in Ohio when he enlisted. 
He is a son of Western Manager 
Thomas E. Gallagher. Vincent Galla- 
gher is a graduate of Boston “Tech.,” 
and on enlistment took a special course 
there to fit him for inspection work 
in connection with aeroplane manufac- 
turing. 

Charles Kinney, a prominent mem- 
ber of the Insurance Society of Co- 
lumbus, died last Sunday. He was 
born at Springfield, Ky., and after 
moving to Ohio, was in 1877 appointed 
deputy treasurer of Scioto county. He 
became treasurer in 1885, and then was 
appointed chief clerk to the secretary 
of state. In 1896 Mr. Kinney was 
elected secretary of state for Ohio, and 
in 1898 was re-elected. Afterward he 
took up legal practice and was known 
as an authority on Ohio corporation 
law. His sight failed and he gave up 
his practice. Later he became a local 
agent and was beloved by every insur- 
ance man in Columbus. 

= 

C. L. Spear has resigned as Montana 
state agent of the Phoenix of England 
to enter the artillery officers’ training 
school at Camp Taylor, Louisville, Ky. 
Before going to the mountain field he 
traveled in Wisconsin for the Conti- 
nental. Mr. Spear was turned down 
for the aviation corps on account of 
a slight physical defect, but later suc- 
ceeded in getting into the artillery of- 
ficers’ reserve corps by putting in his 
application just two days before the 
government shut down on enlistments. 


Richard E. Vernor, Michigan spe- 
cial agent for the Liverpool & Lon- 
don & Globe, recently graduated from 
the reserve officers training school at 
Camp Lee, and is now Lieutenant Ver- 
nor. He is one of two men from his 
class retained as instructors for the 
next officers’ training school which 
will soon begin. 


Haskell Coates, son of C. H. Coates, 
western manager of the National Lib- 
erty, has enlisted in the marines. 
Young Coates was 18 the day before 
the 18 to 45 registration and has been 
very anxious to get into some branch 
of the service. He tried to enlist in 
the aviation branch of the Canadian 


‘army but Americans are not being ac- 


cepted in this branch of the Canadian 
military service any longer. Young 





Coates is a senior in the Evanston high 
school. 


Ernest Palmer of Chicago, assistant 
general counsel of the National Board, 
is doing a splendid work in connection 
with the “Four Minute Men.” He is 
Chicago chairman, having charge of 
this particular work in the big city. 
Mr. Palmer has given much time and 
thought to this very important activity. 
Donald M. Wood of Chicago, of 
Childs, Young & Wood, secretary otf 
the National Association of Casualty 
& Surety Agents, is a member of the 
Chicago governing committee of the 
“Four Minute Men,” and is doing a 
-_ amount of speaking and doing it 
well, 


Lieut. Marland E. Brown, formerly 
state agent for the Pennsylvania Fire 
in Kansas, has arrived overseas. He 
was recently promoted to the rank of 
first lieutenant. He is a son of State 
Agent W. C. Brown of the Pennsyl- 
vania in Missouri. 

Miss Josephine Collins Curtis, 
daughter of Charles E. Curtis, the ad- 
juster at Cleveland, was married last 
Saturday to Matthew Anthony Bergin, 
who is associated with Mr. Curtis in 
adjusting work, he taking care of auto- 
mobile losses. 


Charles E. Case, assistant United 
States manager of the North British 
& Mercantile, plans to visit Chicago 
and other mid-western centers about 
Oct. 1, in the general interest of his 
company. Several vacancies exist in 
the special agency force and these Mr. 
Case will likely fill before his return to 
New York. 


Thor L. Swanson, who has recently 
been connected with the Concordia 
Fire, has associated himself with the 
farm department of the Connecticut 
Fire at Chicago in the underwriting de- 
partment. He has made a_ special 
study of the farm business and is a 
graduate of an agricultural college. 
He has traveled considerably through 
the important agricultural districts of 
the central west and therefore is fa- 
miliar with farm conditions. 


LeRoy M. Stephens has been made 
assistant manager of the Pittsburgh 
Underwriters. He has been with the 
institution for the last 16 years and 
is regarded as a very reliable man. 


A. M. Wagner, chief examiner at the 
head office of the Columbian of In- 
dianapolis, has been called into the 
service and has gone to Camp Dodge. 
Charles Boicourt, special agent of the 
company in Ohio, Indiana and Mich- 
igan, is now doing the underwriting 
work at the head office. Mr. Boicourt 
is an old timer at the business and may 
be retained permanently in office un- 
derwriting work. Secretary E. T. 
Lyons is giving personal supervision 
to the company’s activities. 


J. A. Williamson, for seven years 
connected with the National Liberty 
at its head office in New York and 
for the last seven years in charge of 
accounts of the National Liberty in 
Chicago, is going with the western de- 
partment of the Northern Assurance 
Oct. 1, to take charge of its accounts. 
Mr. Williamson is regarded as one of 
the best insurance accountants in the 
west. W. F. Schwarer, formerly as- 
sistant accountant, succeeds Mr. Wil- 
liamson. 





EVER NOTICE IT? 
Most great men do not look the part; 
You'll notice every day 
That when a man is very smart 
He never acts that way. 
—wW. J. Nolan, Ill. 





When you know that you can do it 

And you have the nerve to try, 

And the grit to stick right to it, 

And all obstacles defy 

When you've comnéanes behind you, 

And Determination, too, 

Then Success is bound to find you, 

Fortune’s bound to smile on you. 
W. Lightfoot Bennett, Chicago. 
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General News of the States 








OHIO AND WEST VIRGINIA 


NEWS FROM WEST VIRGINIA 








Some Agents Are Using Ambiguous 
Use and Occupancy Forms Which 
Are Causing Trouble 





WHEELING, W. VA., Sept. 17.— 
Some of the West Virginia agents 
have been slipping over some ambig- 
uous and liberal use and occupancy 
forms which have caused much trou- 
ble in adjustment. When a loss comes 
discussion follows between the ad- 
justers and the assured because of the 
lack of clearness and definiteness in 
the language. The West Virginia Fire 
Underwriters’ Association has gotten 
out some good forms, but every once 
in a while an agent goes beyond the 
bounds and invents a few of his own. 
Where the forms of the field club are 
followed there is not likely to be much 
trouble. There is no field organization 
in the country where there is any more 
loyal cooperation and harmony than 
in the West Virginia Fire Underwrit- 
ers’ Association, and the members have 
endeavored to get their agents to use 
these forms and avoid future troubles. 
Field men say that when the war ends 
and the government does not regulate 
coal prices the coal operators. will 
make larger profits. Use and occu- 
pancy coverage will be in demand un- 
til the coal supply equals the normal 
demand of the country. 

There have been a number of out- 
side and unprotected mercantile and 
dwelling losses in the state, the ag- 
gregate up to this time being prob- 
ably a little higher than the similar 
period last year. Wheeling has had 
some very severe losses this year, 
amounting to about $500,000. Charles- 
ton has had some fires, including the 
uninsured K. & M. railroad freight 
depot. West Virginia stands high in 
the production of better grade of pe- 
troleum. There is always a very large 
amount of it in storage tanks. With 
the exception of tanks on farms con- 
taining less than 100 barrels there have 
been but few fires. This year there 
was a fire near Morgantown, where 
the loss was $67,000 on oil alone and 
a loss of $2,000 on tank. 





NOT MUCH MARINE INSURANCE 


Cincinnati Agents Do Not Bank 
Strongly on Premiums From This 
Class of Indemnity 








CINCINNATI, O., Sept. 16—While 
it is true that river traffic has been in- 
creasing, the marine insurance situation 
in Cincinnati has not been much af- 
fected. There are not many large boats 
coming regularly to the Cincinnati 
wharf and the large boats are the only 
ones giving sufficient premium to make 
solicitation pay well. It is possible to 
go along on the river front and pick 
up premiums of $10 or $15 without 
great difficulty, but the same amount of 
soliciting for straight fire business will 
bring much better returns. Very little 
solicitation of marine business is done. 
A few policies are taken out by ship- 
pers on all shipments, the premiums for 
which are not small. These shippers 
take out blanket policies covering goods 
to a maximum amount and then for- 
ward a sepaiat€ application at the time 
any single shipment goes out. No im- 
mediate change in river traffic sufficient 
to make a great difference in marine 
insurance for inland points is looked 
for at Cincinnati, but it is believed that 
with government control of railroads 
and more general supervision over 
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This company will be glad to receive agency applications and will take up with union offices the question of its repre- 


sentation. 


The underwriters are former field men who had had long experience in agency operations. 
There are many striking features in the Minneapolis F. & M. which make it attractive. 
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We can tell them to you, 








transportation facilities, the day will 
come when marine insurance in Cincin- 
nati will not be an un-important factor 
in the business. 





Dates Are Changed 

COLUMBUS, O., Sept. 16.—The dates 
for the meetings of the two Ohio Field 
Clubs have been changed. Owing to the 
Northwestern meeting the date for Oc- 
tober has been changed to Oct. 8, and 
the November meeting, owing to election 
day, will be set over until Nov. 12. The 
Field Club (Union) has two new mem- 
bers, H. S. Sears, special agent for the 
Royal, Bowling Green; and Newton G. 
McDonald, special agent, Firemen’s 
Fund, Coshocton. 





Firemen and Police on Strike 

CINCINNATI, O., Sept. 17—Cincinnati 
and Norwood are both going through 
strikes of public employees. In Norwood 
members of the fire department left their 
stations Monday noon when the city re- 
fused to grant an increase in wages. The 
Norwood city officials declare that they 
have replaced every man that has gone 
out, some from the civil service list to be 
left on the force permanently and others 
from the ranks of volunteer citizens. It 
is believed that the city officials intend 
to replace these volunteers with men em- 
ployed permanently for firemen’s vosi- 
tions as rapidly as the men can be ob- 
tained. In Cincinnati the police were 
on strike from Friday afternoon to Mon- 
day evening. Two-thirds of the police 
force joined the strike and the city was 
patrolled by Home Guards. 


Fireman’s Fund Statistics 

The Fireman’s Fund has gotten out a 
chart showing the percentages of its 
income and its expenditures. For in- 
stance its marine premiums last year 
constituted 52 percent of its premiums. 
The fire premiums were 36 percent, the 
automobile premiums 8 percent and its 
investments 4 percent of the total in- 
come. Its expenditures show that the 
marine losses were 34 percent of the 
total outlay, the fire losses 20 percent, 
automobile losses 5 percent, agency ex- 
penses and commissions 20 percent, taxes 
6 percent, salary 6 percent, office ex- 
penses 4 percent, depreciation of securi- 
ties 2 percent, dividends 2 percent, added 
to surplus 1 percent. 


Wisconsin Notes 


Henry W. Gilbert, a pioneer local agent 
of Superior, Wis., who on July 1 moved 
his offices and business to Duluth, Minn., 
passed away at his home in that city on 
Wednesday, Sept. 11, at the age of 62 
years. 

Nicholas R. Wade has been placed in 
charge of the insurance and real estate 
departments of the John S. Genkse 
Agency, Kenosha, Wis. The business 
henceforth will be conducted under the 
abbreviated style of the Genske Agency. 

Louis I. Friend, formerly a well known 
agent of Milwaukee, died at his home in 
Bradley Beach, N. J., on Sept. 13 at the 
age of 53 years. Mr. Friend was engaged 
in business in Milwaukee until 1911, 
when he “moved to New York to become 
vice-president of the Association of 
Bonded Attorneys, 


Hans A. Brosius, who has been con- 
nected with the Fred C. Millard Agency, 
Milwaukee, for several years, has re- 
signed to enter the military service. Mr. 
Brosius has been admitted to the field 
artillery officers’ training camp at Camp 
Taylor, Ky. His duties at the Millard 
Agency have been assumed by his sister, 
Miss Alma Brosius. 
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The Great American 


Special low rates to small town auto owners 
F. B. BLACK, Pres. 
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OF WHEELING, W. VA. 
Organized in 1867 


Cash Capital $200,000 
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714Hippodrome Bldg. Cleveland, Ohio 
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Twenty Years of Service 1918 


Secnsity Mutual 


Fire Insurance Company 
Chatfield, Minnesota 


An unsurpassed record for 
prompt adjustment and pay- 
ment of all honest losses. 
Admitted in the State of Min- 
nesota, North Dakota, South 
Dakota and Montana. 


Insurance in force over $17,000,000 


Premiums in force over 260,000 
F. L. TESCA CHAS. L. THURBER 
President Secretary 


Cincinnati Underwriters 
121 East 3rd St., CINCINNATI, O. 
eee a & M, ee Co. 
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COMBINED STATEMENT 





Capital - - = — $250,000.00 
Assets - ” - 942,227. 90 
Surplus to Policy Holders ° 624,198.7© 
F. A. ROTHIER, Prest. ADAM BENUS, Secy. 


F.C. BARTON, Asst.Secy. R. B. HEATON, State Agt. 





Columbiana County 
Mutual Fire Ins. Co. 


Lisbon, O. 
1837 
Wm. M. Hostetter, Sec. and Treas. 
Ohio’s oldest company doing a genera} 
business. 
Our contracts have been good for three: 
fourths of a century and are still good. 














HEALTH and ACCIDENT INSURANCE 
AUTOMOBILE INSURANCE 


Fire, Theft, Collision, Property Damage, Public Liability—Full Coverage 
At Actual Cost—Participating—Three Year Policies 


Extra Low Rates to Rural and Small Town Auto Owners 


THE LIBERTY MUTUAL INSURANCE COMPANY, Dayton, Ohio, s...!,% 29" 


tary and Manager 











Cars listing $ 500. 
Cars listing 1,000. 


Live agents wanted in Wisconsin. 








Our insurance covers Fire, Theft, Public Liability and Property” 
Damage in one Policy. 


The Badger State Limited Mutual Auto Ins. Co. 


RHINELANDER, WISCONSIN. 


00 or under, $ 8.70 
00 or under, 15.00 


Good commissions. 
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CLOSE LAST STAMPING OFFIClI 





All Agents in Illinois Outside of Chi. 
cago Will Report Through 
Audit Bureau 





After Sept. 25 all agents in Illinoi: 
will report through the audit bureai 
at Chicago. All but five of the large: 
cities are now reporting, but in thes« 
the old stamping offices were tempo 
rarily continued until the audit bureat 
shachinery was working in good order 
The stamping offices that will be closec 
after Sept. 25 are located at Quincy 
Springfield, Rock Island, Peoria anc 
Rockford. 





MONROE MOST LOYAL GANDER 





Assistant Manager of Queen Heads 
Illinois Pond—Annual Meeting 
Monday Evening 





A. R. Monroe, assistant western man- 
ager of the Queen, was elected most 
loyal gander of the Illinois Pond of 
the Blue Goose at the annual meeting 
Monday evening. Other officers follow: 

Supervisor of the Flock—T. M. Hogan, 
Dubuque Fire & Marine. 

Custodian of the Goslings—William J. 
Nelan, Glens Falls. 

Guardian of the Pond—C. G. Wonn, 
Nerthern of England. 

‘Keeper of the Golden Goose Egg—wWil- 
liam M. Frink, Royal 

Wielder of the Goose Quill—P. J. V. 
McKian, Herald and Examiner. 

Tie election followed a dinner at 
the Grand Pacific Hotel that was at- 
tended by about ninety. An impromptu 
program furnished entertainment. Re- 
tiring Most Loyal Gander R. A. Buck- 
man presided. J. V. Barry, assistant sec- 
retary of the Metropolitan Life and 
former Michigan commissioner, “told 
some new ones.” He was in the city, 
being en route home from the commis- 
sioners’ meeting at Denver, and he 
ever misses a Blue Goose function 
that he can attend. Ernest Palmer, as- 
sistant general counsel of the National 
Board, told of the work of the Four 
Minute "Men. He was one of the or- 

. . — 
ganizers of this movement, has served 
as Illinois chairman, and is now acting 
as Chicago chairman. H. H. Carmichael 
extended greetings from the Michigan 
Pond. 

Reports were furnished by Mr. Buck- 
man, Retiring Keeper of the Golden 
Goose Egg A. W. Jenkisson, Retiring 
Wielder of the Goose Quill C. W. Van 
Beynum, and Chairman T. R. Weddell 
of the tobacco fund committee, which 
is remembering the twenty-six ganders 
in service. The pond membership is 
now 325, approximately the same as it 
was a year ago. A collection for the 
tobacco fund netted about $50. 

During the dinner there was chorus 
singing and some cabaret “imported” 
from the Empire Room of the hotel. 





No Progress in Adjustment 


But little progress has been made in 
adjusting the loss of the Finnish Labor 
Society building at Superior, Wis. This 
was a frame hall and theater insured for 
$4,000, the contents being insured for 
$3,850. The loss took place Aug. 29. 
A committee from the society made an 
inventory last June showing value of 
contents to be $3,698, of which $2,361 was 
on stage and scenery. Following this 
inventory the insurance was increased. 
The fire started at 10 p. m., soon after 
a show rehearsal. A claim for $6,000 
has been made. The over-insurance on 
contents has not been satisfactorily ex- 
plained. The Finnish Society recently 
bought other property to carry on their 
work, 


Illinois Agents Meeting 


The meeting of the Illinois Association 
ef Insurance Agents will be held at 
Quincy Thursday of next week. Secre- 
tary Shirley E. Moisant was in Chicago 
on Monday rounding up some of the tal- 
ent. He then went to Cleveland to at- 





tend the annual meeting of the National 


EW LINEUP IN FREMONT, NEB. 





ohn K. Morrison and M. C. Rathburn 
Join Forces With W. B. Reynolds 
in Big Agency There 





Merle C. Rathburn of Chicago, chief 
caminer in the western department of 
e Liverpool & London & Globe, has 
‘signed to enter into a partnership 
ith John K. Morrison and Wilson B. 
eynolds at Fremont, Neb., under the 
rm name of the Reynolds-Morrison- 
athburn Company, which will act as 
eneral agents in Nebraska for the 
lobe & Rutgers and Minneapolis Fire 
: Marine, and also conduct a large 
»cal agency at Fremont. This agency 
; also district agency for the Globe 
ndemnity for a section of Nebraska. 
‘his is the oid Colson & Reynolds 
ompany, Paul Colson having retired 
‘om the agency some months ago. 
Ir. Morrison is retiring as Nebraska 
tate agent of the Home. Three young 
ven thus drawn together are stars in 
1eir particular lines. Mr. Reynolds is 
ne of the most aggressive and success- 
il personal solicitors in the West. He 
as a peculiar genius of salesmanship. 

Mr. Morrison knows Nebraska by 
1reart. He has long traveled for the 
fome, has made a name for himself and 
Ss a business builder and a far-seeing 
ield man. Mr. Rathburn has had train- 
ng in a local agency, field and general 
office. He was formerly a solicitor for 
2 local agency at Lincoln, Neb., and 
then traveled in that state for the Liv- 
erpool & London & Globe. Later‘the was 
‘ransferred to Illinois, becoming Illinois 
state agent. Then he was promoted to 
the office, being made the chief exam- 
iner. He will look after the office end 
of the agency and he is eminently quali- 
fied for this position. He is a man of fine 
talent, good judgment and rich experi- 
ence. Mr. Reynolds will shortly go into 
military service, and during his absence 
Mr. Morrison and Mr. Rathburn will hold 
forth. The agency is building up a fine 
premium income and evidently is some- 
thing worth while to attract men of the 
type of Messrs. Morrison and Rathburn. 


LOSS WILL GET INTO COURT 








Interesting Point Will Be Brought Up 
Involving Scope of the Valued 
Policy Law 





The Brady loss at Kansas City, Mo., 
undoubtedly will be taken to the court, 
and on it will depend very important 
points. The Brady mercantile building 
was located on Main street near 
Twelfth, close to the Baltimore hotel. 
The ground on which it was located 
was very valuable. The building itself 
was old and antiquated and belonged to a | 
past generation. The owners of this | 
building secured $128,000 insurance. 
The building burned and the assured | 
under the valued policy act is now | 











association. President George North 
Taylor of the Illinois body has invited 
Insurance Superintendent Fred W, Pot- | 
ter to give a talk at the banquet. It is | 
planned to make the program a very | 
profitable and interesting one. A num- | 
ber of vital questions are coming up at 
this time in which every agent is inter- 
ested. President Taylor anticipates a 
large attendance at the Quincy meeting. 

‘ 


Buckeye National Fire 


Insurance Co. 
TU iiss ica istieemicibeananes .... $100,000 
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Peiting BUeTANAGEMENT. “MAKING SPLENDID PROGRESS 


Conservative Underwritin: 








OHIO AGENTS WANTED! 











F. R. Ormsby, Pres. 


Capital $300,000 





G.F. Hutchings, Secy. 


Industrial Fire Insurance Co. 


AKRON, OHIO 
Surplus to Policyholders $330,600 


An Ohio Company writing business through Ohio Agents. 
Farm Department. Why not represent an Ohio company? 


AGENTS WANTED 


Joseph Winum, Treas. & Asst. Secy. 











Richland Mutual Insurance Company 





MANSFIELD, OHIO 





Incorporated 1850 


TOTAL ASSETS - 
A. C. CUMMINS, President 


BUSINESS CONFINED TO OHIO 


-_ cd - > $2 486 445.48 
E. SMITH, Secretary 








INSURANCE CO. 
J. B. RATERMAN, President 


MINSTER MUTUAL FIRE 


Inc. 1849 


VERNON B. ARNOLD, Special Agent, Lima, Ohio 


MINSTER, OHIO 
JOS. E. SCHMIEDER, Secretary 











Incorporated 1911 
J. T. NELSON, President 


Retail Merchants Association Mutual Fire Insurance Co. 


FARGO, N. D. 
W. D. AUSTIN, Secretary 














Dayton Mutual Fire 


DAYTON 
Insurance Co., “Gio 


B. C. COLEMAN, Secy. 


Conservative and Careful 
Managemeut 


AGENTS WANTED 
Address Home Office. 


E. J. Forney, Pres. J, M. Cook, Sec’y. 
Incorporated 1873 


Mansfield Mutual 


Fire Insurance Company 
OF MANSFIELD, OHIO 


Insurance - $7,807,184.00 
Total Assets 412,915.16 











:An Agency Company 








Indianapolis 








“* Fire Insurance as You Would Write It’’ 


The Merchants Fire Insurance Co. of Indiana 
._ A Stock Company) K 
The Indiana Retail Merchants Mutual Fire Ins. Co. 
. (A Mutual Company) 
Both Companies under same management in the same office. 
Home Office: Suite 804 Merchants Bank 





Ralph B. Clark, 
Secretary & Mgr. 














Low Rates on Automobile Insurance 


While Manufacturers of Automobiles are increasing 
their prices, our rates remain the same. 


Standard fire and theft floaters 
Broad Policy and Liberal Commissions 
An Attractive Proposition for Indiana and Chio Agents. 


UNION MUTUAL INSURANCE COMPANY 


Rentschler Building 


HAMILTON, OHIO 
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claiming the full amount. The com- 
pany secured three estimates on this 
building, the values ranging from $50,- 
000 to $72,000. The companies will 
probably charge misrepresentation in 
securing insurance beyond the value of 
the building. Certainly this is a case 
which shows the evil of the valued 
policy law. 





Iowa Blue Goose Meeting 


_DES MOINES, IA., Sept. 17—Ten gos- 
lings were splashed by the Iowa Blue 
Goose at a special meeting called by J. BE. 
Bright, most loyal gander, for Monday 
noon. The splash followed the usual 
weekly luncheon. One gosling, John W. 
Hull, Ottumwa, of the Home of New 
York, was voted in in addition to the 
ten, but was not able to attend. Those 
receiving the work by the short form 
were as follows: L. A. White and Nicho- 
las J. Caldwell, Royal; W. H. Ross and 
Paul A, Enck, Iowa Rating Bureau; F. 
H. Harvey, Fidelity Phenix; J. H. Bun- 
ten, Continental; A. B. Hall, Franklin; 
W. B. Rearden, Fidelity-Phenix; W. M. 
Eberle, North America; Charles C. Gard- 
ner, Iowa Rating Bureau. 

The Ganders elected J. E. Bright, most 
loyal gander, and O. W. Follette, wielder 
of the goose quill, as delegates to the 
grand nest at Chicago, 

It is probable that the Iowa Pond will 
have its opening social party in October. 
A dinner dance is contemplated. 





Good Work in Nebraska 


OMAHA, NEB., Sept. 17.—During the 
last sixteen months Nebraska has had 
eight elevator fires. Prior to that time 
Nebraska averaged one elevator or mill 
fire a week. This improved situation is 
due to the efforts of patriotic fire insur- 
ance men who, giving their time and 
crawling about in the innermost recesses 
of dusty mills and elevators, have in- 
spected the 1,500 mills and elevators as 
a part of the food conservation program. 
Nearly fifty of these inspectors met here 
Monday and heard James F. Joseph, sec- 
retary of the Chicago advisory commit- 
tee, say that Nebraska occupies first 
place in its efforts to guard against 
such fires, and in the low percentage of 
elevator and mill destruction. 

During the first two weeks of October 
the field men will inspect every elevator 
and mill in the state. 

W. A. Lyle, chairman of the executive 
committee of the Nebraska conservation 
board, presided at the meeting. W. S. 
Ridgell, fire marshal for Nebraska, ex- 
plained the danger of fires and praised 
the insurance men for what they had 
done. 





Joplin Mines Inactive 


Almost all the mines in the Joplin, 
Mo., region are shut down because the 
owners claim: that they cannot make 
any money at the prices the government 
has set on ore. They claim that the 
cost of production just about eats up 
the amount of sales. Many of the min- 
ing equipments have been dismantled 
and taken to Oklahoma. There are a 
few mines running at Joplin, where the 
higher grade ore is being gotten out. 
Altogether the insurance situation on 
mining equipments at Joplin is in a de- 
pressed state. Most companies are re- 
fusing to write very extensively and 
have cut their lines down. 





Missouri and Kansas Meeting 


The annual meeting of the Missouri 
Fire Prevention Association will be held 
at the Baltimore hotel, Kansas City, Mo., 
next Tuesday. An interesting program 
has been arranged. The meeting of the 
Conservation Association will be held in 
connection with the Fire Prevention As- 
sociation. The Kansas Fire Prevention 
Association will hold its annual meeting 
on the same day. 





Has Many Deputies 


L. T. Hussey, Kansas state fire mar- 
shal, has issued commisions to more 
than 500 deputy fire marshals in the 
state for active work in the prevention 
of fires. The commrsions have been 
issued to all the captains, lieutenants 
and the majors of the Kansas State 
Guards, deputizing each as an active 
fire marshal in their communities to 
carry on the anti-fire propoganda., 









































F. H. Hawley, President 





Increase 


70TH ANNUAL STATEMENT OF THE 
Ohio Farmers Insurance Co. 


LE ROY, OHIO 


Net Surplus ..... oe 


W. E. Haines, Secretary 











SOUTHWESTERN STATES 


TO INCREASE COMPENSATION 





Texas State Officials Approve Plan 
Suggested, as Also New Form of 
Agency Contract 





AUSTIN, TEX., Sept. 18—A plan 
has been adopted for increased com- 
pensation for local agents in Texas, 
which has met the approval of the at- 
torney general’s department, of the 
state officials and of a committee rep- 
resenting the companies and_ the 
agents. This committee consisted of 
Craig Belk of Houston, president of 
the Texas local agents association; S. 
T. Maxwell of Hartford, Conn., assist- 
ant secretary of the National Fire, and 
P. F. Tucker of Dallas, state agent for 
the Aetna. These gentlemen met in 
Austin and went over the situation 
with A. R. Andrews, member of the 
State Fire Insurance Commission, who 
submitted the matter to the attorney- 
general for opinion. The latter an- 
swered and his answer gives the form 
of the new contracts for increased com- 
pensation, as follows: 


Agency Application for Increased 
Commission Compensation 


ceecaues ccccccoces AGKGs 
viseeweceaeks ... Insurance Company. 

Ihereby make application for increased 
commission compensation to be effective 
on and after .............. on the basis 
stipulated below. 

(1) In applying tor this increase in 
compensation over that which is now 
paid me, namely 15 percent, I agree to 
perform faithfully all my duties as your 
agent and to further your interest in ev- 
ery legitimate way. 

(2) I agree also that I will not accept 
from any other company or companies, 
directly or indirectly, on any fire or tor- 
nado risk or classes of risks, commis- 
sions or emoluments of any description 
higher than or different from the com- 
mission hereinafter in this paragraph 
(No. 2) stipulated. 

Rate of Commission. 

The above to be full compensation on 
all fire and tornado business written by 

(3 I recognize the fact that you 
would be unfairly discriminated against 
if I rceeived, directly or indirectly, from 
another a higher or different compensa- 
tion. Should I, therefore, accept a high- 
er or different commission or emolument, 
directly or indirectly, from another, I 
agree to give you prompt notice of such 
action on my part, and from and after 
that date I shall be entitled to receive 
and retain on any and all business writ- 
ten by me for your account, compensa- 
tion as was effective prior to the date of 
this application, namely 15 percent. 

errr TT ee CTT , Agent. 
Khalecea diteee.e cap eee 

Witness: 

“You are respectfully advised that it is 
the opinion of this department that the 
form of contract and the course of busi- 
ness authorized thereunder, would not 
constitute a violation of our state anti- 
trust laws, it being apparent from the 
statement of facts that the said insur- 
ance company proposes the use of said 
contract in dealing with its agents only, 
and that there is no combination or 
agreement with any other insurance com- 
pany to use the same contract or adopt 
the same course of business. Of course, 
it is understood that the form of con- 








tract you submit is not used as a part of 
a scheme to establish a trust, but is used 
independently by said company for the 
sole purpose of conducting its business. 
The character of contract sought to be 
made by said insurance company seems 
to be in accord with the interpretation of 
our antitrust statute made by the court.” 

From the foregoing it will be seen that 
insurance companies acting independent- 
ly and without colluding with other 
companies may use this form of con- 
tract for the increased compensation of 
agents. However, there must be no 
agreement between them, but each must 
act on its own initiative. 

In connection with the above opinion, 
A. R. Andrews, member of the State Fire 
Insurance Commission, stated that the 
question of increased compensation for 
local agents has been a paramount issue 
in the minds of various company man- 
agers and local agents for a number of 
years, but that on account of the strin- 
gent anti-trust laws of this state no 
satisfactory method had been devised 
whereby a solution of same might be 
obtained; therefore, the above opinion 
was asked for upon a joint request by 
the Local Agents’ Association of Texas, 





through its president, Mr. Belk of Hous- 
ton, and certain company representa- 
tives. Mr. Andrews, however, made it 
plain that the matter of agents’ com- 
pensation did not come within the pur- 
view of his official duties, and that his 


department has no jurisdiction whatever’ 


over the question of what commission 
the companies should pay their local 
agents, and that his interest in the mat- 
ter was the result of requests both from 
company representatives and local 
agents, 





Business Not Eagerly Sought 


Reports from Oklahoma indicate that 
the quantity of crude oil in tanks and 
upon tank farms throughout the states 
is being well maintained despite rumors 
that the supply of the product was stead- 
ily diminishing. With rates averaging 
3 percent as against 4 percent formerly 


secured, and fairly heavy losses, the oil’ 


business of Oklahoma is not being so 


eagerly sought for by companies as it' 


was at one time. 





Lyle A. Stephenson, at Kansas City, ,; 


Mo., secures the agency of the Sun, vice 
the Wallace Insurance Agency. 








TRACTOR 


INSURANCE 


SPECIAL 
POLICY 


FIRE 
LIGHTNING 
EXPLOSION 
SELF-IGNITION 
TORNADO 


AUTOMOBILE DEPT. 


HANOVER FIRE 


INSURANCE CO. 


NEW YORK CHICAGO SAN FRANC SCO 














Hotel Dyckman 


MINNEAPOLIS, MINN. 
THE COMPLETE HOTEL 
Each of its 300 rooms is outside and has bath 


Appointments 
combine dig- 
nity with a fa- 
miliar home- 
likeness rarely 
found in 
Metropolitan 
hotels. Two 
splendid cafes 

i ladies and 

gentlemen, al- , 


soa Club Grill 








Exclusively European Plan—$1.50 and upward 
Under the exclusive management of 
H. J. TREMAIN 














Soliciting —, and surplus lines throughout the country. 


AMERICAN MUTUAL INSURANCE COMPANY 


Fire, Tornado, Automobile and Marine 


Jj. W. McGINETY, Secretary. 


arranty company required. 


Indiana Pythian Bldg., Indianapolis. 
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A 
MARK 
OF QUALITY 





LIGHTNING RODS 





TRADE MARK 


St. Louis Lightning Rod Co. 


DeKalb and Trudeau Streets 


IT 
INSURES 
THE BEST 


ST. LOUIS, MO. 











UNDERWRITING OFFICE 
{641 Insurance Exchange 
CHICAGO 


GAIUS W. HUBBARD, 
Underwriting Manager 


J. C. MOHLER, President 


THE CAPITAL LIVE STOCK INSURANCE COMPANY 


TOPEKA, 


KANSAS 


THE BIG COMPANY 
STATE DEPOSIT OVER ONE-THIRD OF A MILLION DOLLARS 





R. G. REYNOLDS, Secretary 


Writes Every Form of LIVE 


by Any Company and Severaj 
Forms Written by No @t&=- 
Company. 


STOCK INSURANCE Issued | 
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KENTUCKY AND THE SOUTH 


VIRGINIA AGENTS’ 











MEETING 





Urged to Check in Its Incipiency 
Tendency to Government 
Encroachment 


PETERSBURG, VA., Sept. 16.— 
Rufus Parks of Norfolk was elected 
president of the Virginia Local Agents’ 
Association at their annual meeting 
last week. Other officers chosen were: 
Taylor Twyman, Charlottesville, first 
vice-president; Thomas Rutherford, 
Roanoke, second vice-president; A. L. 
Richardson, Richmond, secretary and 
treasurer. These were named commit- 
tee chairmen for the ensuing year; 
James T. Catlin, Jr., Danville, execu- 
tive; Coleman Wortham, Richmond, 
legislative; F. W. Laughton, Rich- 
mond, membership; George W. War- 
ren, Richmond, grievance. 

A paper on government insuranc 
and its menace, read by A. H. Harris, 
a Richmond general agent, proved to 
be the most interesting feature of the 
convention. Mr. Harris urged that 
every effort be exerted to check the 
movement in its incipiency. . 

In his annual address, C. Grattan 
Price of Harrisonburg, the retiring 
president, commenting on the same 
menace, urged a full attendance of 
delegates at the Cleveland convention. 
Strong resolutions opposing govern- 
mental insurance of all privately owned 
properties were adopted. 

James H. Price of Richmond, who 
piloted the new workmen’s compensa- 
tion act through the lower branch of 
the general assembly last winter, ex- 
plained the salient features of that 
measure which becomes effective Jan. 
1, 1919. 


PREMIUMS HOLDING UP WELL 





Business in the Blue Grass State Con- 
tinues on Even Keel and is 
Prosperous 





LOUISVILLE, KY. Sept. 17.—Al- 
though there is no especial flurry in 
any especial line at this time business 
continues fairly active with. Kentucky 
underwriters, with premiums holding 
up nicely. Grain insurance has been 
fairly active but is slackening up. To- 
bacco prospects look much better than 
they did, weather conditions having 
proven much more favorable, with the 
result that various communities report 
that good crops will be marketed. 
Drouths in August played havoc with 
the corn crop, but indications are that 
prices will be well maintained, and that 
considerable corn will start moving in 
the fall. 

The plant of the Kentucky Public 
Elevator Company, which was destroyed 
by fire at a big loss in February, 1916, 
will be completed and ready for opera- 
tion about the middle of October. The 
new plant is of concrete construction 
throughout and will prove an excellent 
risk. 

~ * * 

H. V. Davis, of H. V. Davis & Co., 
Louisville, will head a delegation of 
Louisville men to Cleveland this week 
to attend the annual convention of the 
National Association of Insurance 
Agents. A. G. Chapman, Thomas C, Tim- 
berlake, A. H. Robinson and Fred J. 
Hummel will be members of the party. 

* * * 


A good delegation of the Kentucky 
special agents will go to Chicago for the 











REINSURANCE ONLY 


GLOBE NATIONAL FIRE INS. CO. 


SIOUX CITY, IOWA 


Paid Up Capital $1,000,000.00 
EDD G. DOERFLER, Secretary and Gen’! Mgr. | 
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convention of the Northwest association, 

Frank G. Snyder, of the Liverpool & 

London & Globe, is president of the or- 

ganization and has the Kentucky men 

well lined up. It is expected that about 

twenty-five men will go from the state. 
* * * 


George H. Parker, manager of the 
Kentucky Actuarial Bureau, is back 
from Chicago, where he spent a week in 
connection with some insurance matters 
which are not ready for publication. 

- * * 


Nothing much has been done as yet 
concerning adjustment of the losses on 
the Greenview Distillery at Owensboro. 
It is said that due to withdrawals of 
whisky from bond prior to the fire there 
will be some salvage in this direction. 
It is also figured that as much of the 
whisky was insured on a high market 
and burned when prices were much be- 
low the insured figure, that the actual 
loss will run far below the total of the 
policies carried. To date local adjust- 
ment bureaus have not been able to 
secure figures on the amount of insur- 
ance placed through the company’s New 
York office, and only have the figures on 
insurance placed through Owensboro. 
While there have been some slight dif- 
ferences concerning various versions of 
the way in which the fire started, the 
original reports are substantially cor- 
rect, and investigations have apparently 
established the fact that the fire and 
completed destruction of the property 
was unavoidable. 

* * * 


Less insurance is being carried on 
lumber in the South just now than for 
several months past, due to excellent 
traffic conditions, which have made it 
possible for manufacturers to ship lum- 
ber out much more rapidly, the move- 
ment being about equal to production 
and seasoning, with the result that the 
usual heavy stocks of this season are 
not on hand. Larger stocks are ex- 
pected to accumulate in October and 
November. 





Kemper Now a Banker 


Garnett Kemper, formerly Kentucky 
special agent for the Fidelity-Phenix, 
has recently accepted the position as 
cashier of the Farmers Deposit Bank, of 
Berry, Ky., and has moved from Lexing- 
ton to that place. 





Get Tokio for Three States 


The Tokio has appointed Dargan & 
Turner of Atlanta as managers for Geor- 
gia, Alabama and Florida. 


Lightning is Chief Cause 


Lightning was the chief cause of the 
fires in Kansas during August, accord- 
ing to the monthly report of the state 
fire marshal. Lightning on unrodded 
buildings caused 49 fires with a total 
loss of $74,960 during the month. There 
were 339 fires in the state during the 
month with a loss of $391,938. 








Attend War Tax Hearing 


A number of managers were in St. 
Louis this week to attend a hearing by 
the Missouri commission appointed by 
the court to investigate the advisability 
of authorizing a war surcharge tax of 
10 percent in the state. The insurance 
department has declined to allow the tax 
and the companies took the question 
into the courts. Hearings are now be- 
ing given on the issue. 


MOUNTAIN AND GOAST. FIBLD 


NEWS FROM THE EAST 











DEATH OF EDWARD E. POTTER 


Well Known Veteran General Agent 
of the Pacific Coast Has Had 
Memorable Career 





Edward E. Potter of San Francisco, 
one of the veteran general agents of 
the Pacific Coast, died last week. He 
had been Pacific coast general agent 
of the Glens Falls for 42 years. Potter 
& Sons are the general agents for the 
Glens Falls, Security of Connecticut, 
Girard, Firemens, Eastern Underwrit- 
ers, United American of Pittsburgh 
and New Haven Underwriters. In 
1873 Potter, Jacobs & Easton organ- 
ized a general agency to represent 
eastern companies on the coast. Later 
Mr. Potter withdrew from the firm and 
established a business for himself. He 
organized the old Oakland Home and 
afterwards the Sun of San Francisco, 
being the manager of these companies. 
He and his sons have been in partner- 
ship for a number of years under the 
name of E. E. Potter & Sons. 

Mr. Potter died Thursday from heart 
failure at the age of 74. Mr. Potter was 
a merchant at Chicago at the time of 
the great fire in that city and which 
entailed a heavy loss to him. He then 
settled at Salt Lake as a local agent 
in 1872 but a year later he removed to 


San Francisco and established a general 
agency which now bears his name. 





Spear Goes Into Army 


c. L, Spear, special agent for the 
Phoenix of London and Imperial Assur- 
ance in Montana and Utah with head- 
quarters at Helena has _ resigned to 
enter the artillery officers training camp 
at Louisville. 


Death of F. J. Alex. Meyer 


F. J. Alex Mayer for a number of 
years state agent for the Fire Associa- 
tion and Philadelphia Underwriters in 
Oregon and Washington died at his 
home at Portland, Thursday. He re- 
signed his connection with companies 
several years ago and operated as in- 
dependent adjuster until taken ill some 
months ago. 


Mills Goes Into the Service 


Harold P. Mills, special agent for the 
Aetna in central California, has resigned 
to enter Camp Pike, Ark., and train for 
a commission in the army. George A. 
Kingman who was recently appointed 
special agent for the Aetna will take 
peed the field-heretofore covered by Mr. 
Mills. 





John F. Dale presided at a little meet- 
ing of Nebraska fire insurance men at 
Omaha, Monday, when H. N, Wood made 
a speech presenting a costly watch 
bought by insurance men all over Ne- 
braska for their personal friend, F. S. 
Holmes, manager of the Western Adjust- 
ment, who leaves soon for Detroit. 

The Willeox-Howell-Hopkins agency, 
probably the best known fire agency in 
Des Moines, if not in Iowa, has changed 
its name to Willcox-Howell-Hopkins & 
Mulock by adding to the firm H. 
Mulock. Mr. Mulock has been treasurer 
of the agency, which was established 
more than 50 years ago, 











BROKERS BEING SOLICITED 





Steadily Growing Volume of Country- 
Wide Business Being Controlled 
by New York Men 


NEW YORK, Sept. 17.—A._ steadily 
growing volume of country-wide busi- 
ness is being controlled by New York 
City brokers, many of whom now em- 
ploy highly paid schedule rating ex- 
perts, as well as skillful solicitors and 
persuasive placers. Appreciating the 
value of the business thus centered, a 
number of prominent companies main- 
tain representatives who constantly 
solicit the brokers for such risks, poli- 
cies upon which are sent local agents 
in the cities and towns in which the 
risks are located to be written up. A 
still larger number of companies unite 
in the employment of men of under- 
writing experience and possessing the 
acquaintance of the brokers, to seek 
the business, which is distributed among 
the contributing offices upon a prear- 
ranged basis. Thus in the field of fire 
insurance there are the companies, 
agents, brokers and broker solicitors. 





New Jersey Agents’ Meeting 


NEWARK, N. J., Sept. 17—Members of 
the New Jersey Association of Under- 
writers are urged particularly to attend 
the semi-annual meeting to be held at 
the Hotel Denis, Atlantic City, Sept. 26. 

The officials of the New Jersey Asso- 
ciation are President Thomas C. Moffatt, 
Newark; Vice-President George Hamp- 
ton, Bridgeton; Sec.-Treas. P. W. Li- 
mouse, Weehawken. 





College Fraternity Houses 


SYRACUSE, N. Y., Sept. 17.—Special 
agents here have discovered a possible 
increase in the fire hazard in college fra- 
ternity houses which comprise an al- 
ready none too profitable group. Some 
institutions which have been named as 
units in the new students ‘army training 
corps propose to take over the fraternity 
houses for the purpose of housing the 
student soldiers. Colleges are required 
to quarter, ration and instruct the mem- 
bers of the newly-organized corps under 
contracts with the government. Many 
institutions are hard put to find ample 
quarters for the men, the use of frater- 
nity houses solving the problem in cer- 
tain cases. 

Some underwriters hold that the turn- 
ing of the houses into barracks will raise 
the fire hazard while others insist that 
the removal of the active fraternity life 
will make conditions better. 





Advisory Committee Named 


A. Mitchell Palmer, the alien property 
custodian, has named two advisory com- 
mittees to consider with his office ques- 
tions relating to the liquidation or sale 
of property of enemy insurance com- 
panies. The fire and marine committee 
is composed of Superintendent J. S. Phil- 
lips of New York; President Bissell of 
the Hartford; President Rush of the 
North America; President Lane of the 
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Niagara; and Allen McCullough of Alex- 
ander & Green, of New York. The life 
insurance committee consists of Vice- 
President Thomas A. Buckner of the 
New York Life; Treasurer Frederick W. 
Acker of the New York Life; Vice-Presi- 
dent Lincoln K. Passmore of the Penn 
Mutual. 


Brooklyn Premiums 


During the first six months of this 
year fire premiums in Brooklyn amounted 
to $4,140,988, as compared with $3,350,- 
568 for the similar period of last year. 
Of the New York City companies the 
Continental premiums were $148,400; the 
Fidelity-Phenix, $129,666; the Great 
American, $105,532; the Globe & Rutgers, 
$111,534; the Home, $180,520. The total 
premiums for New York City companies 
amounted to $1,348,656. Of the foreign 
companies the Liverpool & London & 
Globe leads with $150,750. The Royal is 
next with $139,089. The National of Hart- 
ford leads the outside companies, its 
premiums being $125,979. It is the only 
nonstate company with over $100,000 
premiums. 


American Companies Meet 


NEW YORK CITY, Sept. 16.—There 
was a meeting of the United States Fire 
Companies Conference, with R. Emory 
Warfield of the Hanover presiding. The 
constitution as presented by the com- 
mittee was adopted and will now be 
submitted to the companies for personal 
signature. All American companies are 
to be invited to the conference. The 
larger companies are already members. 
Mr. Warfield will continue as chairman 
until the regular officers are elected. 





More than eighty agents comprising 
the Berkshire division of the Massa- 
chusetts Insurance Federation gathered 
at Pittsfield, Mass., Sept 11. President 
James H. Carney of the Boston Board, 
and Secretary J. W. Downes and Arthur 
A. Lawson of the federation, were the 
speakers. The socialistic trend at Wash- 
ington and the government invasion of 
the insurance field was the general topic 
under consideration. 





Losses of the Week 








L OSSES were unusually light during 
the past week, a few total loses 
occurred; the $27,000 blaze at Cedar 
Rapids being the largest. However, 
there was a noticeable decline in the 
number of small losses, such as dwell- 
ings, school houses, small mercantile 
riks, etc. 
* *k Ox 

Milwaukee, Wis., Sept. 1.—The_ in- 
surance involved on the two-story brick 
toy factory at 573-575 East Water street, 
owned by the estate of Catherine Fink 
and occupied by the Schultz-Weis Com- 
pany, is as follows: 


Milw. Mech.. 7 000 California ... 5,000 

Amre, Alli. 2,000 Com’l Union.. 2,000 

Natiotial, Ct. 4,000 Phoenix, Eng. 2,000 

Prov. Wash. - 5,000 WIORGe csncceces 6,000 

Phenix, 4,500 Eng. Am. Und. 4,500 

Pitts. tind. eo 4,500 Firemen’s Fd. 4°500 
eX 


Cedar Rapids, Ia., Sept. 10.—There is a 
total loss to the building, machinery and 
stock of the Cedar Valley gee Com- 
pany. Insurance on_ buildin 
Springfield -$3,500 Ta. a. Situ. $4,000 

Insurance on machinery: 

Springfield ..$1,000 Ia. Imp. Mut.$1,000 
National ..... 2,500 Ins. Co. of Pa. 2,000 

Insurance on stock: 

Brit. Amer...$2,000 National ....$2,000 
City of N, Y.. 2,000 Springfield .. 2,000 
Hanover ..... 2,000 Home ....... 2,000 
St. Paul ..... 2,000 

x * 

JEFFERSONVILLE, IND., Sept. 12.—A 
loss estimated between $3,000 and $5,000 
was suffered by the St. Augustine Catho- 
lic Church, which was caused by light- 
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ning. Insurance was carried in compa- 
nies represented by John D. Driscoll. 
* OK Ok 

MILLERSBURG, KY.—Fire starting 
from the explosion of an oil stove caused 
a damage of approximately $50,000. The 
fire started in the second story apart- 
ment of Mrs. Susan Sandusky and de- 
stroyed that together with the grocery 
store of Rufus Butler, Dr. Clay Bur- 
roughs’ dental parlor, "Mrs. N. T. Rig- 
don’s restaurant, Sam Phillips’ grocery, 
William Miller’s parber shop and Thomp- 
son’s grocery. 


* * * 

CHICAGO, ILL., Sept. 13.—There is a 
65 percent loss to the Chicago Flag & 
Decorating Co., located at 1345- 1347 Ss. 
Wabash Ave., Insurance on bldg.: 
surance: 


Agricul. ..... $2,500 Nat. Lib. . - $5,000 
yi ae 2,500 O. Farmers... 2,500 
L. & L. & G. 2,500 Queen ....... ,500 
Niagara ..... 1 a 4,500 
Nor. Un. ..... 3) 500 Standard .... 2,500 
Insurance on contents: 
Amer. N. J...$2,500 Imperial ..... $1,500 
Aetna ....... 5,000 Industrial ... 1,500 
Amer. Cent... 2,500 oe ae 1,500 
Alliance ..... ; U. & R.. 1,500 
Agricultural. . 1,500 pd Ass. .... 3,000 


EELS 1,500 Mi y 
Amer. Eagle.. 1,000 [> mcg B& Ni i’500 


Columb. Nat.. 2,500 Mech., Pa. ... 12500 
Calif. ........ 5,000 Milw. Mech... 1,000 
Citizens, Mo.. 2,500 Nor. Un. ... 00 
Concordia ... 2,000 Niagara ..... 23500 
Com. Un. .... 3,500 Netherlands... 1,250 
Camden ..... 1,000 Northern, Eng. 5,000 
Commonwlth. 1,500 Nat. Lib. .... 27500 
Goccinentar””” Vaae Cemiis:----+. Lae 
ontinental .. 1, f 
Det. Nat. .... 1'300 Palatine ..... 4,000 


Pittsburgh, Pa. 1,500 


E. & Brit. D.. 1,500 Phoenix, Eng. 2500 


Eureka & Sec. 1,500 ; . 
Franklin, Pa.. 3°500 — Und..... 1,500 
BCME 2.020 1,500 
Firemens, N. J. 1,500 Prov., Wash.. 4/000 
- eee 1,500 , 
a oom 1 ee Phoen., Hartf. 1,500 
Firemens Fd.. 1,000 Peoples Nat... 2,500 
Glens-Falls .. 1,000 BRCSR 1777: rae 
Gran. State.. 1,500 Stividacd: B00 
General ..... 1500 Standard .... 1,50 
Georgia H. .. 1,500 gt. Patscs eecece 1,500 
Grt Amer. ... 4,000 Springfield ... 2,500 
Globe & Rut.. 1,500 Sterling ..... 1,000 
Hartford .... 3,500 Security, N. H. 3,000 
Home ........ 4,000 Stuyvesant .. 1,500 
Henry Clay .. 1,500 ey of pon 1,000 
Hamilton .... 1,500 . S. Fire. 1,000 
Hanover ..... et Vire. F. & M.. 1,000 
Humboldt 1,0 Westchester.. 2,500 
Ins. Co., No. he, B280 Western, Pa.. 1,250 
I. Co., St. of Pa. 5,000 Wheeling .... 1,500 
Use & Oceupancy: 
Home ...... 
Queen ...... 10 sage Royal «ces. $7,000 


* * 
Stubenville, 0O., ents 12.There is a 
$2,000 loss to the stock and fixtures of 


Samuel Peiner. Insurance: 

Brit. Und.....$3,000 Natl. Un..... $2,000 
Pitts. Und.... 6,000 North River.. 2,000 
North. N. Y... 3,000 Camden ..... 1,500 
Amer. Eagle. 2,500 Newark ..... 1,500 
Colonial Und. 2,500 Atlas ........ 1,500 
American .... 2,500 Phoenix ..... 1,000 
National ..... 2,000 Standard .... 3,000 
Palatine .... 2,000 Detroit ...... 3,000 
Royal Exch.. 2,000 N. W. Natl... 3,000 
Continental . — COMM. sc.cccees 1,000 


* 
Ennis, Texas, ook 9.—There is a total 
loss to the feed and fuel of the Ennis 


Feed and — Company. Insurance: 
National ....$2,500 No. Amer....$ 
Mil. Mech.... +, Phe Hartford .... 500 


North River.. 


z f * 
Hammond, Ind., Sept. 11.—There is a 
$6,000 loss to the manufacturing plant of 





Joseph Hirsch, located between Marble 
and Allman, Ind. 


* * 
Jeffersonville, Ind., Sept. 12.—There is 
a $5,000 loss to St. Augustus Church, lo- 
cated at Chestnut and Locust streets. 


Insurance: 
Franklin .-$1,000 Grt. Amer. a 000 
Scot. Union.. 1,000 Sun ......... 5,000 


L. & G.. 4,000 y 


* OK OK 
Cincinnati, 0O., Sept. 13.—The loss to 
the Philip Carey Mfg. Co. is estimated 
at 15 percent. 
a 


* x 
Indianapolis, Ind., Sept. 2.—The loss to 
the mercantile building of Emma V. P. 
Fulton is reported at $2,000. Insurance: 
Lon. & am $8, pees Amer, Eagle.$7,000 
No. Amer. 4,00 


* * 
Princeton, Mo., Sent. 13.—The Beechner 
& Scott Co. suffered a $2,700 loss on their 


stock of drugs. Insurance: 
L& L. & G. a 500 Fid.-Ph. ..... $1,000 
POM ccscccee 1,500 Firemens ... 4,000 


Menlo, Iowa, Sept. 16.—There is a total 





loss to the Independent School District 
of Menlo. 


* *K * 

Elgin, Ill, Sept. 14.—The loss to the 
stock, furniture and fixtures of Wait & 
toss Co. is reported at $2,000. 

* * 


* 

Ottawa, Iowa, Sept. 14.—The grain ele- 
vator owned by Harter & Murphy is re- 
ported a total loss. 





LaFayette Firemen on Strike 
Nineteen of the twenty-eight members 
of the LaFayette, Ind., fire department 
went on a strike Monday morning, de- 
manding an increase of $20 a month. 
New men are being gotten to fill their 


At the quarterly joint meeting of In- 
diana field men held in Indianapolis on 
Tuesday of this week E. J. Hollister of 
the fire insurance department of Brad- 
street addressed the members. 


Harold M. Greenberg, special agent of 
the Northwestern National in Illinois, is 
moving his headquarters from Rockford 
to 2131 Insurance Exchange, Chicago, Ill. 
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RULES OF PRACTICE 
FOR OHIO REVISED 


(CONTINUED FROM PAGE 1) 


that it is believed all conditions which 
will arise can be handled. 

Automatic Sprinkler Risks: A new rule 
has been inserted stating that under a 
specific form of policy where the pub- 
lished rate is based upon the use of the 
80 percent clause a credit of 10 percent 
can be deducted for the 90 percent or 
100 percent clause be used. 

* ca a 

Automobiles: In place of the auto- 
mobile permit now given on page 6 of 
our rule book, three permits are to ap- 
pear in the revised pages; of these, per- 
mit No. 1 is for private barns, private 
garages and dwellings; permit No. 2 
gives permission for machines to enter 
business buildings for the purpose of 
loading or unloading and permit No. 3 
gives permission for the keeping of auto- 
mobiles in mercantile or manufacturing 
risks. 

Under the head of builder’s or car- 
penter’s risks a note has been added to 
care for fireproof buildings which may 
be in course of construction for longer 
than one year. Changes have also been 
made in the items covering the risks 
coming under the dwelling house sched- 
ule so that these items will agree with 
the revised dwelling house publication. 

Cease Operations or Shut Down Per- 
mits: The permit under this heading has 
been changed so that it is not now man- 
datory to keep a watchman on a plant 
which is shut down. Provision is made 
that the requirements of the watchman 
clause be complied with provided this 
clause is attached to policies but the at- 
tachment of this clause is not mandatory. 
Under this heading a new sub item has 
been inserted called “Seasonal Occupan- 
cies,” providing for the shutting down 
of glass factories, pickle factories and 
other similar risks for a period of not 
exceeding ten months at any one time 
and in connection with this subject the 
permit does not make it mandatory that 
a watchman be employed. 

* o * 


Consequential Damage: Consequential 
damage assumption clause “B” has been 
entirely removed from the book and we 
now have only the exemption clause and 
forms No. 1 and 2. Consequential loss 
and damage lightning and electrical ex- 
emption clauses have been inserted. A 
rule upon excess insurance has been 
added. 

Floating Policies: This item has been 
changed and five requirements outlined 
which requirements must be fulfilled in 
the writing of every floating policy. 

* * «© 


Fuel Oil: A single permit takes the 
place of the two permits now appearing 
under the head of fuel oil. This new per- 
mit is more liberal than the present ones 
and makes no reference to the kind of 
feed employed. 

A new item upon the gas explosion 
hazard has been added. Where this re- 
fers to natural gas explosion the charge 
of 8c has been reduced to 4c with a rule 
making it possible to waive this charge 
entirely in those cities where suitable 
municipal supervision is maintained. 
Under this heading provision is made for 
handling the question of explosion as- 
sumption in the case of gasoline plants, 
benzole plants, gas pumping stations and 
other similar risks. 

* + * 

Gasoline Engines: Instead of the three 
permits now appearing in the rule book 
the new publication will contain only 
one. 

Gasoline Lighting Devices: Instead of 
the five permits which are now in use 
the revised rules will give us only two. 
These two will, it is believed, cover all 
eases which may arise. 

Gasoline Storage: The present rule 
providing for a charge for the storage 
of gasoline under certain conditions 
where more than a certain amount is 
kept in building is superceded by a 
simple permit giving permission to the 
assured to keep gasoline in the building 
and outlining two conditions whicn 
should be followed by the assured. This 
change will entirely remove the question 
of charges made by agents for the stor- 
age of gasoline and will make the han- 
dling of the hazards in connection with 
this storage a question of rate making 
entirely. 

A full page of explanation has been 
added upon the subject of general cover 
contracts. 

A new inventory and iron safe clause 
is to appear which clause, as do all 
pthers in the revised rules, makes no 
reference to the policy becoming null 
and void in event of the assured’s fail- 
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ure to comply with the requirements of 
the clause. 
* * * 

Kerosene Engines and Kerosene Fur- 
neces: A permit has been added for the 
handling of engines and furnaces using 
kerosene for fuel. 

Leasehold Interest Insurance: Rules 
have been added for the handling of this 
subject in connection with fireproof 
building and sprinklered risks. 

Maximum and Minimum Charges: A 
change has been made in the wording 
of the rule covering the fractional part 
of a cent so that it is now clear as to 
just how the calculations are to be made. 
The figure 50c now appearing under the 
head of “additional or return premiums” 
has been reduced to 30c. 

Moving Picture Machines: A new rule 
has been added to cover the case of 
churches, schools and halls where it is 
desired to use moving picture machines 
without notice. Under these circum- 
stances permission may be granted at 
the time the policy is issued for an addi- 
tional charge of 10c per annum for each 
100 percent of insurance. : 

Night Work: This rule ha been 
changed to read as follows: “Permission 
to work over time or all night may be 
granted without charge.” 

* a * 

Railway Subrogation Waiver Clause: 
Provision has been made to reduce the 
present charge of 5 percent of the final 
rate of the risk effected to 2 percent 
where the property in question is not 
situated nearer than 50 ft. from a main 
line railroad track. Provision is also 
made that the rules under this subject 
do not apply to sprinklered risks. 

* * = 

Reduced Rate Contribution Clause: A 
change in note 3 under this clause pro- 
vides that the higher credits published 
for protected risks can now be given if 
the risks in question is located not more 
than 500 ft. from nearest public hydrant. 
The old rule did not allow this credit if 
the distance were more than 400 ft. 

Note 5 under this clause now names 
the risks to which the credits in the 
table do not apply. Information has been 
added as to those risks where the sched- 
ule for the class provides a credit. 

Provision has been made to exclude a 
number of items not now permissible. 
Among these we have railroad tracks. 
underground flues, pipes and drains and 
ovens, kilns, furnaces, retorts cupolas 
and dryers of brick construction or brick 
encased and resting on independent 
foundations built from the ground. The 
additions of these items will clear up a 
number of cases which have been before 
us in the past year, especially in connec- 
tion with potteries and manufacturing 
risks. 

Rent Insurance: Rules have been added 
for the treatment of sprinklered risks 
and loss of rents due to tornados. New 
rent and rental value forms have been 
prepared. 

* * a 

Specific and Blanket Forms: Instead 
of the six items into which specific pol- 
icies must be divided according to our 
old rules we now have but four, these 
being, building, machinery, stock and 
patterns, molds, models and forms. New 
rules providing for the handling of sta- 
tionary heating, lighting and ventilating 
apparatus and fixtures and boiler and 
engine in mercantile and manufacturing 
buildings have been formulated. Pro- 
vision has been made that ovens, kilns, 
furnaces, cupolas, ete., of brick construc- 
tion or brick encased and resting on in- 
dependent foundations built from the 
ground may be covered under the build- 
ing item and at the building rate. 

The wording of the rules governing 
the figuring of an average rate under a 
blanket form of policy has been changed 
slightly so that the objections which 
have been brought up in connection with 
these rules have been eliminated. The 
name “Pro Rata Clause” has been 








changed to “Pro 
Clause.” 


Rata Distribution 


Provision has been incorporated for 
the handling of sprinklered risks where 
10 percent or more of the total value is 
unsprinklered. Provision has also been 
made for increasing this percentage 
where the unsprinkiered sections are in- 
combustible. 
* ™~ * 

Term Rule: The present wording has 
been changed somewhat in an effort to 
make the meaning clearer and defini- 
tions of manufacturing and mercantile 
buildings added. A list of manufactur- 
ing occupancies which are permissible in 
a mercantile building without disquali- 
fying the building for term treatment 
has been added. Several risks which are 
not named in the present term rule ap- 
pear in the new one and this will defin- 
itely clear up the status of these risks. 
Under the head of sprinklered risks the 
rule regarding unsprinklered sections 
has been amplified and changed to agree 
with that given under “specific and 
blanket forms.” 

Three-fourths Value Clause: A list of 
the risks to which this clause does not 
apply has been added. 

* * * 

Tornado, Cyclone and Windstorm In- 
surance: Additional items have been in- 
serted under this head with rules mak- 
ing provision for buildings of mixed con- 
struction. Several clauses not appearing 
in our old Rule Book appear in the new 
rules. A revised definition of steeples or 
towers has been prepared. 

Under the head of blanket form the 
matter has been entirely rewritten and 
it now agrees with similar information 
under the head of “Fire policies.” 

* * * 


Use and Occupancy Insurance: Provi- 
sions have been made for rates upon 
non-manufacturing and manufacturing 
properties and the rules for each class 
published. A rule has been inserted gov- 
erning the preparation of an average 
rate for use and occupancy coverage, this 
average in the case of non-manufactur- 
ing properties depending upon floor 
areas involved. 

* * x 

Vacancy and Unoccupaney: A rule has 
been added stating that this subject does 
not apply to seasonal dwellings and 
hotels or other risks which from their 
nature are occupied only during certain 
seasons of the year. The charge for the 
attachment of the permit has been re- 





duced to 30c and 60c respectively instead 
of 50c and $1.00, at present. A rule has 
also been added providing for unlimited 
vacancy for dwellings and mercantile 
risks. 

Under the head of waiver of inventory 
or appraisement clause the revised rule 
provides that no special inventory or ap- 
praisement shall be required if the loss 
does not exceed 2 per cent instead of 5 
perecnt as at present. 

* * * 


Watchman’s Service: In place of the 
four clauses now appearing in our rule 
book the revised pages will contain only 
two. 

e * * 

Work and Materials: The following is 
the wording of this subject in the new 
pages: “Permission granted for use of 
the premises as is usual in the business 
Ob espseconssuveceiercun-aiers (State Kind of Business) 
and when not in violation of any law, 
statute or municipal restriction, to keep 
and use all articles and materials usual 
to said business, in such quantities as 
the exigencies of the business require. 
In the case of buildings occupied by ten- 
ants where not possible to state the 
character of all occupants or the kind of 
business the following is suggested as a 
wording to be inserted in clause: ‘“Op- 
erating a tenant occupancy building.” 


s * #8 


Throughout the book an effort has 
been made to make the wording and the 
treatment uniform. The various incon- 
sistencies and points over which diffi- 
culty has been experienced have been 
kept in mind and wherever possible these 
matters have been cleared up. Especially 
in the case of alterations and repairs, 
gasoline storage and work and mate- 
rials, the changes have been radical and 
it is felt that the new matter upon these 
subjects as well as the others will be 
satisfactory and acceptable to those in- 
terested. 





William R. Gilbert, special agent of the 
Queen, assisting Earl W. Thomas, state 
agent in Missouri, has moved his head- 
quarters from St. Louis to Kansas City, 
Mo. 

How can a man be charged with in- 
dolence when it is said that the work 
performed by the more vital processes 
of the human body every twenty-four 
hours equals the lifting of 3,400 tons? 














General Agents Wanted 





LTD., OF LONDON, ENGLAND 


In addition to this each subscriber’s 
liability is unlimited. 


APPLETON & 








Automobile Insurance 





INDEMNITY MUTUAL MARINE ASSURANCE CO. 


Surplus United States Statement, $ 461,101 g co « « « 6 SESS 
UNITED STATES LLOYDS, Inc., of NEW YORK, iro. OF TOKIO, MPAN 


Surplus - - - - - + - + - - $830,150 


3 South William St. 
AN ATTRACTIVE PROPOSITION 


GENERAL AGENTS WANTED 


THE ROYAL EXCHANGE ASSURANCE 
(Marine Dept.) OF LONDON, ENG. 


(Marine Department) 


Surplus United States Statement, $562,916 
Surplus Home office Statement, $7,433,611 


COX, Attorneys 
NEW YORK 
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DISPOSE OF MANY SUBJECTS 





Interim Committee of the National Au- 
tomobile Underwriters Conference 
Takes Up Number of Issues 





NEW YORK, Sept. 18.—The interim 
committee of the executive committee 
of the National Automobile Under- 
writers Conference met Tuesday and 
disposed of several pending matters. 
The cooperative committee reported 
favorable progress, announcing that a 
complete report will be submitted at 
the full meeting of executive commit- 
tee in Chicago, November 14, immedi- 
ately preceding the annual meeting of 
the National Conference, Nov. 15. The 
Philadelphia commission situation was 
discussed without any satisfactory so- 
lution being offered and no action 
taken. 

The state agency committee will meet 
in Chicago next week in an attempt to 
devise a state agency rule for all terri- 
tories which it is hoped will solve the 
Philadelphia situation. The committee 
having under consideration the drafting 
of a new form to be adopted for busi- 
ness written through financing corpora- 
tions reported progress. It is believed 
it will be able to present a form which 
will be more generally satisfactory than 
that at present in use. The committee 
on rating taxi cab and livery fleets also 
reported progress. On question of re- 
fills for chemical fire extinguishers for 
which credit has been allowed, it was 
decided that nothing be done but give 
members the information and leave it to 
individual underwriters to use their 
judgment in the matter of continuing 
the credits. 

The conference and National Work- 
mens Compensation Service Bureau took 
joint action on the question of whether 
a charge should be made for loaning 
cars to Red Cross, Liberty loan and 
kindred work, voting that such exten- 
sion of liability should be granted with- 
eut charge on patriotic grounds. 


NEW LOCKING RULE ADOPTED 





National Automobile Underwriters 


Conference Issues New Plan 
Concerning Credits 





The National Automobile Under- 
writers Conference has modified its 
rule concerning transmission locks on 
some makes of cars by the adoption of 
the following: 

“At a meeting of the Automobile Coun- 
cil held it was decided that ‘Transmis- 
sion locks, even though labeled as stand- 
ard by the Underwriters’ Laboratories, 
are considered suitable only for such au- 
tomobiles in which the connection be- 
tween the shift-gear lever and the trans- 
mission cannot be readily taken apart 
and the gears placed in operating posi- 
tion by hand.’ 

“In explanation of the above ruling, 
the only manufacturer of automobiles in 
large volume who at present puts the 
transmission near the rear axle, so that 
it might be disconnected from the shift 
gear lever, is the Overland company, and 
we understand that this is done on both 
the Overland and the Willys-Knight 
models. Therefore, the usual transmis- 
sion locks labeled by the Underwriters’ 
Laboratories would not be suitable for 
locking such cars, 

“A similar condition applies to the 
Studebaker models previous to 1918, and 
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we understand that the 1918 car has 
the transmission located immediately un- 
der the shift gear lever. Transmission 
locks as at present labeled would natu- 
rally not be applicable to the Ford car 
with its planetary transmission.” 


PREMIUMS STILL HOLDING UP 





Notwithstanding Restricted Output of 
Pleasure Cars, Companies Find Re- 
ceipts Are Not Decreased 


Automobile insurance companies say 
that there is beginning to be a sort 
of let down as far as premiums from 
dealers are concerned. However, in- 
creased values of second-hand cars are 
keeping up the premium receipts. Al- 
most every automobile owner is a 
prospect for increased insurance these 
days if he has not already taken on 
additional insurance within the last six 
months. There is an increasing busi- 
ness among dealers for tractors, but 
the farmers themselves have not been 
worked up extensively to insure these 
machines. The general opinion among 
automobile insurance men is that there 
will not be a complete shut down on 
the pleasure car output Jan. 1. 





Makes Claim for a Dog 


A peculiar claim has been made under 
an automobile policy. This policy was 
issued at Minneapolis with a property 
damage endorsement. The assured leav- 
ing the Minneapolis Club, ran over and 
killed a dog. The owner of the dog first 
made claim under his liability policy, 
but the casualty company denied lia- 
bility. Now the company carrying the 
property damage insurance has been 
sued for the value of the dog under the 
property damage coverage. This is prob- 
ably a new feature in case of claim, but 
some lawyers say that if the dog was 
licensed the company will have to pay. 





Sunday Claims Less 


Automobile claim adjusters say that 
since the government has shut down on 
using pleasure cars on Sundays, claims 
are much less in number especially so 
far as collision damages are concerned. 
Every Sunday usually brings in a large 
number of collision claims, but there is 
a noticeable decrease within the last few 
weeks. 





Ruling on Extinguishers 


As is known, a credit of 15 percent is 
allowed in writing automobile insurance 
where an approved extinguisher is car- 











The Security Automobile Mutual Ins. Co. 


YOUNGSTOWN, OHIO 
It is the Age of the Specialist. Our Specialty is Automobile Insurance. 
Organized under and supervised by the Ohio Insurance Department 
To Ohio Agents: Give us your Automobile business! 
Agents wanted where not represented 


ried on the car. In view of this fact the 
following announcement of the National 
Automobile Underwriters conterence 
shown below is of interest: 

“On account of the shortage of carbon 
tetrachloride, which is the basis of all 
fire extinguishing liquids used in one 
quart chemical fire extinguishers, it is 
probable that refills for extinguishers 
suitable for use on automobiles esnnot 
be obtained and companies should govern 
themselves accordingly.” 


Andrews Leaves Commission 


AUSTIN, TEXAS, Sept. 17.—A. R. 
Andrews has resigned as a member of 
the Texas state fire commission, effec- 
tive Oct. 1, to go to Dallas to become 





manager of the Texas Cotton Seed Oil 
Mill Bureau, which is a comparatively 
new position. He will be succeeded on 
the commission by Capt. Robert L. 
Pollard, who has been a deputy insur- 
ance commissioner of Texas who has 
served as a member of the old state in- 
surance board, having been one of its 
first members under appointment by 
Governor Colquitt and who has been 
special agent tor insurance companies 
and an adjuster. His appointment at 
this time by Governor Hobby means 
that he will serve through the next ap- 
pointive term of two years, beginning 
in 1919, 








DIRECTORY OF INDEPENDENT ADTUSTERS 





ILLINOIS MISSOURI IOWA 


QUINCY ADJUSTMENT 
& SERVICE BUREAU 


Well’s Building, Quincy GEORGE C. GILL, Mgr. 





ILLINOIS AND EASTERN IOWA 
WESTERN ILLINOIS ADJUSTMENT 
62 S Cherry agg» Ill 
’ d FR. Hazlett W. A. Bartlett 
- a and ‘Aubomobile Losses. 





ILLINOIS INDIANA 
ELDRIDGE H. SPERRY 
201 First Nat'l Bank Bldg., Champaign, Ill. 
Western Union or Long Dist. Phone (Office 147, Res, 
458) facilitates prompt service 





ILLINOIS 
J. B. SIKKING, Adjuster 
For Central and Southern Illinois. Specialty: Farms 


and Dwellings. 
618 W. Jefferson Springfield. Illinois 





ILLINOIS 


THOMAS A, PETTIGREW 
Eades Building, Streator, Illinois 
Fire loss adjuster for the companies. Building Losses 
a specialty. 





KANSAS 
JOHN M. KINKEL W. P. KINKEL 
KINKEL ADJUSTMENT AGENCY 
+ FIRE, TORNADO and AUTOMOBILE 
ADJUSTED 


HUTCHINSON : - KANSAS 
KANSAS 
B. R. BOLINGER 


Fire, Tornado, Hail and Automobile 
' Losses Adjusted 
Bucklin Kansas 


MICHIGAN 
FREDK. M. CHAMPLIN 
629 Michigan Trust Building Grand Rapids, Mich 


Adjuster of Fire Losses 
MICHIGAN—OHIO—INDIANA 


HORACE L. SPICE 


Suite 919 Dime Bank Building 
Detroit, Michigan 


ADJUSTER FIRE AND AUTOMOBILE LOSSES 


NEBRASKA, WESTERN IOWA AND 
NORTHERN KANSAS 
ABEL J. BALDWIN 
Adjuster of Fire Insurance Losses 
503 Bee Bldg. Phone Red 5848 Omaha 

















ILL., WIS , IND. 
-H. TAYLOR 
1866 Insurance Exchange, Chicago 
Phone Wabash 2546 
ADJUSTER OF FIRE LOSSES 





North & Central Southern Eastern Western 
ILLINOIS WISCONSIN IOWA INDIANA 
BEN C. COOPER 
Central Life Bldg., Ottawa, Illinois 
ADJUSTER OF FIRE LOSSES FOR THE COMPANIES 

34 years in insurance work 


IND, ILL. KY. TENN. 
I. H. ODELL & SON 
110 Upper Second St., Evansville, Ind. 
Adjusters of Fire, Tornado, Automobile and Inland 








KANSAS 
THE WARREN ADJUSTMENT 
BURE 


ADJUSTERS of FIRE, TORNADO, HAIL, 
THEFT and AUTOMOBILE LOSSES 
R. B. WARREN, Manager, Wichita, Kansas. 





N. DAKOTA and N. W. MINNESOTA 
A. G. SCHULTHEIS 
Grand Forks, N. D, 
PROMPT SERVICE 
20 YEARS EXPERIENCE 





OHIO 
JOHN M. SEYMOUR 
363 Main Street Ashtabula, Ohio 


17 years experience as an insurance agent 
and builder. 


WESTERN FIELD 
INSURANCE ADJUSTMENT CoO. 

. W. Crossan G. W. Shirley H. G. Fowles 
Fire, Tornado, Automobile and Inland Marine Losses 
Pioneer Automobile Adjusters 
Waldheim Building, Kansas City, Mo. 


WISCONSIN AND MICHIGAN 

Fire Loss Adjustments. Wisconsin and No. Michigan 
Over 25 years’ experiance. 

DAVID LAWSON _ 

Room 1, Cook Block __ Oshkosh, Wi 

Local and Long Distance Telephone 786 























2033 INSURANCE EXCHANGE - CHICAGO 

















ADJUSTER OF FIRE LOSSES—ALso AcTs IN AN ADvisory Capacity To Loss 
~~ SUPERINTENDENTS AND EXAMINERS CONCERNING LOSSES AND/OR FORMS 
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PROPER PROTECTION 


The Property Owner and the Insurance Agent 


Why does an owner work hard | 


and faithfully to acquire a prop- 
erty; or why does an insurance 
agent work hard and faithfully 
to acquire “‘a line’ and then Risk 
Its Immediate Loss by neglecting 
its Proper Protection? 


The interest of The Insurance 
Agent in the property's protection 
though less than the owner s, is 
relatively as important. 


There Are Two, Tried, Tested 
and Approved Methods of Prop- 
erty Protection; Both Good. 


The First Method, which every- 
body should employ, protects the 
owner, the agent and the Com- 
monwealth. That Ideal and 
All-Important Method is Fire 
Prevention. It covers many things 
fron cleanliness to Automatic 
Alarm and Sprinkler Systems. It 
absolutely prevents loss to any- 
body, whenever and wherever it 
works properly. 


The regrettable fact that it can- 
not and does not always work 
properly makes The Second Me- 
thod of Protection a necessity. 


The Second Method, necessi- 
atted by the lack of certainty in the 
First, is Good Insurance Based on 
Accurate and Disinterested Ap- 
praisement. 


This Method protects the Com- 
monwealth only in so far as it pre- 
vents the bankruptcy of the owner 
by reason of a bad settlement; but 
it cannot and does not protect it so 
well as the First Method; on the 
other hand, it does protect the 
owner and, incidentally, the insur- 
ance agent much better than any 
other. 


In fact, the owner protected by 
this Method, cannot possibly lose 
to any extent; and the agent is not 
apt to lose the line where the own- 
er is properly protected and re- 
ceives a prompt and satisfactory 
settlement. Weknowthisto betrue. 


We advocate Both Methods of 
Protection; but beg leave to sub- 
mit that the Second Method is 
the only one that is absolutely 
certain in every case to prove 
satisfactory. 


Fire prevention, in all its forms, 
is desirable and profitable, but it 
cannot take the place of Good In- 
surance. 


TAKE NO CHANCES.-.--USE BOTH METHODS 
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BRANCHES: Cincinnati, Cleveland, Detroit, Milwaukee. Pittsburgh 
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HEDGES POINTS OUT 
DANGER TO COMPANIES 


General Counsel of Life Presidents 
Association Gives Facts on 
Tax Bill 


POINTS OUT _ INJUSTICE 


Tells Senate Finance Committee That 
Life Insurance Must Be Put on 
Safe Basis 


WASHINGTON, D. C., Sept. 16.— 
Life companies face the situation of 
being compelled to dissipate each 
year’s entire surplus, the Senate finance 
committee considering the eight billion 
dollar revenue bill, was told by Job 
E. Hedges of New York, general coun- 
sel of the Association of Life Insur- 
ance Presidents, during a discussion of 
features of the revenue bill which were 
opposed by the companies. Mr. 
Hedges protested against the inclusion 
of provisions of the bill which would, 
he stated, if enacted into law, place the 


insurance business of the country on 
the brink of bankruptcy. 


Want Change in Basis 


The interests of the policyholders, 
Mr. Hedges said, demand a change in 
the application of the normal income 
tax differential to the net income of 
life companies. As now proposed in 
the Kitchin bill, he asserted, the dif- 
ferential would put a premium upon 
distribution of surplus by reducing 
from 18 to 12 percent the tax upon 
distributed incomes of corporations 
generally. 


Is Against Public Policy 


“Tt is peculiarly against public pol- 
icy,” said Mr. Hedges, “to encourage, 
or, as does this provision, practically 
compel the dissipation by insurance 
companies of the entire amount of each 
year’s surplus. A substantial portion 
of this surplus, it is recognized by the 
state laws governing insurance and by 
the rulings of insurance commissioners, 
should be added to the working funds 
of the companies for the further guar- 


anty and protection of their policy 
contracts. While the usual business 
transaction is practically completed 


when an individual pays over to the 
ordinary corporation the purchase 
(CONTINUED ON PAGE 12) 
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REASON xcenrs SUCCEED 


Many an agent develops very. slowly, or fails 
entirely, because he is not given the proper 
assistance at the start. 


Our men make money. We help every man 
to succeed. No man is left to fight his bat- 
tles alone—he is given assistance and edu- 
cation until he has attained success. 


In our organization every agency must be a live one 
and every man must succeed or get out. Only live, 
active men are employed and then we get behind them, 
join hands with them and work for success of the 
Agency, which means success for the Company. 

Contentment and co-operation in our Agency Force 
means good cheer throughout the organization and a 
full day’s work for each man. 


We co-operate: 
By giving help of Special men. 
By giving Special letters to prospects. 
By giving best information. 
By giving the full assistance of the Company at all 
times. 


Good Contracts to Live, Clean Agents 


A FARM MORTGAGE BEHIND EVERY POLICY 
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CAPITAL, $200,000.00 


A company*born in the West, 
built for western people, 
by western men. 


Originators of the on 
“Multiple Option” Policy, 

a three-in-one contract. 

A good policy for the 

live wire. 






GOOD AGENTS WANTED 





Progressive in Its Ideas 
Conservative In Its Management 


STEPHEN M. BABBIT, Pres. HUTCHINSON, KANSAS 








LIFE INSURANCE SECTION 


AMERICAN LIFE MEET — 
NOW ON IN CHICAGO 


HARRY L. SEAY IN 


CHAIR 


Thirteenth Annual Gathering of 
Company Organization Gets 
Away to Good Start 


Recommends Organization of Reinsur- 
ance and Inspection Bureau and 
Location Change for Secretary’s 


The annual meeting of the American 
Life Convention is being held in Chi- 
cago this week, the meeting of the or- 
ganization itself starting Wednesday 
morning. The Legal Section met 
Monday and Tuesday, holding an even- 
ing session Monday. There was an un- 
usually large attendance of attorneys at 
the Legal Section meeting, one of the 
most interesting delegates being Gen- 
eral Counsel William Brosmith of the 
Travelers. Mr. Brosmith is one of the 


eminent insurance attorneys. The 
Travelers recently was admitted to 
membership in the American Life Con- 
vention and Mr. Brosmith was sent to 
represent the company. The meeting 
is being held at the Lexington hotel, 
which is considerably out of the down- 
town district. Accommodations could 
not be secured in any of the hotels 
in the loop on account of so many 
bankers being in Chicago to attend the 
American Bankers’ Association meet- 
ing. 
President Seay’s Address 


President Harry L. Seay, of the 
Southland Life, is president of the 
American Life Convention and in his 
address recommended that the asso- 
ciation forthwith start to organize a 
reinsurance company and an inspection 
bureau in order to bring about greater 
economy and satisfaction in both de- 
partments of company service. He 
furthermore stated that it seemed de- 
sirable to move the office of secretary 
to some more central point and have 
the inspection service and reinsurance 
company conducted from that office. 
Mr. Seay reviewed the work of the 
year, detailing the numerous trips he 
has had to make in the interest of the 
convention, starting immediately from 
the annual meeting at Grand Rapids 
last year. A number of trips were 
necessary to be made to Washington 
and New York. President Seay 
pointed out the fact that there is 
splendid cooperation all along the line 
among the company and agency organi- 
zations. 


R. W. Stevens’ Strong Talk 


Vice-President R. W. Stevens, of the 
Illinois Life, gave an admirable ad- 
dress Wednesday afternoon on “The 
Effect of the War on the Agency Or- 
ganizations.” Mr. Stevens is a force- 
ful speaker and made a very fine im- 
pression. ~ 

Governor Frank O. Lowden made an 

(CONTINUED ON PAGE 12) 
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On Agency 





MERCHANTS LIFE INSURANCE COMPANY 


A complete new line of Policies incorporating all that is latest and best. 

Liberal Agency Contracts. 

Choice territory under direct contract in nineteen States. 

Four Million Dollars worth of Good Will distributed over entire territory by prompt payment of 
all claims since organization. ‘ 

Good agents have no difficulty in profiting largely by this established Good Will. 


matters address the President at the Home Office. 


WM. A. WATTS, President 
DES MOINES, IOWA 
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RUBIN HEADS BIG CLUB 





GREAT ACHIEVEMENT OF YEAR 


New York Life Announces the Officers 


and Members of the $200,000 
Organization 





The New York Life has announced 
the officers and members of the $200,- 
000 Club for this year. There are 324 
members, the largest number in its his- 
tory, there having been 290 last year. 
The paid insurance increases from $84,- 
355,202 to $91,654,891. Michael Rubin 
of New York City becomes president, 
with paid for insurance of $1,450,000. 
He had 217 paid applications averaging 
about $6,700 per application. Mr. Ru- 
bin is a Russian and in 1866 was born 
in St. Petersburg. His great success 
shows the opportunity that awaits the 
real stuff in mankind here in America, 
wherever born. He joined the New 
York Life in 1895. He is a forceful 
speaker, loyal to his policyholders and 
a splendid writer. 


Greenbaum Leading Vice-President 


George E. Greenbaum of New York 
City is the leading vice-president-at- 
large, his record being $734,500. His 
specialty is corporation or business in- 
surance. The company said that the 
first thing he did when he began with 
the New York Life in 1902 was to 
throw away his watch on the ground 
that the possession of a time-piece has 
spoiled many a good agent. The next 
vice-president-at-large is Gus Bertner 
of Little Rock. He came from a bar- 
ber’s chair to the New York Life in 
1899, and has steadily risen in his call- 
ing. His record is $632,585. The next 
vice-president-at-large is Edward Wol- 
verton of Nebraska, whose record is 
$619,812. The New York Life says 
that Mr. Wolverton rarely misses hav- 
ing from one to three appointments 
each evening after dinner. His busi- 
ness is largely made up of small appli- 
cations. The New York Life says that 
he has a keen sense of humor and has 
several good hearty laughs each day 
that the average agent would miss en- 
tirely. If he gets a death claim set- 
tlement it is pretty nearly a one to ten 
shot that he will come back with an 
application as the result. The next 
vice-president-at-large is Charles J. 
Morris of Chicago, whose insurance 
amounted to $595,586. The next vice- 
president-at-large is T. T. Gaddy of 
Oklahoma, whose record is $561,971. 
These five men paid for $3,144,544. 


Department Vice-Presidents 


John J. Hosch of Wisconsin is the 
leading department vice-president, his 
record being $559,500. He secured the 
bulk of his business in Milwaukee. 
Since July, 1910, he has paid for $3,500,- 
000 and has not had a single death loss. 
Of this large amount only $50,000 has 





lapsed. J. O. Daniels of Massachusetts 
is the vice-president of the northeast- 
ern department with a record of $537,- 
750. In recent years Mr. Daniels has 
secured his new business largely from 
old policyholders. Alexander Dumas, 
Jr., of New York is vice-president of 
the Greater New York department, 
with a record of $528,125. He was for- 
merly in the home office of the New 
York Life. B. M. Noland of North 
Carolina is vice-president of the south- 
ern department, with a record of $524,- 
591. Paul T. Bell of San Francisco is 
vice-president of the Pacific depart- 
ment, with a record of $502,875. C. W. 
Moulthrop of Alabama is vice-presi- 
dent of the gulf department, his rec- 
ord being $492,769. For ten years he 
was traveling salesman for a grocery 
house. He secures his business in the 
country and has to travel considerably 
to see his prospects. 


Horvitz Again Honored 


Baer Horvitz of Pittsburgh is vice- 
president of the Atlantic department, 
his record being $487,250. He was for- 
merly a small writer and has become 
one of the company’s great producers. 
He seldom falls below $400,000 a year. 
Dr. C. H. Webster is vice-president of 
the eastern branch. He lives at Ithaca, 
N. Y., and insures Cornell University 
students principally. In the last five 
years he has paid for 1,143 applica- 
tions. Fred C. Moser is vice-president 
of the western department at Seattle, 
with a record of $466,153. E. J. Die- 
bel of Cleveland is vice-president of 
the great middle department, with a 
record of $421,166. He lives at Youngs- 
town, Ohio, and is tireless in his ef- 
forts. H. G. Meyers of Chicago is 
vice-president of the central depart- 
ment. Charles L. Swartz is vice-presi- 
dent of the southwestern department, 
his record being $326,750. He retired 
in 1914 as a partner in a shoe company 
in St. Louis. The $200,000 Club has 
four women members this year, they 
being Mrs. Jennie Watkins of New 
York City; Mrs. Alexander McColl of 
Colorado; Mrs. M. G. Brumbaugh and 
Miss Alice A. Brown, both of Seattle. 


Had $1,000 on Jackie Ladd 


Joseph B. Ladd, a jackie of the Great 
Lakes Training Station, who was killed 
by the bomb set off in the Chicago 
Federal building, Sept. 4, held a $1,000 
policy in the Illinois Life, the appli- 
cation having been written by District 
Manager C. D. Foster of Salina, Kan., 
where Mr. Ladd lived. 


Will Meet in St. Louis 


The November meeting of the Amer- 
ican Institute of Actuaries will be held 
at St. Louis instead of in Chicago as 
erroneously announced in the Sept. 12 
issue of THr NATIONAL UNDERWRITER. 
A local committee at St. Louis will 
select a hotel and make announcements 
later. 








WM. H. FLANDERS, Mgr. 





FLANDERS LIFE AND ACCIDENT SERVICE 
ORGANIZED 1913 
A scientific service in the investigation of insurance subjects. We make reports on insurance applicants 
agents, medical examiners, and applicants for mortgage loans, also death claim reports and claim investigations 
OUR FACILITIES ARE COMPLETE—TERRITORY INDIANA 
(Also Other States Organised) 
Central Office 


INDIANAPOLIS, IND. 





— — 
4 INCORPORATED UNDER = | 
THE COMPULSORY DEPOSIT & 
Ha) LAVYYS OF THE STATE 
, _ OF INDIANA 








Conservative Life Insurance Company 


of America 


(Ordinary and Monthly Premium Plan) 


We have openings throughout Indiana for experienced 
Industrial insurance men. 
who can make good. We have several good General 
Agencies open both in Indiana and Michigan in the 
Ordinary Department. 


A. S. Burkart, Vice-Pres. and Gen. Mgr. 
South Bend, Indiana 


Rapid promotion for those 


Writein confidence to 

















Home Office 
DENVER, COLORADO 


THE CAPITOL LIFE INSURANCE COMPANY 


OF COLORADO 





Good Insurance 


THOS. F. DALY, Pres. 


PRODUCTIVE FIELDS OPEN TO LIVE AGENTS 











100 Industrial Agents 


GEN. GEO. M. MOULTON, President 


Wanted in Illinois, Indiana and Pennsylvania 


5 Superintendents 


20 Assistant Superintendents 
WHO KNOW HOW 


For new Industrial Work—to open new territory 
and to sell the best thing going. 
Address Industrial Department 
Western Life Indemnity Company 
604 Masonic Temple, Chicago, III. 
33 years’ continuous and successful career. Now known and called “THE OLD RELIABLE” 


J. L. MITCHELL, General Agency Manager 














without med 


and South Dakota. 


Dr. E. KLAVENESS, President 


THE future financial worth of the children of today de- 

pends upon the thrift seed sown now. {Our Child’s En- 

dowment policy plants the idea. Sold to ages 1 to 15 years, 

ical examination full face value paid for death 
between 20 and 30, becomes an endowment policy at age 30. 
Liberal cash loan and surrender values are provided—A 
quick seller to every one with children. Opers the way for 
larger policies to the whole family. Liberal contracts for 
agents in Minnesota, Michigan, Montana, Wisconsin, North 


SURETY FUND LIFE INSURANCE COMPANY 


MINNEAPOLIS, MINN. 











376 Pine Street 





“THE WEST COAST LIFE” 


Offers splendid opportunities in the West in a live 
organization that last year produced over Twelve 
Million Dollars in applications for new insurance. 
Ask for the current copy of THE PIONEER. 


WEST COAST SAN FRANCISCO LIFE INSURANCE COMPANY 


SAN FRANCISCO 
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THE REAR GUARD. 


No more virile and efficient body of men can be found than 
the large army of life underwriters. 
Towering back of the agent in his efforts, as a mighty rear guard, is the 


strength and prestige of the Company and the Institution he represents. 
The stronger the rear guard, the greater the agent’s morale and chance 


of success. 


Company. 


Jesse R. Clark, 
President 


Four big success factors in the work of the Union Central Agency Force are: 
The GOOD WILL created by farm loan in- 


vestments, developing the Country's agri- 
cultural resources, and thereby contributing 
largely to the world’s food supply. 


The UNIQUE SERVICE extended freely to 
the insured and their beneficiaries, merit- 
ing the appellation—the Great Policyholders’ 


The Union Central Life Insurance Co. 


The SECURITY of the non-fluctuating, panic 
and war proof investments, limited to first 
mortgages on carefully selected cultivated 
farms, and United States Liberty Bonds. 


The SAVING enjoyed by policyholders in 
premium deposits, the result of the Com- 
pany’s superior earnings, favorable mortality, 
and economy of management. 





Allan Waters, 
Second Vice-President 


CINCINNATI, OHIO. 








NATIONAL LIFE RALLY 


GENERAL AGENTS CONVENTION 





J. A. Wellman Was Elected President 
of the Organization at the Meeting 
at Montpelier 





The General Agents’ Association of 
the National Life of Vermont met last 
week at the home office in Montpelier. 
J. A. Wellman, of Manchester, N. H., 
was elected president; A. G. Goodrich 
of Baltimore, Md., vice-president, and 
W. B. Henderson of Kansas City, Mo., 
secretary and treasurer. The execu- 
tive committee consists of H. M. 
Humphrey of Goldsboro, N. C,; 
George D. Adler of Salt Lake City; J. 
Henry Johnson of Oklahoma City, and 
Charles A. Cravens of Louisville. Mr. 
Wellman presided at the meeting and 
President Howland of the company 
gave the welcome address. He told of 
the company’s splendid condition as to 
finances and soundness of its securi- 
ties. It is well prepared for war ef- 
fects. T. C. Thompson of Chatta- 
nooga, Tenn., responded to the address 
of welcome. There were interesting 
five-minute discussions, over which 
Charles W. Gammons of Boston pre- 
sided. 

Result of Questionnaire 


Edward D. Field, superintendent of 
agencies, told of the results of the ques- 
tionnaire sent to all the National Life 
agents who last year had personally 
produced $50,000 or more of new busi- 
ness. They responded as to age, edu- 
cation, former occupation, years in the 
insurance business, years connected 
with the National Life and so on. Mr. 
Field said that the figures merely 
showed that those longest in the serv- 
ice of the company are the most suc- 
cessful. There were a number of ex- 
cellent talks given during the two 
days’ meeting, as well as some set 
Papers. 

One of the pilgrimages of the mem- 
bers was a visit to the grave of the 
late president, Joseph A. DeBoer. T. 
C. Thompson delivered a eulogy at the 
cemetery and a wreath of flowers was 
placed on the grave. 


AGENTS LICENSE ISSUE | 





COMMENT BY F. H. HARDISON 





Massachusetts Commissioner Does 
Not Believe Part Timers Can Be 
Entirely Eliminated From Field 





Frank H. Hardison, insurance com- 
missioner of Massachusetts, in his talk 
at Denver last week before the Insur- 
ance Commissioners’ Convention, said 
that some people are anxious to have 
part timers eliminated entirely. He 
feels that it would be impracticable to 
do this because in the rural districts 
part timers seem to be necessary. 
Some have suggested that part time 
licenses be issued to men in the coun- 
try districts and only full time licenses 
to those in strictly settled communi- 
ties. Mr. Hardison says that the diffi- 
culty comes in drawing the line be- 
tween urban and country districts. He 
doubts very much whether a legis- 
lature would pass a bill of this char- 
acter. 

Can Exercise Supervision 

Regardless, however, of the law, in- 
surance commissioners can exercise 
a certain amount of supervision and 
can eliminate those who seck licenses 
chiefly to secure commissions on pre- 
miums for insurance on their own in- 
terests. Frequently someone in the 
employ of an institution will get a li- 
cense so that he can place the insur- 
ance of his employers or those related 
to him. He-said that inexperience on 
the part of those who desire licenses 
presents another problem. A company 
applies for a license for a man and it is 
supposed that it has looked him up 
and is satisfied as to his reliability and 
ability. 











At the banquet Lieutenant-Governor 
Roger W. Hulburd of Vermont was 
toastmaster. The speakers were: F. 
C. Partridge, president of the Ver- 
mont Marble Company; Secretary O. 
D. Clark, and President F. A. Howland 
of the National; J. H. Johnson, general 
agent at Oklahoma City; Dr. Milo B. 
Hilleges and President J. A. Wellman 
of the General Agents’ Association. 











10 SO. LA SALLE ST. 








LIFE INSURANCE SERVICE BUREAU 


CONSERVATION OF LIFE INSURANCE COMPANIES’ BUSINESS AND 
REINSTATEMENT OF LAPSED POLICIES 
ARIAL BASIS THROUGH A UNIQUE SERVICE TO POLICYHOLDERS 


ON A THOROUGH ACTU- 





CHICAGO, ILL. 























You Can Get Ahead 


Under the direct agency contract we 
make with our agents. They havea 
real opportunity to earn a reasonable 
commission and build up a permanent 
renewal. Why not take advantage of 
this profit-sharing arrangement? 





A solid, safe Illinois Company 
with over twenty millions of business 


The Central Life 


Insurance Company of Illinois 
OTTAWA, ILL. 


x. F. WEESE 


H. W. JOHNSON 
President Vice-President 


Ss. B. BRADFORD 
Secretary 
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guarantee to do? 










> General Agents wanted in the following 


MR. SUCCESSFUL LIFE INSURANCE AGENT 


Do you want to secure a General Agency for yourself? If so, read this, it is 
Suppose that you are insured in the United Life and Accident Insurance Company of New Hampshire for $5,000 under the Company’s Triple Indemnity Plan, what does your Policy 


ANSWER: 

FIRST, it guarantees that in case of death from any cause $5,000, the face of the Policy, will be paid. 

SECOND, that in case of death from any ACCIDENT, $10,000, or DOUBLE the face of the Policy, will be paid. 

THIRD, that in case of death from certain SPECIFIED accident, $15,000, or THREE TIMES the face of the Policy, will be paid. 

NOT ALL. The Accident Disability Endorsement FURTHER guarantees that in case of total disability as a result of accidental injury, the Company will pay 

P< gl You hy b nagy of $50 PER WEEK oak ea disability, but not to exceed 52 weeks, after which the weekly indemnity will be at the rate of $25 PER WEEK throughout 
the period of disability. Can insurance do MORE? And WHY should any man be satisfied with a policy that would do less? The cost is low. 
Pennsylvania, Delaware, Kansas, Michigan, Ohio and the District Sf Columbia. 


UNITED LIFE AND ACCIDENT INSURANCE CO. 


States: 


WORTH KNOWING 


Address: 


Home Office, United Life Bldg., Concord, New Hampshire 


























GETS SOME GOOD MEN 











































MANY GO TO CLEVELAND LIFE 
Agency Force Is Augmented by Tak- 
ing Over the Main Producers 
of Intermediate 





One of the interesting and satisfac- 
tory conditions of the recent merger 
of the Intermediate Life of Evansville, 
Ind., with the Cleveland Life, as stated 
by Vice-President and Manager of 
Agencies Howard S. Sutphen, is the 
manner in which the agency force of 
the Intermediate was preserved, 
scarcely without exception continuing 
as agents of the Cleveland Life. While 
there was a period of approximately 
two months following the announce- 
ment that the Intermediate Life would 
merge with the Cleveland Life and in 
which period the agents of that com- 
pany continued to represent the Inter- 
mediate, arrangements had been made 
to perpetuate their activities as a body 
and their operations to continue as 
representatives of the Ohio company. 


Made Pine Gains 


The Intermediate Life in the first 
half of 1918 made material gains in the 
force and strength of its agency ranks. 
Second Vice-President and Manager 
of Agencies F. G. Johns, of the Inter- 
mediate, continues with the Cleveland 
Life as superintendent of agencies, and 
will devote his energies to the greater 
development of Indiana and Illinois. 
As active agency associates and oper- 
ating in the capacity of supervisors, 
Cc. D. Williams, C. G. Ketcham and 
George Skelton will continue the effect- 
ive work which has characterized their 
previous efforts. 

Line Up in Two States 


The Cleveland Life is fortunate in 
having as its general agent at Evans- 
ville F. W. Daniels, who for a number 
of years represented the Intermediate 
Life in that capacity. Mr. Daniels is 
a splendid producer and a man of in- 
tegrity, a prominent citizen in his com- 
munity. He has a large volume of in- 
surance in force due to his intelligent 
efforts with the Intermediate, and in 
continuing with the Cleveland Life, it 
is anticipated that the future will carry 
with it for Mr. Daniels even greater 
opportunities than the past. Other 
Indiana agents who have prominently 
represented the Intermediate Life and 
are now active in the affairs of the 
Cleveland Life, are Messrs. Adamson, 
Beaucond, Blackburn, Jaco, Whipple 
and York. J. C. Utterback, who is lo- 
cated in Illinois, and was the largest 
personal producer of the Intermediate 
Life, has already instituted a campaign 
for the balance of the year that will 
carry with it in that period his largest 
production of business. Mr. Utterback 
is operating through a splendid terri- 
tory in the section of the state in which 
he resides and his ambition is to direct 
a “million dollar” agency. He is mov- 
ing fast in that direction at the present 
time. Other agents in Illinois who will 
be factors in the company’s campaign 
in that state are Messrs. Capoot, 








Doolen, Grace, Hutchison, Smith and 
Wood. In addition to the agents men- 
tioned there are a number of other! 







representatives in both ; I 
production records run in the right di- 
rection. 


Has Good Working Force 


The Cleveland Life, therefore, under 
the direction of Mr. Johns in this ter- 
ritory, finds itself with a splendid work- 
ing force qualified to produce a large 
volume of business. At an agency 
meeting held in Evansville several 
weeks ago, the producers from Indiana 
and Illinois went on record as to the 
production of business for the balance 
of the year and all indications at the 
present time point to the successful 
conclusion of that program. Linking 
up this with the company’s older or- 
ganization in Ohio, West Virginia and 
Michigan, the Cleveland Life has taken 
a long step forward in its agency ac- 
tivities. 








Tactful Agent vs. 
the Actuarial Agent 











General Manager of Agencies J. L. 
Babler of the International Life, in 


speaking of the “Tactful Agent vs. the | 
| Actuarial Agent,” says: 


Narrowed to the bone, there are just 
two classes of agents, namely: (1) 
Tactful Agents, (2) Actuarial Agents. 


The tactful agent uses common sense | 


methods in his canvass. The actuarial 


agent works almost entirely with cold ; 


facts and figures. 

Here’s a concrete case for illustra- 
tion: A prospect said he was in the 
market for life insurance, when ap- 
proached by a tactful agent. “But,” he 
went on to say, “I never heard of your 
company before and I want a good 
one.” 

“You are right,” answered the agent. 
“But don’t forget that there are many 
good things and people you never 
heard of. For example, my mother was 
an excellent woman, though you never 
heard of her before.” 


* * * 


The prospect was obliged to confess 
to the logic of the reply, but said: 

“T want to get into an old company.” 

“Age,” replied the agent, “is only a 
relative term. But I see that you con- 
nect the idea of stability with age. 
True, if you want whiskey for medical 
purposes, age will count. But suppose 
your wife buys butter, she certainly 
would not look upon age as a recom- 
mendation. So, you see age does not 
necessarily mean stability.” 

That line of argument clinched the 
attention of the prospect. He was then 
shown that his company possessed sta- 
bility and offered a policy exactly suited 
to his case. 

Had the actuarial agent got hold of 
this prospect the chances are that he 
would have started off by citing figures 
and facts about the company which 
would never have got the attention of 
the man, 

The prospect was a grocer, and Mr. 
Tactful Agent by talking about such 
merchandise as whiskey and butter, 
carried off the bacon—a $10,000 app 
with check attached—this too in com- 
petition with several old companies. 

Moral: The Tactful Agent always 
wins. 


states whose | 


The Intermediate Life Assurance Co. 
EVANSVILLE, IND. 








This is a progressive age. Why not join the ranks 
of a progressive company that will give you a con- 
tract in either of two states where less than 12% 
of the Insurable population are insured in a legal 
reserve company? Let us tell you more. 














$6,000 - $12,600 Combination Policy —$24.00 a Year 


$25.00 Weekly Indemnity During Disability 


\ Membership 68,453 Claims Paid, $1,307,881.83 


Experienced Insurance Salesmen like to sell eur Insurance because 
they get the commissions in cash instead of in notes 


Our Leading Salesman in 1917 made over $7,500.00 


N’S ACCIDENT ASSOCIATION 


KANSAS CITY, MO, 
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- GRANT, Secretary 











FARMERS NATIONAL 


LIFE INSURANCE CO. OF AMERICA 








3401 MICHIGAN 
AVENUE 


Farmers National Life Bldg., CHICAGO, ILL. 














Wanted:—A Strictly First-Class 


Life Insurance Man 





as State Manager for Illinois. Must be a 
good personal producer, with the ability to 
organize and develop our business inthe State. 


Liberal commission and renewal contract to 
the ght man. References required. 





Guarantee Fund Life Association 


OMAHA, NEBRASKA 
Organized 1901 


ASSETS OVER $2,750,000.00 
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NEWS ABOUT LIFE POLICIES 


q New Policies, Premium Rates, Divi- 
dends, Surrender Values and all Changes 
in Policy Literature, Rate Books, etc. 
G*Supplementing Policyholders’ Digest, 
Published Annually in May. Price, $2.56 


ILLINOIS LIFE’S WAR CLAUSE 














Provides Reserve Plus 10 Percent of 
the Amount Payable Under 
Usual Conditions 





The Illinois Life has adopted a new 
military clause to the effect that mili- 
tary service within the continental 
United States not involving aeronautics 
shall not affect the company’s liability 
under its policy. If the insured en- 
gages in military service outside of the 
continental United States or takes part 
in any naval service or aeronautic 
service in this country the liability of 
the company shall be limited to the 
legal reserve together with 10 percent 
of the amount which would have been 
payable if the assured had not en- 
gaged in or taken part in such service, 
provided that the liability shall in no 
case exceed the amount for which the 
company would have been liable if the 
assured had not engaged or taken part 
in such service. This clause will be 
inserted in all policies except term. 
The term policies will provide for the 
payment of but 10 percent of the 
amount insured in the event of war 
within, as well as without the boun- 
daries of the continental United States. 





Jefferson Standard 


The Jefferson Standard of Greens- 
boro, N. C., is having new policies pre- 
pared and has just issued a new rate 
book. The company issues three rates 
(1), in connection with disability Form 
“A,” which is a waiver of premiums; 
(2), disability Form “B,” which pro- 
vides for a life monthly income, and 
(3), the double indemnity provision, 
for which the extra premium will be 
$1.25 per $1,000 at all ages. Premium 
rates are shown with the various com- 
binations on double indemnity and the 
two disability clauses. The following 
are sample rates at ages 25, 35 and 45, 
including only disability “A” or the 
waiver of premium clause on partici- 
pating and excluding the clauses on 
nonparticipating: 


Participating 
. ’ 25 35 45 
Ordinary Life...... $19.35 $25.68 $36.89 
10 Payment Life.... 47.75 57.57 72.05 
15 Payment Life.... 34.93 42.44 53.98 
20 Payment Life.... 28.59 35.07 45.41 


10 Year Endowment.100.23 102.10 105.93 

15 Year Endowment. 65.16 67.07 71.36 

20 Year Endowment. 48.10 50.20 55.28 
Non-Participating 


Excluding Double Indemnity and Dis- 
ability. 


Ordinary Life...... $16.77 $22.10 $31.47 
10 Payment Life.... 39.95 48.53 61.02 
15 Payment Life.... 29.39 35.82 45.54 
20 Payment Life.... 24.59 30.00 38.55 


10 Year Endowment. 91.74 92.89 95.42 
15 Year Endowment. 58.08 59.26 62.22 
20 Year Endowment. 41.69 43.05 46.75 
Ordinary Life, Com- 

mercial $5,000 Pol- 

BOO as irecee saa ve ees 76.25 100.55 143.15 


Connecticut Mutual 


The Connecticut Mutual will soon 
get out a new policy intended to meet 
the peculiar conditions of the times in 
that it will be a term policy for three 
years and then will be automatically 
changed into a higher priced policy. 
The company’s agents find that many 
people are giving the excuse today that 
they would like to take more insur- 
ance, but the war situation is very un- 
certain and they do not want to take 
on any heavy obligation. The three- 
year plan is a very low rate, it being 
yearly renewable and by that time no 
doubt the war will have ended. 





United Life & Accident 
The United Life & Accident of Con- 


cord, N. H.. contemplates issuing a 
new manual and rate book to take ef- 


cations in the rates are made which 
will be announced later. 





Northern Assurance 


The Northern Assurance has made 
changes in its war clause involving 
risks within the conscription ages of 
18 to 45, and others who are likely to 
engage in military and naval service. 
The changes are primarily as follows: 
1. Eliminate any restrictions from the 
company’s rules as to ages to which 
applicants will be considered. 
2. Eliminate from the company’s 
rules any restrictions-as to amount of 
insurance that will be considered at 
various ages. 
3. Eliminate from the policy pro- 
visions the permit clause accompanied 
by extra premium,—and confine the 
company’s liability to the return of 
the premiums actually paid with in- 
terest at 4 percent for death from mili- 
tary causes, instead of the return of 
the reserve as heretofore. 

4, Prohibit the writing of men in 
Class 1. 





Gulf Coast Life 
The Gulf Coast Life is adding an 
educational policy to its line. 
Midland Life 


The Midland Life of Kansas City, 
Mo., is considering changes in its pol- 
icy forms. 





Bankers Life of Iowa 


The Bankers Life of Iowa in addition 
to issuing its new total and permanent 
disability clause now expects to have a 
double indemnity benefit policy on the 
market very shortly. 





Association Activities 











SIOUX CITY, Ia.—The association of 
Underwriters will open its season the 
second Saturday evening of October. The 
men of the home office of the National 
Fidelity Life of Sioux City will be in 
charge of the opening program. 

KANSAS CITY, MO.—The Kansas City 
association is planning to get the most 
possible good out of the recent National 
convention. At a special meeting Sept. 
16, delegates reported on the chief events 
of that convention. W. B. Henderson 
made a report that was especially to the 
point. He was asked to put into writ- 
ten form the matter which he delivered 
orally to the agents. The document will 
be published by the local association and 
distributed. 

* * * 

OMAHA, NEB.—Saturday, Sept. 21, the 
Nebraska association will hold its first 
meeting of the season, when Franklin 
Mann will preside. Twenty-five new 
members will be received and be given 
the “third degree.” 


Life Notes 
The Connecticut General Life contem- 
plates issuing some new policies shortly. 
The Missouri State Life has closed its 
club year with 149 qualified members 
who have written $100,000 or more. 


The Commonwealth of Omaha has en- 
tered Wyoming and has applied for ad- 
mission to Minnesota and Arizona. 

Miss Annie Margaret Love, daughter 
of Samuel B. Love, Virginia manager for 
the Mutual Life at Richmond, Va., was 
married Sept. 12 to 1st Lieut. John Swan 
Moore, machine gun instructor at Camp 
Dodge, la. Lieutenant Moore recently 
returned from overseas after seeing 
nearly a year of service with the Ameri- 
can forces. 

















AMERICAN 
CENTRAL 
LIFE 


Insurance Co. 


INDIANAPOLIS, IND. 
Established 1899 


HERBERT M. WOOLLEN 
PRESIDENT 























The Midland Mutual Life Insurance Company 


COLUMBUS, OHIO 


An OHIO Company, writing policies on OHIO people and keeping OHIO 
money in OHIO for the development of OHIO industries 


Admitted Assets .................: eer ee Sayeed $ 2,739,817.90 
Insurance in Force................00eseeeeeeees 24.398,839.00 
Surplus to Policyholders....................+++- 376,482.48 
, New Continuous Monthly Income Policies _ ‘ : 
Splendid opportunities for AGENTS in many sections of Ohio. We solicit inquiries from responsible parties. 
Dr. W. O. THOMPSON G. W. STEINMAN 
President Secretary 











WE WANT AGENTS 


To push our five-point-nine policies. 
Excellent Iowa territory and liberal 
contracts for men of good reputation.. 


~ | Q ‘“‘The Company of Co-operation”’ 


THE DES MOINES LIFE & ANNUITY CO. 
A. L. HART, Agency Manager 
HOME OFFICE: Rezister-Tribune Bldg., DES MOINES, IOWA 























fect as of Jan. 1, 1919. Certain modifi- 





Indiana National Life Insurance Co. 


INDIANAPOLIS 


Authorized Capital, $1,000,000.00 


WE AIM TO GIVE THE FULLEST SERVICE TO ALL WITH WHOM WE HAVE RELATIONS 
Our policy contracts are liberal and modern, having many 
features that appeal to agents and prospects. 


WE PAY OUR AGENTS WELL WHO DESERVE WELL 
For Territory and Agency Contracts Address C. D. RENICK, President 


Our Home Office is helpful; our agents are pleased with 
the treatment accorded them. 
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Provident agents find 
that in these war times it is 
not difficult to convince a 
man he is not carrying suffi- 
cient insurance. 





Provident Income Insur- 
ance is easy to sell. 





Write for information. 


THE PROVIDENT 


Life and Trust Company 
of Philadelphia. 


Founded 1865 




















WANTED! 


DISTRICT AND SPECIAL 
AGENTS 


both in NORTH DAKOTA and 
SOUTH DAKOTA, by one of 
the most active and progressive Old 
Line companies in the Northwest- 
ern field. Writing business in its 
home state at the rate of $500,000 


per month. 


Men of integrity and ability, 
who wish to stay and build for the 
future, will be given liberal con- 
tracts directly with the Home Of- 
fice. 


We invite correspondence. 


PROVIDENT INSURANCE 
COMPANY 


BISMARCK, NORTH DAKOTA 














“SOMETHING 
NEW FOR 
AGENTS” 





National 
American 
Life 
Insurance 
Company 





Burlington, lowa 

















C. W. FAIRCHILD NOW 
IS CONVENTION HEAD 


Colorado Commissioner Made a 
Fine Impression at the Meet- 
ing at Denver 


MUCH WORK WAS DONE 


Departments Will Not Make as Many 
Requirements of Companies Owing 
to Clerical Problem 


NEW OFFICERS ELECTED 


President—C. W. Fairchild, Colorado. 
First Vice-President—Joseph G. Brown, 
Vermont. 


Second Vice-President — F. H. Elis- 
worth, Michigan. 


Secretary-Treasurer—Joseph C. Button, 
Virginia. 


Executive Committee—Jesse S. Phillips, 
New York, chairman; F. H. Hardison, 
Massachusetts; Burton Mansfield, Con- 
necticut; J. R, Young, North Carolina; 
M. J. Cleary, Wisconsin; Harvey Wells, 
Oregon, and A. L. Harty, Mississippi. 


DENVER, COLO., Sept. 13.—At the 
meeting of the Insurance Commission- 
ers Convention the selection of C. W. 
Fairchild of Colorado for presidency is 
loudly applauded. In his talks before 
the meeting he revealed a calm de- 
meanor and a sane reasoning on the 
vital matters affecting insurance during 
war times. 

The committee on taxation held an 
interesting meeting, listening to Sid- 
ney A. Foster of the Royal Union Mu- 
tual Life and former Commissioner 
Kkern of Wisconsin on the need of 
change in the direct and the reciprocal 
laws applying to taxes. No action was 
taken. 

The next meeting will be held in Ho- 
tel Astor, New York City, Dec. 3-5 


Civil Rights Act 
= 
The review of the new civil rights 
act by Commissioner Mansfield of Con- 
necticut is an exhaustive study of the 
subject. Mr. Mansfield declared that 
the bill is not strictly a moratorium, but 
a means for enabling insured soldiers 
and sailors to protect their insurance, 
the government merely lending the 
companies the bonds for paying same 
until adjustment time after the close of 
the war. 
Regret About Cleary 


It was a matter of regret among 
those who admire the splendid man at 
the head of the Wisconsin department, 
M. J. Cleary, that he was ineligible for 
election as president of the convention, 
the organization he has headed for the 
past six months, following the resigna- 
tion of President E. H. English. An 
effort was made at the Denver con- 
vention to amend the constitution so 
that Mr. Cleary’s election would fol- 
low. Unanimous consent is required 
on such changes where voted on with- 
out previous notice. Superintendent 
Phillips of New York explained the 
matter clearly, stating that conditions 
have changed in late years so that it 
no longer is necessary to stipulate that 
a man’s term of official life shall ex- 
tend over the period of his year’s serv- 
ice as president of the convention, pro- 
vision being made for a first and sec- 
ond vice-president to meet the emer- 
gency should retirement occur before 
the year is up. Commissioner Hardi- 
son of Massachusetts voted “no” on 
the amendment, followed by Commis- 
sioner Henry in similar vein, the only 
two who, opposed it. Mr. Phillips gave 
notice that he would call for a vote on 
the amendment at the December meet- 
ing, at which time a majority vote only 
would be required to change. 


Mortality Table 


A misapprehension is likely to result 
from a report as to the action taken 
by the commissioners at Denver in 
the matter of a new mortality table for 
life companies. _The_conclusion_was 
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expressed that no change in rates 
would occur when the results of the 
special committee’s tabulations are 
available, as they soon will be. The 
fact is, that the study of the question 
thus far indicates that the experience 
will reveal a lower rate below age 45 
and a higher rate beyond that age. 


Fraternal Committee Meets 


A hot session of the fraternal com- 
mittee was held, delaying the regular 
session an hour or more. About 
twenty fraternal leaders were present. 
The speakers were Lentz, Frazer, Sul- 
livan and Piper. They resented the 
implications of bad faith expressed by 
Commissioner Young of North Caro- 
lina, who stated that some societies 
were making no effort to get on ade- 
quate rates and that there was a like- 
lihood of fraternals desiring to take 
the teeth out of all present regulatory 
measures applying to adequacy tests. 

the speakers were wrought up 
over the matter. The committee said 
there was no desire to propose any ad- 
ditional legislation on its part, that the 
conference was for mutual advantage, 
an exchange of ideas. The fraternal- 
ists ask to be let alone to try to work 
out their problems under the agree- 
ments of the Mobile bill and the New 
York amendments, show-down on 
which is not demanded until 1920. 


Let Up On Requirements 


The following resolution was passed 
urging that less requirements be made 
from companies owing to the clerk 
problems: 

Recognizing the great shortage of cler- 
ical service now existing, and the inevi- 
table aggravation of such condition as 
further demands are created in the prose- 
ecution of the war, and in behalf of the 
conservation of man power, which tne 
interests of the nation do imperatively 
eall for, it is recommended by this con- 
vention that the insurance departments 
of the several states call upon the com- 
panies for no return of statistical mat- 
ter or particularized information beyonl 
what is required by law, or may be actu- 
ally necessary for the essential purposes 
of the respective insurance departments, 
and it is further recommended that 
wherever practicable and consistent in 
existing requirements as to returns and 
formula, the procedure ve so modifiel cr 
arranged as to curtail so far as may be 
the clerical work necessary to satisfy 
such requirements. 


Bond and Mortgage Schedule 


Resolved, That this convention dis- 
pense with the furnishing, printing and 
publication of the bond and mortgage 
schedule, commonly known as Schedule 
B in the annual statements of the life 
insurance companies, and with such oth- 
er matters of detail as may be consist- 
ently dispensed with in connection with 
the annual statements of all companies, 
especially during the present war } eriod. 

Resolved, That the secretary be in- 
structed to inquire into the cost of a 
suitable index covering the proceedings 
for the forty-nine meetings during its 
existence, and the number of copies re- 














quired and to report to the December 
meeting of the convention. 

The committee on laws and legisla- 
tion to which was referred the matter 
of investigating persons, firms or cor- 
porations, contracting to furnish citi- 
zens information in regard to insur- 
ance, reported, after due consideration 
of the subject, that there have been 
numerous abuses in this respect, and 
that this condition is likely to con- 
tinue. In the.opinion of the commit- 
tee the work involved in this subject 
matter should be supervised by the 
insurance supervising officials of the 
several states, and the committee 
therefore recommended that each state 
pass a law requiring that these per- 
sons be licensed by the insurance com- 
missioner, just as is provided for li- 
censing agents, brokers or adjusters. 
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NATIONAL LIFE 
ASSOCIATION 


Des Moines, Ia. 


OUR POLICIES SELL 


RATES PER $1,000 
Age 30........ $13.00 Age 35........ $14.50 
Age 40........ $16.00 Age 45........$17.50 








Agency Openings in Many 
Desirable Localities 
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FEDERAL UNION LIFE 
Insurance Company 
Cincinnati, Ohio 

has just issued a very interesting booklet 
“Suggestions for Increasing 
Your Income’”’ 
and would be pleased to send a copy to every 
Life, Fire and Accident Agent in 


Ohio, illinois and Kentucky 




















15,000 PEOPLE 


Wrote us last year, in answer to 
our advertising, for an illustra- 
tion of the Fidelity “Income for 
Life.” 

is Direct Lead Service 
helped to make 1917 the best year 
in Fidelity’s history. ip 
Agency openings for the right 
men. Write to day— 


FIDELITY MUTUAL LIFE 


Insurance Co., Philadelphia 


Insurancein force Walter LeMar Talbot, 
over $142,000,000 President 
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GAIL BORDEN JOHNSON 


By Walter E. Webb 








son, vice-president of the Pacific 

Mutual Life, had passed into the 
beyond in New York, where he at- 
tended the meeting of the Na- 
tional Association of Life Under- 
writers. With all who knew him 
I was for a time shocked beyond 
expression. In the course of the day 
I recalled events of the past, his many 
interests, his industry and fidelity to 
duty, and surely here was a man who 
lived his life fully. 

Mr. Johnson was a wealthy man who 
made good in the largest sense of the 
term. It had been unnecessary that he 
spend his days making money. He 
was truly a builder, and many institu- 
tions which enjoyed his support and 
counsel will stand as fitting monuments 
to his constructive services. 


Ten. it was, Gail Borden John- 


H IS career was a varied one, em- 
bracing journalism, management 
of the Gail Borden Company, real es- 
tate, banking and life insurance; to 
say nothing of the assistance he un- 
sparingly extended to innumerable 
charitable causes of every description. 
Following several years in Texas and 
New York, Mr. Johnson took up his 
residence in Los Angeles. He was one 
of those who early recognized the tre- 
mendous possibilities of California, and 
set about developing great tracts of 
land for the benefit of the thousands 
of home seekers who yearly find their 
way to the Golden West. The rolling 
country, the beautiful sunsets, and the 
romantic history, struck a responsive 
chord in his nature. 


HERE was a touch of sentiment in 

everything he did, even in business. 
T recall one day he directed my atten- 
tion to an attractively improved resi- 
dential park, saying it was his first real 
estate venture after he came to the 
city. “And,” he went on, “it is named 
Virginia Heights, for my daughter.” 
And so he was in everything. 

I do not believe any man could more 
keenly and whole heartedly compre- 
hend the sacred rights of* the policy- 
holder, and the responsibility of life 
insurance officials, than did Mr. John- 
son. 


H E was a potent factor in the re- 

markable progress of the Pacific 
Mutual to its place of esteem in the 
minds of the public and the insurance 
world, as well. It was the close, friend- 
ly, harmonious and trustful association 
of George I. Cochran, president, and 
Gail B. Johnson, vice-president, that 
assembled the efficient and smoothly 
running organization which has cre- 
ated, in the far west, a life insurance 
company long conceded the peer of any 
institution of the kind in America. 
This is a tribute to the business acu- 
men, patience, and resourcefulness of 
a group of really big men who knew 
what they were about. 


ON all transactions Mr. Johnson 
sought not only the company 
viewpoint, but the agent’s, too, because 
he correctly appraised the value of the 
field force in the company’s growth. 
But no ordinary business practice pre- 
vailed in the consideration of prob- 
lems affecting the welfare of the policy- 
holder. Maximum service, free from 
restriction, was his constant aim. 

I never knew him to refuse a rea- 
sonable request, nor to hesitate to re- 
fuse an unreasonable one. And, in bor- 
der line cases his refusal invariably 











HOTEL WISCONSIN 
Big Hotel of Milwaukee 


HEADQUARTERS for INSURANCE MEN 
500 Rooms—400 with Bath] 
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carried with it an explanation that no 
fair minded man could fail to accept. 
He could reach the truth in a disa- 
greeable situation without the slightest 
offense to those concerned. 


N business he was far sighted, tact- 
ful, astute, generous and firm. His 
judgment of values in investments, and 
of men in contractual relationships was 
of inestimable importance to his com- 


y. 

He had for years taken a lively in- 
terest in agents’ betterment plans and 
associations. He was a welcome vis- 
itor at all conventions, possessing, as 
he did, an ability to mingle with the 
men as one of them. He was sincere— 
friendly without ever lessening his dig- 
nity. And he was a man of dignity. 

His was a distinguished family, and 
while he never thought anything about 
it, the gentility and reserve of his 
southern forebears were always evident 
in his manner. 


M R. JOHNSON gravitated to the 
life insurance business through a 
genuine desire to occupy himself in af- 
fairs of greater service than is found in 
everyday commercial pursuits. 

He lived a rational life, and an active 
one. And although he laid aside his 
cares while still comparatively young, I 
feel sure that if he had lived for many 
years in the valley of old age, he would 
have felt all the restlessness of the 
warrior, who survives the campaigns 
of conquest, to find his declining years 
just a trifle irksome in the absence of 
the excitement and strife in a worthy 
cause. 


AIL BORDEN JOHNSON will be 
remembered for his many little 
acts of kindness to those about him, 
the thoughtfulness, the tolerance of 
human frailties which characterized his 
daily life. That was his way, and his 
memory will be kept fresh because of 
the great service he rendered, in the 
providing of financial relief to count- 
less widows and orphans through the 
splendid institution in which he was a 
guiding spirit. He realized, as few 
men do, an ambition worthy of the big 
man he was. And, so, well might he 
“wrap the draperies of his couch about 
him, and lie down to pleasant dreams.” 
He will be missed. 


Don Chapman for some years past 
agent for the Metropolitan Life at Jef- 
ferson City, Mo., has been appointed dep- 
uty superintendent of that company with 
headquarters at Columbia, Mo. 


54 Millions from 42 Agencies 


38 Millions Increase in Insurance in Force 





The 1917 Record of Efficient Service 
by our Competent Agency Force 


New England Mutual Life Insurance Co. 
Boston, Mass. 




















HE ACID TEST 
for Strength 
Liberality places 
Service and =“ 


Low Cost 
J.C. CAMPBELL, State Agent 


Capable Agents Wanted 








S. W. Cor. State and Third Sts., COLUMBUS, OHIO 











Mr. Elmer O. McCreight of Creston, lowa, paid $24.70 annually 
for twenty years on a $1000 insurance policy, a total of $494.00. The company 
returned him on March 30t,h 1918, $743.95 and gave him twenty years insur- 
ance for nothing. Hundreds of settlements like it have been made. Assets of 


this company $14,000,000. More than a third of a century in business. If you 
can sell this kind of insurance, address 33-W care National Underwriter for particulars. 











Has the Life Insurance Field Become More Limited ? 


NOT WITH US 


Our Agents can sell policies on the annual premium plan, up to 
$3,000, to young men and young women as young as age 2. It is 
surprising how much annual premium insurance for goodly amounts 
can be placed on the little folks, protective insurance and educational 
and business start endowment insurance. This extension of the age 
limit for ordinary insurance down to age 2 helps considerably in these 
days and we have other advantages that help still more. Our new 
business this year is more than 50% larger than the new business for 
the same period last year. By the way, if your Company will let you 
write our insurance for children as a side line, we will. Some are 
writing as much as $10,000 a month of this insurance as a side line. 


OLD COLONY LIFE INSURANCE COMPANY, Chicago, Ill. 

















Northwestern Illinois 
Northeastern Indiana 


WANTED —Managers for These Important Districts 


Guaranteed Low Cost Policies 


Any one of the above is an absolutely first class Opportunity. If your record is clean and you 
can furnish evidence of your ability as a Personal Producer, your application will be considered. 


S. W. Goss, Vice-Pres., Security Life Insurance Company of America, The Rookery, Chicago 


Central Illinois 
Southern Indiana 
As Good As We Can Make Them 


Supervisor for 


Ohio 


ADDRESS 

















George Washington Life Insurance co.) 





Resources - 
Insurance in Sines - 


$ 1,500,000.00 
10, 100,000.00 

















A State Agency open. 





For particulars address; . 
H. M. HOLDERNESS, Agency Manager. 
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OBSERVATION MADE ON 
DISABILITY CLAUSE 


Assistant Actuary Maclean of the 
Massachusetts Mutual Com- 
ments on Provision 


CONVINCING TABLE GIVEN 


Possibility of Becoming a Beneficiary 
Is Not So Remote as Some Try 
to Imagine 


Alexander T. Maclean, assistant ac- 
tuary of the Massachusetts Mutual, in 
discussing the total and permanent 
disability clause says that it in no way 
puts into the background the funda- 
mental principle of the life insurance 
contract which is the payment of the 
sum insured. There are special feat- 
ures, however, that have their appeal 
only because the fundamental benefit 
is decided. Mr. Maclean says that it is 
because a company guarantees. the 
payment of the sum insured at any time 
no matter when death may occur that 
differentiates the life insurance con- 
tract from every other commercial 
document. The company is bound on 
its part of the contract to continue 
the policy in force so long as the pre- 
miums are paid within the stated time 
regardless of what happens. The as- 
sured, however, has entire freedom. 


Exigencies May Arise 


He can continue the policy or not at 
his will. Almost all policyholders when 
they take out insurance intend to main- 
tain the policy. Exigencies may arise, 
however, which may cause a_ policy- 
holder to lose his ability to pay the 
premiums. Mr. Maclean says _ that 
among the most important of these 
causes are financial reverses and phys- 
ical incapacity. There is no practical 
method of protecting the assured 
against financial reverses. The life 
companies do the best they can by 
providing values that are available but 
when these are exhausted they can go 
no further. 


How Policyholder Is Helped 


The total and permanent disability 
clause, however, has been introduced 
to assist the assured in case he is phys- 
ically incapacitated. Under the perma- 
nent and total disability clause when a 
policyholder through any accident, or 
disease, or sickness, that renders him 
permanently disabled, can no longer 
pay his premiums, the company takes 
that burden upon itself. In most of 
the clauses it is provided that an an- 
nuity is paid to him so long as he may 
live and continue to be disabled. Mr. 
Maclean says that protection of this 
character cannot be obtained outside 
of a life policy. There are accident 
contracts, of course, but these are can- 
cellable at the option of the company. 
Some accident policies do provide for 
an annuity in case of permanent and 
total disability but these contracts have 
many other benefits attached to them, 
which it is necessary to buy in order 
to obtain the particular benefit desired. 
Mr. Maclean says that the whole spirit 
of the total and permanent disability 
benefit is that of an additional nonfor- 
feiture option. 


Inadequacy of Insurance Carried 


In speaking of one phase of the new 
disability clause Mr. Maclean says that 
it casts an interesting side light and 
offers a further opportunity of stamp- 
ing out the inadequacy of amount of 
insurance carried by the average man. 
In some instances a policyholder on 
having explained to him the benefits of 
the provision may say, “But I could 


not live on 10 percent of the sum in- 
sured under my policy.” The answer 
obviously must be, “Then you simply 
have to get enough insurance, because 
if you cannot live on 10 percent of your 
sum insured, how can you expect your 
family to live on 4 percent or 5 percent 
of the sum insured, which is all they 
could obtain with safety when the pol- 
icy becomes a claim and_ the proceeds 
are invested.” 


One-Idea Nature 





Mr. Maclean says that the one-idea 
nature of the disability benefit may be 
emphasized because the benefit is for 
one thing and one thing alone. It does | 
not give any increased cash surrender 
value to the policy. It does not give 
any additional dividends. 

Mr. Maclean says that there is hardly 
any one who has not at some time or 
other come across outstanding cases of 
men who would have been beneficiaries 
under the disability clause. Speaking 
further on this subject, Mr. Maclean 
says: 

Chance of Becoming Disabled 


“Objection has been raised to the ac- 
ceptance of the disability benefit on 
account of the fact that the prospects 
of becoming permanently and totally 
disabled are somewhat remote. The 
very size of the premium charged for 
the benefit would seem to indicate that 
the chances of becoming so disabled 
are not very great, but there is never- 
theless one factor which contributes to 
the smallness of premium and conse- 
quently supports the impression that 
total disability is more remote than is 
really the case. This factor is the rela- 
tively small interval between disability 
and death. 


Short Period Is Usual 


“In the case of one experience that 
has been investigated, the average in- 
terval between disability and death in 
those cases where the insured had died 
was 1 year 4 months and 28 days. This 
does not, of course, mean that that was 
the average period in all disability 
cases, because at the time this calcu- 
lation was made there were many cases 
of disabled people still alive. Further, 
we know that there are many disabled 
people, such as those who become in- 
sane or blind, who may live a very long 
time. On the average, however, an in- 
terval of three years between disability 
and death is probably nearer the truth. 
Nevertheless the figures indicate in a 
general way the short period during 
which the disability benefit is likely to 
be in operation. 


Probability of Disability 


“As to the actual probability of the 
occurrence of permanent and total dis- 
ability, the tables upon which our pre- 
miums are based tell us that out of 
1,000 men who are in good health at age 
45, 31 will become disabled before at- 
taining age 60. The chance may not 
indeed be very great, but to those 31 
men who do become disabled, the value 
of the benefit is tremendous and out of 
all proportion to the premiums they 
have paid. The company’s viewpoint 
on such matters is always based on the 
mathematical probabilities of the oc- 
currence of certain things, but the indi- 
vidual policyholder cannot take this 
view. 

Need Not Take the Risk 

“The problem before him is that he is 
faced with the chance of becoming per- 
manently and totally disabled. No one 
need instruct him as to the unfortunate 
nature of such an event, and no sta- 
tistics whatsoever would be any con- 
solation to him were he to be one of 
those unfortunates who do become dis- 
abled. He can, however, forget the 
problem and take refuge in the solution, 
which is to protect himself by the pay- 
ment of this very small extra charge. 
Why, therefore, should any sane man 
take such a risk when he may so easily 
avoid it? 

“The point of the life underwriter is 
to remember that if the family income 
is lost on account of the disability of 











nT 
A Record of Thirty Years of Progress— 


Ten-Year Periods 


Assets Insurance in _ . , —— 
. 31—1888.... 104,307 9,0 ncome ue 
— 1897... . 274,290 6,619,653 1888-1897 ....$ 1,744,102 387,702 
1907.... 2,916,339 39,503,485 1898-1907.... 10,551,857 1,139,235 
1917.... 14,008,422 115,099,897 1908-1917.... 31,845,050 1,961,674 


The WESTERN and SOUTHERN 


Life Insurance Company 


W. J. WILLIAMS, President CINCINNATI 
Organized February 23rd, 1888 





Attractive Opportunities 


Open to Agents in Ohio, Indiana, Kentucky, West Virginia, 
Western Pennsylvania and Michigan 








Seventy-Five Years Ago 


On the first of February, 1843, The Mutual Life of New York 
issued the first mathematical reserve policy ever written by an 
American company. 


Having completed its 75th fiscal year on the 31st of Decem- 
ber, 1917, the Company enters upon the new year with a justi- 
fiable pride in its impregnable strength, its unsurpassed policy 
contracts, its generous dividends, and its great body of well-satis- 
fied policyholders. 


THE OLDEST COMPANY IN AMERICA 
IS THE COMPANY FOR YOU 


For terms to producing agents address 
The Mutual Life Insurance Company 


OF NEW YORK 
34 NASSAU STREET, NEW YORK CITY 











THE MINNESOTA MUTUAL 


LIFE INSURANCE COMPANY 
E. W. RANDALL, President T. A. PHILLIPS, Sec.-Actuary 








A GOOD OLD FASHIONED GENERAL AGENCY CONTRACT 


Providing Good Commissions and Liberal Expense Allowance 


for 
THE EASTERN HALF OF NEBRASKA 


dd 








For particulars 


E. S. ALBRITTON, Supt. of Agencies SAINT PAUL, MINN. 











Central States 
Life Insurance Company 


St. Louis, Mo. 





Insurance in force $32,000,000.00 





JAMES A. McVOY 


Vice-President and General Manager 











the wage-earner, even the short period 
































September 19, 1918 


THE NATIONAL 


UNDERWRITER 


LIFE 9 





indicated above would usually be a. 
cient to enforce the discontinuance of 
the contract and the consequent loss 
of the full benefit of the insurance. 


Causes of Disability 


“The question next arises, What have 
been the causes of disability under the 
claims which have arisen? The follow- 
ing table shows the distribution claims 
in three very different experiences. The 
first column shows the experience on 
the first 390 claims in a prominent life 
insurance company, which has com- 
paratively recently issued the disability 
benefit.. The second column gives the 
figures in the case of a fraternal order, 
the number of claims included being 
1,229. The third column shows the ex- 
perience over a twenty-year period of 
a life insurance company which has had 
this benefit in operation for some time. 


Fraternal 20 Year 

Cause of Recent Expe- Expe- 
Disability Issues rience rience 
Tuberculosis 42% 23% 21% 
Insanity.... 26% 12% 20% 
Paralysis.... 7% 13% 21% 
Accidents.... 6% 4% 8% 
Cancers..... 5% 5% . 
Other Causes 14% 43% 30% 


*Not stated separately. 
Preponderance of Tuberculosis 


“Other causes include claims from 
such disability as rheumatism, heart 
disease, blindness, nervous diseases, etc. 

“Tt is interesting to observe from the 
table the preponderance of tuberculosis 
claims in the new experience, and this 
is only what might have been expected. 
As the business grows older, the claims 
irom all other causes will tend to in- 
crease in proportion, and probably the 
third column shows figures somewhat 
as may be expected in the future. 


Massachuetts Mutual Figures 


“Our own experience in the matter 
of disability claims has net been very 
great. We have had only twenty-seven 
cases in all, twelve from tuberculosis, 
nine from insanity, five from paralysis, 
and one from total blindness. This ex- 
perience follows very closely the recent 
issues above tabulated. Some of the 
cases above described have already died 
as a result of their disability. and in the 
case of those who have died, the aver- 
age interval between disability and 
death has been 1 year 5 months. When 
it is remembered how recently these 
people who became disabled were 
passed as first-class lives after a thor- 
ough medical examination, and that in 
spite of this disability they have been 
relieved of the payment of premiums 
under their policies, and under our new 
clause would have been provided with a 
life income, surely no further argument 
as to the desirability of this new pro- 
vision is necessary. ' 


Chance Not so Remote 


“The mere consideration of the 
causes of disability in the above table 
will perhaps emphasize a little more 
that the chance of disability is not so 
very remote after all. Most people can 
readily recall even among their own 
personal acquaintances cases of men 
who have been incapacitated through 
such causes as above described. These 
are the common causes, as their high 
proportion among all causes shows, 
but their recurrence in human experi- 
ence is such as to indicate to any intel- 
ligent person that they constitute a 
factor of danger which should be 
avoided if possible. 


Complete Protection 


“Every life insurance agent knows 
the satisfaction of paying a death claim 
where the money is urgently needed 
and where he sees in concrete form 
what a blessing a life insurance policy 
has been in that particular home. By 
the addition of the disability clause we 
have guaranteed one other thing to the 
beneficiaries in that of the breadwinner 
of the family should meet that living 
death which is described as permanent 
and total disability, those beneficiaries 
shall not be left unprovided for; their 
life insurance protection will be, re- 
tained for them in full, with all its 
benefits and advantages, and the chil- 
dren of that family shall have that fair 





chance and opportunity in life which 
every child ought to have.” 





Iowa Made Great Showing 


Iowa made a great showing at the 
meeting of the Insurance Commission- 
ers’ Convention at Denver last week. 
The following were in attendance: 

John F. Taake, commissioner of in- 
surance; Charles W. Iliff, actuary, 
Iowa department; Henry E. Sampson, 
former assistant attorney-general and 
special counsel to Iowa department; 
Emory H. English, former commis- 
sioner and now president Iowa Bond- 
ing & Casualty Company; Sidney A. 
Foster, secretary Royal Union Mutual; 
John L. Bleakly, former commissioner 
and now president Iowa National Fire; 


Frank L. Miner, president Bankers’ 
Accident; H. B. Hawley, president 
Great Western Accident; George 


Guth, former examiner and now secre- 
tary Iowa State Live Stock; George B. 
Peak, president Central Life; George 
J. Delmege, president Central National 
Fire; George N. Frink, president 
Brotherhood of American Yeomen; 
William Davey, secretary Brotherhood 
of American Yeomen; W. S. Withing- 
ton, actuary Des Moines Life & An- 
nuity; W. R. 














Shirley, Brotherhood of | 





American Yeomen; Giles Fairly, actu- 
ary National Travelers’ Benefit; John 
D. Denison, Brotherhood of American 
Yeomen; Dr. Winters, medical exam- 
iner, Brotherhood of American Yeo- 
men; J. Pitkin, 
men; N. J. Fraser, 
Life; J. L. Bryant, 


Eberle, Yeoman. 


Central 
Anna 


manager 
Yeoman; 


Royal Union Mutual Meeting 


Brotherhood of Yeo- | 


KANSAS CITY, MO., Sept. 17.—A. | 


P. Osborn, manager of the Kansas City 
office of the Royal Union Mutual, an- 


lotments first in the August contest. 
Mr. Shinn is assistant bank cashier in 
Hale, Mo. He wrote only men over 
46. Mr. Forbes is a fruit farmer and 
fire insurance agent at Unionville, Mo. 





Conserative Life Appointments 


G. E. Vredenburg, who has been act- 
ing as special superintendent of the 
Conservative Life of South Bend, Ind., 
had been appointed superintendent of 
the Logansport district, succeeding E. 
F. Watkins, resigned. Mr. Vredenburg 


| has had a number of years experience 


nounced at the annual meeting of lead- | 


ing agents of the department, that it 
was now ahead of last ‘year, with pros- 
pects of producing more paid for busi- 
ness than in any previous year. Frank 
D. Jackson, president, and Sidney A. 
Foster, secretary of the company, were 
guests of honor, the first time that both 
had attended one of these conventions. 
It was the eleventh anniversary of Mr. 


Osborn’s management of the district. 


Mr. Jackson urged the agents to keep 
up their courage, and to cultivate their 
resourcefulness in view of unsettlement 
of the minds of prospects, and public, 
because of war conditions. Charles L. 
Shinn and W. H. Forbes had seats of 


in the industrial insurance field. 

Clarence H. Pickett, who was formerly 
connected with a prominent industrial 
insurance company at Ft. Wayne, for 
a number of years, has been appointed 
saperintendent at Marion, Ind. 

W. B. Lindsey, who entered the em- 
ploy of the Conservative Life July 15, 
1915, as an agent, being promoted to 
the superintendency at Hammond, Jan. 
1. 1918, has been appointed assistant 
supervisor. This makes the second 
superintendent of the Kokomo district 
to receive a home office position, former 
Superintendent H. O. Johnson being 
promoted to an inspectorship from that 


| district and later being promoted to the 


honor through having reached their al- | 


supervisorship of the company. 


The United Life &’ Accident of Con- 
cord, N. H., is thinking of entering Ohio. 
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The service flag! With its star of 
‘blue, sometimes turned gold: 
silently it sells more bonds than 
any salesman in the land. * It 
matters little where this badge 
of service hangs: in the home of 
wealth or in some humble cot- 
tage. x Always its message is the 
same: that you shall lend—and 
generously lend—to end this war 
more quickly. * To save more 
stars of blue from turning gold. 
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INSPIRES CONFIDENCE 

appointment of HERMAN A. 
BEHRENS, vice-president of the Conti- 
NENTAL CASUALTY and CONTINENTAL LIFE 
of Chicago, as deputy Commissioner of 
the War Risk Bureau, has served to in- 
spire confidence on the part of insur- 
ance men in the at 
Washington. 


THE 


administration 


There has been no little publicity 
and much said and done during recent 
weeks as to the socialistic tendencies 


at Washington. It has even been 
hinted that those prominently con- 
nected with the administration were 


endeavoring to take advantage of the 
situation the government 
insurance plan to other activities than 


and extend 


those in which it is now engaged. 

So far as this paper is concerned we 
have never thought that the admin- 
istration was concerning itself about 
the extension of the insurance line. It 
has all it can do at present to look 
after absolutely necessary functions 
that have to do with winning the war. 
We have recognized the fact that there 
are some reformers of the extreme type 
and some who have socialistic views 
that are endeavoring to take advantage 
of present conditions and allure the 
government into the private ground. 
This has been evidenced by some bills 
that have been introduced in Congress 
and certain pronouncements that have 
gone out from publicity agents of in- 
terested parties. 

It is safe to say that before Mr. 
BEHRENS accepted his appointment to a 
high position in the War Risk Bureau 
he carefully investigated the sentiment 
of the government on the insurance 
question, because as a company official 
he could not afford to be identified with 
an administration that intended to take 
over his private business. Those who 
are acquainted with Mr. Brnrens and 
have heard him comment on insurance 
questions realize the emphatic and 
very strong position that he takes on 
the question of government insurance. 
He is absolutely opposed to the gov- 
ernment entering the grounds of pri- 
vate activities unless it is absolutely 
essential to do so to win the war. Fur- 
thermore, the administration could not 
afford to have a man of Mr. BEHRENS’ 
prominence in the insurance world 
connected with the War Risk Bureau, 
if it intended to enter the insurance 
business itself further than it is at 
present. It would not desire so active 





an opponent to the scheme right in its 
holy of holies. . 

The appointment of Mr. BEHRENs, 
therefore, has done much to allay sus- 
picion and create friends for the ad- 
ministration among insurance men. 
The administration has not been re- 
sponsible for the bills introduced in 
Congress by long haired individuals 
who desire to take advantage of the 
war conditions to bring their pet meas- 
ures into play. The insurance men 
realize the fact that the War Risk Bu- 
reau has been conducted in a very effi- 
cient manner considering the vast de- 
tail that it has to dispose of and the 
many problems confronting it. 

No abler man could have been se- 
cured to assist in this mighty work 
than Mr. Benrens. The fact that the 
administration has gone into the offi- 
cial ranks of insurance to secure a 
deputy commissioner is evidence that 
it has nothing to hide, as it is taking 
Mr. BEHRENS into its inner councils. A 
number of prominent insurance men 
have been assisting in the War Risk 
Bureau, giving their time and effort to 
the advancement of the cause, among 
them being such men as Dr. J. W. 
Gtover, the well known actuary at Ann 
Arbor, Mich., and Actuary ARTHUR 
Hunter of the NEw York Lire; Secre- 
tary Lawrence M. Cartutes of the 
SouTHWESTERN LiFe, and others. They 
have been of great help in this impor- 
tant enterprise. Insurance can always 
be counted upon to do its part in the 
monumental task now before this gov- 
ernment. 





SOME LIBERTY LOAN SLOGANS 

Wear ‘your old clothes and buy Lib- 
erty Bonds. 

Liberty Bonds or German bondage. 

“Come across” or the Kaiser will. 

The soldier gives; you must lend. 

Liberty Bonds or German taxes. 

Buy over here to win over there. 

It’s billions for defense or billions 
for indemnity. 

For Foch and freedom; buy bonds. 

A bond slacker is the Kaiser’s backer. 

A man who won’t lend is the Kai- 
ser’s friend. 

The more bonds you buy the fewer 
boys will die. 

Let all get on the bond wagon. 

Be one of the millions to lend the 
billions. 

Dig up the coin and bury the Hun. 

Buy bonds before it’s verboten. 

Idle dollars are pro-German. 

Put “pay” into patriotism. 

Bonds speak louder than words. 

If you can’t fight, your money can. 

Freemen buy bonds; slaves wear 
them. 





ROOSEVELT’S TRIBUTE 

LIFE insurance increases the stabil- 
ity of the business world, raises its 
moral tone and puts a premium upon 
those habits of thrift and saving which 
are so essential to the welfare of the 
people as a body.—Theodore Roose- 
velt. 








“THE best time to solicit: Right now: 
the present time; the only time 
there is. 








A life insurance policy is as necessary 
in every home as a cook stove. 





ersonal Glimpses of 
P Life Underwriters 





A. C. Larson of Madison, Wis., state 
manager of the Central Life of Des 
Moines, reports that for the first eight 
months of the year his agency shows 
an examined business of $3,402,750. In 
June the agency produced $511,375, in 
July $580,000, and in’ August $603,250. 
Mr. Larson’s men have determined to 
make the latter part of the year a half 
million a month period during Sep- 
tember, October, November and De- 
cember. He attributes the increase in 
business in his agency to the psycho- 
logical effect that the education of the 
soldiers’ and sailors’ insurance has had 
upon the public at large; putting “pep” 
and enthusiasm into the agency and 
the extraordinary crops in Wisconsin. 

E. A. Marthens of Milwaukee, gen- 
eral agent of the Great Northern Life 
of Wausau, has been elected president 
of the Kiwanis Club of that city. Mr. 
Marthens is president of the Milwaukee 
Life Underwriters’ Association. 


President Ralph H. Rice, of the Na- 
tional Fidelity Life of Sioux City, Ia., 
was unable to attend the meeting of 
the American Life Convention at Chi- 
cago this week because he is ill at his 
home. Mr. Rice has not been in good 
health for some time, but had recov- 
ered sufficiently to go to his office and 
was preparing his address. Mr. Rice 
was assigned a very interesting topic 
on “Young Company Agency Prob- 
lems.” Many anticipated with interest 
and profit the presentation of this pa- 
per. 


Vice-President and General Counsel 
Edwin A. Olson of the Scandia Life of 
Chicago was nominated at the Repub- 
lican primaries last Wednesday to the 
position of county judge. Mr. Olson 
made a splendid race and added great 
strength to the ticket. It is thought 
he will have a good chance for election 
this fall. 


Charles F. Henry of Marietta, Ohio, 
special agent of the Aetna Life in 
southeastern Ohio, is in attendance at 
the meeting of the supreme council of 
Thirty-third degree Masons at Boston, 
Mass., this week. Accompanied by his 
wife and joining friends in Cleveland 
and Akron, they made the trip by mo- 
tor, and will spend some days in tour- 
ing the Berkshire Hills. 


Everyone has heard of the grand- 
fathers serving in the French army, but 
there may be some also in the Ameri- 
can army if any men beyond the age 
of 36 are called for service later. 
Among the men who registered last 
week was Alfred Holzman, one of the 
Chicago general agents of the Equi- 
table Life of New York, who has just 
turned the forty-third mile stone and 
has also just become a _ grandfather 
through the birth of a daughter to his 
daughter. Mr. Holzman has been pre- 
paring for possible service by training 
with the Illinois National Guard. He 
is now spending three evenings in the 
week drilling boy: scouts who have lost 
their scout master to the army and is, 
of course, active in Liberty bond, Red 
Cross and similar campaigns. 

Hiram M. Taylor, the new secretary 
of the National Life Underwriters’ As- 
sociation, is a member of the firm of 
C. B. & H. M. Taylor of Wheeling, 
W. Va., general agents of the North- 
western Mutual Life in West Virginia. 
The office also has control over Bel- 
mont and Jefferson counties, Ohio. 
Mr. Taylor is a native of Maysville, 
Ky., where he was born in 1876. He 
was in the ticket department of the 
Chesapeake & Ohio at Maysville and 
had an agency of the Travelers. He 
became interested in selling accident 
insurance to travelers at the window 
and between trains he solicited busi- 
ness, gathering a number of annual 














H. M. TAYLOR 
SECRETARY NaTIONAL LIFE UNDERWRITERS 
ASSOCIATION 
policies. He increased the receipts of 


the office so greatly that he attracted 
the attention of the field superintend- 
ent of the Travelers.. Mr. Taylor con- 
cluded he would give his whole time 
to insurance, as he was making more 
money in commissions than he was 
with his salary with the C. & O. Mr. 
Taylor began a serious study of in- 
surance and decided to make it a life 
occupation. He thought there were 
greater opportunities in the life de- 
partment and hence decided to embark 
in that end. He went with the North- 
western Mutual, signing his first con- 
tract with General Agent H. D. Rod- 
man of Louisville. He worked at 
Maysville for a few years and later 
was given a district agency compris- 
ing the central and northeastern parts 
of Kentucky, with headquarters at Lex- 
ington. 

In 1907, at the age of 30, he was ap- 
pointed general agent for West Vir- 
ginia and part of Ohio, being asso- 
ciated with his brother. At the time 
the Taylors took charge the company 
was getting less than $400,000 of busi- 
ness out of the field, but they have in- 
creased the annual production to prac- 
tically $2,500,000. Mr. Taylor has not 
been a large personal producer as he 
has devoted most of his time to or- 
ganization work. The Taylor office 
has one of the finest agency plants in 
the state. Mr. Taylor has taken the 
position all along that if a general 
agent does a large personal business, 
naturally he must neglect his agency 
organization, and thus does his com- 
pany an injustice. He feels that the 
company is entitled to consideration 
in this regard. If his contract termi- 
nates, and he is purely or largely a 
personal producer, the company has 
nothing in the way of an organization 
to show for his work. 

When Mr. Taylor was appointed 
general agent he was one of the 
youngest general agents for any com- 
pany in the country. He is now 42 
‘years of age and has had 12 years’ ex- 
perience in the general agency busi- 
ness. He served as president of the 
West Virginia Life Underwriters’ As- 
sociation last year and that organiza- 
tion won a trophy awarded by the 
National association for the largest in- 
crease in membership. He is one of 
the prominent citizens of Wheeling. 
taking part in its various civic and 
progressive movements. 





It is announced by the income tax 
officer that twenty-two insurance men 
earned more than one hundred thou- 
sand dollars last year. This hundred 
thousand dollars a year income by 
each of twenty-two agents was made 
by plodding, thoughtful agents who 
we commissions on the policies they 
sold. 
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HOME OFFICE 
Lincoln Life Building 
FORT WAYNE, INDIANA 





It Is Not Surprising 


that our production averages so large per agent because 
our service includes all standard forms of policies on 
both participating and non-participating plans. 


We also Write SUB-STANDARD Business 


Our sub-standard service saves our agents substantial 
commissions that agents of most companies must lose. 


It is not surprising that we already have over 72 millions of insurance 
in force and are paying for 2 millions a month. 


LINCOLN NATIONAL LIFE INSURANCE CO. 


100 MILLIONS 
IN 1920 


NORTHWESTERN BRANCH 
Lincoln Life Building 
FARGO, NO. DAK. 

















Life Agency Changes 











J. W. Wilson 


J. W. Wilson, formerly of lowa City, 
la., is now district manager of the Mu- 
tual Life at Peoria, Ill, handling sev- 
eral counties in that district. He is 
comparatively new in the insurance 
field, but last year was the company’s 
largest producer in the Davenport, lIa., 
general agency of which A. W. Brown 
is manager. Mr. Wilson gives very 
valuable service and assistance to his 
men. He has been very successful in 
picking good producers. 


La Voie With State Mutual 


L. A. LaVoie, who has gone with 
the State Mutual Life in the general 
agency of Everts Wrenn, at Chicago, 
has been a very successful producer 
of accident and health business with 
the Ocean Accident in Chicago. He 
has been superintendent of that de- 
partment in the Chicago branch office 
for the past two years, but has been 
studying life insurance carefully and 
sees in this field a big opportunity. 





W. P. Baker Becomes Partner 


T. Reilly, for several years general 
agent of the Equitable Life of Iowa, 
at Burlington, Ia, has taken W. P. 
Baker as a partner and the agency will 
hereafter be operated as the Riley & 
3aker Agency. 


Atlantic Life Appointments 


The Atlantic Life announces new ap- 
pointments as follows: Hunter & Ton- 
cray, Elizabethton, Tenn.; J. Aug. Den- 
nis, Ward, S. C.; Charles E, Conner, 
Speer’s Ferry, Va.; R. A. Turlington, 
Wilson, N. C.; Hurst Loan Company, 
Meigs, Ga.; Miles W. Blake, Lynchburg, 
Va.; T. A. Gunter, McBee, S. C.; W. A. 
Lawrence, Fremont, Va.; E. E. Smith, 
Grundy, Va. 


Roving Inclination 


Most life insurance general agencies 
have policyholders who have moved to 
other parts of the country and some 
even who have moved to foreign lands. 
“In this office,’ said W. A. Court- 
right, Indiana general agent of the 
Penn Mutual Life, in commenting upon 





MICHIGAN MORTGAGES FOR SALE 


On Lands and Properties 
increasing in value more rapidly than in any 
other state in the Union. Interest 5 to 7%. 

Title Guaranteed. 


MITCHELL & CO., SfMasonis Temple 





this phase of the business, “we are 
collecting premiums from policyhold- 
ers in Porto Rico, Dominican Republic, 
Philippine Islands and Hong Kong, 
China.” While there has always been 
a tendency for Americans to stroll 
abroad over the face of the earth, 
some of the life companies are already 
anticipating that, after the war, this 
roving inclination is likely to be great- 
ly intensified and, to meet it, a number 
of companies are now inserting travel 
clauses in their policy contracts where 
formerly this contingency was ignored. 
The American people are to have in 
the future a much broader outlook on 
life and international relationships will 
be largely developed. 


Trial Again Postponed 


The trial of Felix Broeker, organizer 
and former president of the Globe Life 
Company of Salina, Kan., has been 
postponed again. It was set for last 
week at Salina and has been continued 
until the December term of the district 
court. Broeker is charged with em- 
bezzling the funds of the company. 
The committee which has been trying 
to rehabilitate the company requested 
that the trial be delayed. The commit- 
tee felt hopeful of restoring the com- 
pany to an active career within a short 
time, but felt that the trial of Broeker 
at this time would seriously interfere 
with the financial plans now under way. 
The stockholders voted for reorganiza- 
tion and against liquidation of the 
company. A report of the receiver 
shows $231,860 of unimpaired assets 
and against this appears a direct lia- 
bility of only $26,000 in reserves on 
policies. 


Increasing Its Capital 


The Kansas City Life is increasing 
its capital from $100,000 to $200,000. 


Becomes the Standard Life 


The Protective League of Streator, 
Ill., has changed its name to the Stand- 
ard Life. 


Life Agency Notes 


Cc. R. Easterday has been appointed 
general agent of the Penn Mutual Life 
at Lincoln, Neb. 

John Holmes has been appointed state 
agent for West Virginia for the Shenan- 
doah Life with headquarters at Char- 
leston. 

H. N. McAfee of Buffalo, N. Y., succeeds 
John Osgood Hammit as general agent 
of the Northwestern Mutual for southern 
New Jersey. 

The Central Life of Des Moines has 
appointed C. F. De Vere of Oskaloosa, 
Iowa, and F. N. Skelenberg of Mason 
City, Iowa, as district agents. 








DO YOU READ 
rs ADVERTISEMENTS . 


Once in a while it pays a man to read an advertisement. 
For instance, do you know why the $24,816,657.00 of new business 
paid for in 1917 by the fieldmen of 


The Guardian Life Insurance Company 
of America 


exceeded by $3,751,129.00 the largest amount paid for in any other year 
since the Company was organized in 1860? 


Do you know why very few men who can make a living selling life 
insurance leave this Company? 


The answers to these questions will be of great value to the man 
who wishes to form a connection with 


A Growing Company for Growing Men 
For a direct Agency Connection address: 


T. Louis Hansen, Vice-President & Agency Manager, 


50 Union Square - - - - - New York, N. Y. 
































3) Hotel la Salle hes 


Chicago’s Finest Hotel 


ERNEST J. STEVENS, Manager La Salle at Madison Street, Chicage 


WHERE INSURANCE MEN MEET 


Hotel La Salle ranks first among Chicago 
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TWO PERSONS 
Room with detached bath = = = «© to 95 oar 
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Connecting rooms and suites as desired 
All rooms at $5 or more are the same price 
for one or two persons. 


Hotel La Salle gives more for the price | 
you pay than any other hotel in Chicagd 
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HEDGES POINTS OUT 
DANGER TO COMPANIES 


(CONTINUED FROM PAGE 1) 


price of a commodity sold or service 
rendered, in the case of a life company, 
so far as the individual is concerned, 
the practical relation of creditor has 
been established as between himself 
and the corporation, which imparts to 
him a vital interest in the continued 
financial stability of the corporation. 
Therefore we think it clear that in- 
surance companies should be encour- 
aged, rather than discouraged in setting 
aside such proportion of their gains 
from each year’s operation as the man- 
agement of each individual corporation 
may deem proper. 


Unusual Contingencies 


“While the legal reserves of life com- 
panies are mathematically sufficient to 
insure the performance of all obliga- 
tions assumed, under ordinary circum- 
stances, the possibility of unusual con- 
tingencies, however remote that may 
be, must be reckoned with. One of the 
contingencies which the company man- 
agers have always had in mind is the 
possible decrease in the value of se- 
curities in which the legal reserves are 
invested. Another is the occurrence of 
excessive death losses through epi- 
demic or war which might disturb the 
calculations upon which the premiums 
charged for the insurance afforded 
were based. 


Must Have Ample Surplus 


“Both of these contingencies imme- 
diately confront the companies today. 
But for their surpluses, against the ac- 
cumulation of which this differential 
rate is, we think, unwillingly directed, 
some of them might not survive the 
period of this war without serious im- 
pairment and corresponding loss and 
distress to their policyholders.” 

Mr. Hedges thereupon urged that 
the House bill be amended so as to 
give the life companies also the bene- 
fit of the 12 percent rate. He suggest- 
ed that this could be accomplished by 
applying the lower rate to so much of 
the companies’ net income as_ they 
should invest in forthcoming Liberty 
bonds. 


AMERICAN LIFE MEET 
NOW ON IN CHICAGO 


(CONTINUED FROM PAGE 1) 


address 
state. 
H. W. Johnson, president of the Cen- 
tral Life of Ottawa, gave a stirring 
welcome address on behalf of the Ill!- 
nois companies, telling of the glories 
of Illinois and Mississippi Valley and 
pointing out how. greatly this inland 


of welcome on behalf of the 


American. 





Simmons, vice-president of the Pan- | 
There is some talk of a contest for 
the secretaryship, as Dr. W. A. Fricke 
of the Wisconsin Life Convention is 
attracting considerable backing. 

-A golf tournament was held, the win- 
ners in the flights being President W. 
A. Watts of the eMrchants Life and C. 
H. Beckett of the State Life. Dr. E. G. 
Simmons won the Daniel Boone Cup 
for the best score. 


Frans Nelson, President 


Ue 


F. J. Uehling, Secretary 
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Quen, WenEsseern The “Giant of the West’? 








Legal Section Officers 





E. M. Grossman, general counsel ot | 
the Central States Life of St. Louis, | 
was elected chairman of the Legal 


Section at the closing meeting of the 
organization. Mr. Grossman has 
served the Legal Section as secretary 
for the past three years, and is a man 
of proven ability. Charles B. Welliver 
of the American Central Life was 
chosen secretary. Both were elected 
to office unanimously. There was an 


MASONIC LIFE ASSOCIATION 


MASONIC TEMPLE (Commenced Business 1872) BUFFALO, NEW YORK 
SOUND PROTECTION AT COST 
Accumulated Surplus Over $400,000.00 
To Free and Accepted Masons Only 
Over $9,000,000.00 Paid in Benefits 
Agents Wanted. Liberal Terms. Exclusive Territory. For Agency or Membership, Address 
NELSON O. TIFFANY, President and Manager 
MASONIC TEMPLE, BUFFALO, N. Y. 





attendance of 52 at the Legal Section, 








the largest in the history of the or- 
ganization. 


H. B. Arnold in Chair 


H. B. Arnold, vice-president and coun- 
sel of the Midland Mutual Life of Colum- 
bus, O., presided over the sessions of the 
legal section as chairman. The meeting 
of this branch of the American Life Con- 
vention lasted through Monday and 
Tuesday with an evening discussion on 
Monday. It has formerly been the cus- 
tom to dispose of the business of the 
legal section in one day, but the program 
is now arranged to allow two full days 
of a discussion of legal problems and 
reading of papers and addresses. With 
this extension of time it is possible for 
the legal section to give a much greater 





California State Life Insurance Company 


SACRAMENTO, CALIFORNIA 


WE SERVE THE WEST 








Admitted Assets Insurance in Force 
$806,584 1912 $7,862,338 
$976,639 1913 $10,000,467 

$1,222,413 1914 $13,059,379 
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$2,442,881 
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1916 


1917 


$15,349,747 
$22,838,573 


$25,221,480 














part of its program to a general discus- 








sion. These roundtable talks are prob- 
ably as beneficial as the papers them- 
selves, and it is probable that the legal 
section will hereafter adhere to the cus- 
tom of occupying two full days in the 
discussion of legal questions. 


President’s and Secretary’s Talks 


In his annual address Mr. Arnold dis- 
cussed after the war problems. He 
struck a patriotic note and presented a 
paper that was manifestly thoughtfully 
prepared. 

E, M. Grossman, general counsel of 
the Central States Life and for the past 
three years secretary of the legal sec- 
tion, had no official report to make, but 
discussed briefly the objects of office of 
secretary. 

The address of John F. Onion, general 
counsel of the Southland Life, entitled 
“Insurable Interest in Life,” was well 
received. Mr. Onion spent six weeks in 
the preparation of this paper. He point- 
ed to many recent decisions touching on 
insurable interest. Examples of wager- 
ing cantracts were shown and examples 
of where insurable interest does and does 
not exist presented. 


Discussion by MeGivney 
Following the reading of Mr. Onion’s 
paper the topic was discussed by E. J. 
McGivney, general counsel of the Pan- 
American Life. Mr. MceGivney said that 





empire had contributed toward insur- 
ance. 

The response was made by James H. 
Jamison, president of the Western Life 
of Des Moines, a very eloquent speaker, 


a former state senator and a man of | 
fine vision. | 

During the first two days a num- 
ber of company officials arrived in 
Chicago and engaged in the golf 
tournament. On Wednesday evening 
there was an executive session. The 
convention will be in session during 
Thursday and Friday. 

There are two candidates for presi- 
dent, Sidney A. Foster, secretary of the 
Koyal Union Mutual, and Dr. E. G. 


the courts have proven that in general 
they regard life insurance policies in 
almost the same category as a chattel, 
and if there is a beneficiary interest even 
as remote as cousins, the court is in- 
| clined to have the company pay unless 
a conspiracy can be proven. 
| Mr, MecGivney criticised the companies | 
| for having in their policies a clause to 
the effect that the policy can be assigned, 
but the company is not responsible for 
the validity of the assignment. This in | 
Mr. McGivney’s opinion paves the way 
for conspiracy, his idea being that the 
| companies should outline in the policy 
that in the event of an assignment there 
must be a beneficial interest in order to 
retain the validity of the contract. 

| Mr. Onion’s paper was further dicussed 
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by Frank Ewing, assistant counsel of the 
Metropolitan Life. Mr. Ewing took up 
principally examples of corporation poli- 
cies.where a concern takes out a policy 
on its manager who subsequently re- 
signs. Mr. Ewing inquired whether in 
such a case the corporation has any fur- 
ther insurable interest in the contract. 
The prevailing opinion seemed to be that 
upon the resignation of the manager 
the interest of the corporation in that 
particular policy ceased and that the 
concern would be entitled to the cash 
value, although the terms of the contract 
would probably permit the concern to be 
given the paid-up or extended insurance. 


Practice of Courts 


Guilford A. Deitch, general counsel of 
the Reserve Loan Life, said’ that the 
whole proposition revolved itself into 
this: Was the policy taken out as a 
cover for a wager or was the assignment 
made as a cover for a wager? He said 
that his observation had been that where 
cases of this kind are contested the court 
simply examines into the facts for the 
purpose of determining whether the case 
contains a wagering element. Unless it 
can be proven that there was a deliber- 
ate attempt at conspiracy and an obvious 
effort to defraud, the court, Mr. Deitch 
said, will always decide cases of this 
kind in favor of the beneficiary. 


Patriotic Talk by Brooks 


The only address delivered on the aft- 
ernoon of the first day was that of A. L. 
Brooks, general counsel of the Jefferson 
Standard Life, who spoke on “The Spirit 
of a World Democracy.” Mr. Brooks’ 
paper was of a strictly patriotic nature, 
and while containing no insurance inter- 
est, Mr. Brooks aroused great enthusiasm 
and struck a responsive cord with his 
forceful address. The remainder of the 
afternoon of the first day was devoted 
to a general discussion of topics of in- 
terest to the legal section, such as war 
clauses, the relation of a nonforfeiture 
clause to the war clause, collection of 
extra premiums, etc. 


Evening Session Held 


An evening session of the legal section 
was held on Monday, the time being de- 
voted to a roundtable discussion of vari- 
ous topics with C. A. Atkinson, vice- 
president and counsel of the Federal 
Life, presiding as chairman. H. B. Ar- 
nold of the Midland Mutual Life dicussed 
“The cooperation of the Legal Section 
with the other departments of a Life 
Insurance Company.” 

H. W. Price, of the Illinois Life, re- 
viewed the well known case of Monahan 
versus Metropolitan Life. 

H, H. Orr, general counsel of the 
Western Reserve Life of Muncie, Ind., 
read a paper entitled “Some Questions 
on the Incontestable Clause.” James V. 
Oxtably of the Michigan Mutual Life 
discussed “The Winding Up of an Old 
Line Company.” Among those taking a 
prominent part in the discussions at the 
evening session were C. Y. Coffin, vice- 
president of the State Life; F. V. Kees- 
ling of the West Coast-San Francisco 
Life, William Brosmith of the Trav- 
elers, and F. F. McGinnis of the Agri- 
cultural. 


Review by E. B. Evans 


At the closing session of the legal sec- 
tion, E. B. Evans of the American Life 
of Des Moines read his paper on “Review 
of Interesting Decisions Affecting Life 
Insurance During the Year.” Mr. Evans 
touched on the important and outstand- 
ing decisions handed down during 1918. 

J. H. Jamison, president of the West- 
ern Life of Des Moines, W. W. Young of 
the North American Life of Omaha, H. 
W. Price of the Illinois Life, and others 
discussed Mr. Evans’ paper. 


New Committee Appointed 


At the suggestion of H. B. Arnold, re- 
tiring chairman, it was moved to appoint 
a committee of three to serve during the 
year for the purpose of preparing a pro- 
gram. It was the idea in appointing this 
committee to have any members of the 
legal section who think of topics during 
the year which may be of interest in 
discussions at the following meeting to 
submit them to the committee. The com- 
mittee can then call upon someone to 
lead the discussion of this topic, and in 
this manner at least the leaders of the 
discussions will come to the meeting 
fully prepared. 


Ewing Supplants Tully 


W. J. Tully, general solicitor of the 
Metropolitan Life, was unable to be pres- 
ent because of his duties in connection 
with the sale of War Savings Stamps. 
His place on the program was filled by 
Frank Ewing, assistant counsel of the 








Michigan in 1917. 





Over $4,000,000 new business paid for last year. 
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Metropolitan Life, who told of the diffi- 
culties of the receiver of the Pittsburgh 
Life & Trust in settling the matter of 
premium taxes with the various state 
insurance commissioners. 








Use Striking Advertise- 
ment for Life Insurance 




















ICHARDS & ALLIS, home office 

general agents of the Massachu- 
setts Mutual Life, recently printed a 
full page advertisement in the Spring- 
field, Mass., newspapers that created 
considerable interest. The advertise- 
ment was headed in large type, ‘“What 
Answer Would You Want Her to 
Give?” This was followed by one of 
the most effective and unique bits of 
life insurance selling material that has 
made its appearance in some time, run- 
ning as follows: 

Suppose that your widow were on 
the witness stand testifying in a suit 
for damages for the loss of her hus- 
band, who had been killed by an auto- 
mobile. The case is almost finished. 
Her lawyer has shown that you were 
killed by the defendant’s car and that 
he was driving carelessly at the time, 
while you were using reasonable care 
in crossing the street. Everyone feels 
that she is sure to recover something, 
but there is still a question as to the 
amount of the damages. 

The defendant’s lawyer asks her: 
“Do you consider that, from an eco- 
nomic standpoint, your husband’s life 
was worth $15,000, the amount which 
you are seeking to recover?” Would 
you want her to have to say, to avoid 
committing perjury: “Honestly, I 
don’t think that it was. Jim was a 
$1,000 man and he knew it. That’s all 
the insurance he carried. Give me a 
thousand and call it square.” 

If you think that you are a $1,000 
man, don’t carry any more insurance. 
The insurance problem is solved for- 
ever for you, for if you do not think 
that you are worth more than $1,000, 
you never will be. But if you place a 
greater value on yourself than you 
would on a first-class draft horse, do 
not let another day pass without act- 
ing up to your belief. 

You are earning more money than 
ever before. You are worth more to 
your family and ‘your firm. Owing to 
the increase in the standard and the 
cost of living, your family need more 
protection than they needed formerly. 
Your self-respect, your pride, should 
tell you to increase the protection you 
are now giving them until it is ade- 
quate. You can do this, and by doing 
it you can prevent your wife from feel- 
ing, even though she is not called upon 
to say it in court, “My husband as- 
sessed himself at $1,000. I guess that 
he knew what he was worth.” 


The Iowa Fraternal Congress was in 
session Tuesday and Wednesday of this 
week at Des Moines. The address of 
welcome was delivered Tuesday by In- 
surance Commissioner J. F. Taake. The 
congress claims 275,000 fraternal policy- 
holders, residents of Iowa. 


Putting off an easy thing makes it hard 
and putting off a difficult thing is likely 
to make it impossible. 
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The Toledo Travelers Life Insurance Company 
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WARREN M. HORNER ON 
THE PRESENT PERIOD 


Well Known General Agent of the 
Provident Life & Trust Gives 
Views 


TAKES HOPEFUL OUTLOOK 


Says Life Agents Must Take Advan- 
tage of Many Opportunities Within 
Their Grasp 








Mr. Horner is one of the active, 
progressive life men of the coun- 
try, who is known the country over 
by reputation among life men. He 
is located at Minneapolis, being 
general agent of the Provident Life 
& Trust. The National Under- 
writer asked Mr. Horner to give 
the line of talk he would present to 
one of his agents who becomes 
rather depressed over the present 
conditions. Some agents are af- 
fected by the situation growing out 
of the war due to a wrong attitude 
of mind. 











BY WARREN M. HORNER 


There is an agent associated with me 
who is going at the rate of about $150,- 
000 a year, who has possibilities of be- 
coming at least a three or four hun- 
dred thousand producer. He has been 
drafted for considerable war work and 
has gotten side-tracked and become 
depressed. It seems to me this is a 
good case in point, and as near as pos- 
sible I will give you the outline of a 
talk given this associate here in the of- 
fice only recently. 


Period of 1893 to 1896 


If an agent thinks he is up against a 
hard proposition now, he should have 
written life insurance in the years 
1893-6. There were four years of 
continuous heart-breaking conditions. 
The amount of clear grit required to 
write a creditable business during the 
panic of ‘93, as compared to the pres- 
ent conditions, is about in the same 
ratio as the courage it takes to go into 
battle on the western front as com- 
pared with that necessary to enter into 
a tug of war between two classes at 
college. ,It was the strong man in the 
vocation of life insurance who trans- 
acted a satisfactory business through- 
out the entire panic of 1893. 


Compared With 1907 


The present conditions of depression 
in so far as the writing of new business 
js concerned is more comparable to the 
short, sharp panic of 1907, and again 
the real wideawake agents used the 
exigencies of the times in recommend- 
ing additional protection, and were suc- 
cessful in the accomplishment of sub- 
stantial results in October, November 
and December of that year. 

Notwithstanding all the deflections 
and hardships incident to the war, de- 
flections from the ranks of the insur- 
able and hardships incident to upset 
conditions, there is at least ten times 
the buying power now as compared 
with the financial ability of the coun- 
try in 1893, and the immediate ‘years 
to follow. 

Many New Angles Seen 

But this is not all. There are many 


new angles from which the agent can 
approach his client that were not even 


thought of in 1893. The public concept 
of life insurance, both conscious and 
subconscious, with respect to these 
new services of life insurance makes 
any comparison of the enhanced condi- 
tions now as then absolutely impos- 
sible. I refer to welfare insurance, 
buSiness life insurance, group insur- 
ance, life insurance for offsetting the 
depreciation of an estate because of 
the inheritance tax, income payments, 
monthly, yearly, or weekly, and the 
greater understanding of the advisa- 
bility and necessity of women insur- 
ing, and young men taking out policies 
at the early ages. The farmers and 
industrial workers were never before so 
prosperous, and there is the further 
fact that death and its resultant hard- 
ships and deprivations was never more 
prominently visualized. 


Should Follow the Fox 


The trouble with life insurance agents 
is that they visit on the street corners 
with resultant absorbed pessimism in- 
stead of “following the fox.” I would 
like to tell that fox story to every 
agent in the United States. However, 
even the most downhearted are partly 
excusable for absorbing so much pes- 
simism owing to the inexcusable pre- 
vailing practice of employing agents, 
which results in about 60 percent of 
the entire agency force of the country 
representing a personnel which should 
not be admitted to the ranks of so im- 
portant a vocational calling for such a 
high average ability. 


Lack Sporting Blood 


In times of stress this 60 percent 
melts away like the winter snow, before 
the summer sun. This makes the other 
40 percent sorry for themselves, and 
they lose their courage and their moral 
obligations to themselves, their fam- 
ilies, the state, and the company and 
agency organization which they repre- 
sent. A large number of these fail to 
have the requisite amount of sporting 
blood and business courage to bet on 


themselves in time and _ borrowed 
money if necessary to carry them- 
selves over a dull period. Many of 


the real good ones become out and out 
quitters instead of taking advantage, as 
they could, of the many new avenues 
of approach to the public, brought 
about by the very conditions which 
have depressed them. 


Letting Down the Bars 


Again there is enough of the prac- 
tice left in the business of twisting 
agents so that managers of some com- 
panies instead of encouraging the tem- 
porarily depressed agent of another 
company will offer him some induce- 
ment, which is only temporary at best 
and which results in shoving him 
farther down the ladder. I haven't 
sufficient command of the English lan- 
guage to express the contempt that I 
feel for home office officials and field 
managers who in these times of stress 
are letting down the bars even worse 
than they have been in recent years in 
regard to the practice of appointing 
agents. 

However, this was to be a pep ar- 
ticle, and the view just expressed has 
nothing to do with the possibilities 
which confront the individual agent 
who is industrious and independent in 
thought and action. 


Increasing Business 50 Percent 


To any such I say who can write 
$100,000, $200,000, $300,000 or $500,000 
in normal times, that he can, under 
these conditions, by taking an account 
of stock and getting a clearer visuali- 
zation of himself, his calling, and its 
possibilities, right here now in the 








average business which will increase 
his yearly production one-half. 

But he must stop being sorry for 
himself; speed up on his moral courage 
and responsibilities, and refrain from 
gossiping on the street corners and in 
his own balliwick, and keep sawing 
wood, 

Free Love Affair 


My judgment is, from a somewhat ex- 
tended experience with life insurance 
agents, personal, local and _ national, 
that they treat the business as a sort 
of free love affair, instead of with that 
constancy which makes for happiness 
in the home and success in business. 

I made up my mind in the early 
‘years of the business that I couldn’t 
even afford to take vacations because 








of breaking the chain, as it were, so 
for several years, early and late, all 
the time, I was going after results, and 
I kept up this sort of thing until I be- 
came an average personal producer 
well beyond $300,000 a year. 

I sort of carried out in my work that 
maxim laid down in the “Letters from 
a Self-Made Merchant to His Son” 
where the old gentleman said to his 
son, “If you would succeed in the 
pork-packing business, you must eat 
hog, sleep hog, go the whole hog, yes, 
all the time!” That is the whole thing 
in a nutshell if a man wants to be a 
successful life insurance agent and take 
advantage of the many opportunities 
that are right within his grasp at the 
present time. 
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Life General Agency Openings 


In the fcllowing states: 
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In making application give full information as 
to experience, age and general qualifications. 
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Equitable Building - 


THE BIG FOUR 


AGE—STRENGTH—SERVICE—OPPORTUNITY 
A combination which makes a winner for the Agency Force of the 
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Equitable Life of Iowa 
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The Company OF the People, BY the People, FOR the People 


The Metropolitan Life Insurance Company 


Incorporated by the State of New York 


Home Office, One Madison Ave., New York City 


FIRST IN THE WORLD 
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WAR SAVINGS STAMPS 


The Company, through its more than 15,000 agents, sold $65,000,000 worth 
of War Savings Stamps between February first and September first, 1918, and ex- 
pects to sell a total of at least $100,000,000 during the year. 
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SCANDIA LIFE INSURANCE COMPANY 


30 North La Salle Street 2 - 
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THE UNITED STATES NOW OPERATING ON THE BASIS OF FULL LEVEL PREMIUM RESERVES. 
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ILLINOIS’ ONLY MUTUAL OLD LINE COMPANY. 
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SELLING SIDE OF LIFE INSURANCE 











for life insurance, it is necessary to 

outline to him what the future may 
bring. In considering whether or not 
to buy life insurance, the man of small 
or medium salary considers the proposi- 
tion in terms of what he is producing at 
the present time. He gauges his pur- 
chasing ability by his present salary, 
and does not exercise his imagination. 
This is one of the necessary parts of 
the agent’s canvass. In explaining what 
life insurance is and what it does, it 
should always be pointed out just what 
life insurance men accomplish in a busi- 
ness way. 

Many a man has been prevented from 
taking a good business venture, from 
making a new business connection, from 
wise and necessary expansion, from go- 
ing into business for himself, because he 
has no assured estate behind him. An 
adequate life insurance gives force to 
a man’s punch, gives courage and assur- 
ance to his will power. This picture 
should be painted to the small salaried 
man. Life insurance not only protects 
the family; it protects the self respect, 
the determination of the man, and gives 
a background to his efforts, which may 
mean the difference between success 
and failure. 


| N soliciting the medium salaried man 


HERE is no excuse for a life in- 

surance salesman allowing an office 
boy to stand between him and a good 
prospect. The man who permits this 
condition to exist either has the wrong 
bearing or lacks control of himself. 
The impression that he gives is so en- 
tirely false that he allows the office 
boy, rather than himself, to control 
the situation. 

In most offices an approach similar 
to the following may be successfully 
used: “Is Mr. Brown in; tell him Mr. 
Jones is here.” There is no pause after 
the first part of the statement, “Is Mr. 
Brown in?” It can usually be deter- 
mined from the office boy’s expression 
what the answer is, and without wait- 
ing for a verbal reply the “Tell him 
Mr. Jones is here” should be added. 
In attempting to use this sort of a “get 
in” while inexperienced it will be 
found that the office boy will perhaps 
reply, “I will take your card to Mr. 
Brown.” To that the one answer is, 
“Tell him Mr. Jones is here.” Or the 
office boy may ask, “What business,” 
or “Mr. Brown wants me to ask your 
business,” to which the reply should 
always be simply, “Tell him Mr. Jones 
is here.” Simply repeat this one state- 
ment. 

Perhaps at some point in the inter- 
view with the office boy the agent may 
say, “Mr. Green introduced me,” but 
ordinarily that would be evidence of 
lack of control on the agent’s part. If 
the agent has the right manner or bear- 
ing the office boy will not ask him any 


questions, and if he does, and keeps 
on asking them, it is evident that the 
agent needs to examine himself. His 
attitude must be wrong. 


N issued policy really means nothing 

until the premium is paid. At just 
this point is where many agents other- 
wise strong, are somewhat weak. There 
seems to be a feeling with some life 
men that if they get the application 
signed there has been enough effort ex- 
pended for the time being. They leave 
the examination for a subsequent visit, 
and the settlement of the case for still 
another interview. Is not this method 
of writing business wasteful? Does it 
not, as a matter of fact, mean that the 
agent is actually selling the case three 
times, once for the application, once for 
the examination and once for the set- 
tlement? 

The time to get the settlement is 
when the application is written. It is 
easier to get the money then than at 
any other time during the interview or 
interviews. Between the time the appli- 
cation is signed and the policy finally 
delivered there is too much opportunity 
for the policyholder to “cool off.” In 
delivering the policy the agent’s whole 
attention should be occupied with a 
brief resume of the policy features. 
The effort should be undivided. The 
agent should not be planning how to 
get the policyholder’s interest and check 
in the same breath. Any man who 
signs an application for life insurance 
in sincerity and good faith most cer- 
tainly expects to make a payment on it. 
He knows this when he signs the appli- 
cation. He is probably more keenly 
aware of it at that time than he will be 
later on. He feels the financial respon- 
sibility he is assuming. If he does not 
intend to, or cannot pay for the policy, 
it is obviously to the agent’s advantage 
to find out in the first instead of the 
third interview. 


AVE you ever called upon a pros- 
pect for weeks—finally demanded 
a definite ‘‘yes” or “no”’—closed him 
fairly easily, and then reflected upon 
the hours you’d wasted through not 
having the nerve to “push for a close” 
long before? The phenomenal records 
made by some star salesmen are often 
largely due to their profiting by the 
pioneer work of the rank and file who 
lack that power to force immediate de- 
cision. All over the country millions 
of convinced prospects are just wait- 
ing for a man of determination to come 
in and demand a definite answer.— H. 
J. Barrett. 


Pay Honor to Superintendents 


A number of officials of the Metro- 
politan Life consisting of Vice-Presi- 





dent Haley Fiske, Second Vice-Presi- 
dents Ayres and Cox, Superintendent 
of Agencies Wilkes and Assistant Sec- 
retary J. V. Barry, were in Chicago 
this week celebrating the twenty-fifth 
anniversary of Superintendent W. F. 
Monahan of the Englewood district of 
the company. There was a banquet at- 
tended by the superintendents in Chi- 
cago and near by points. From Chi- 
cago the officials went to Milwaukee 
to pay similar tribute to Superintend- 
ent Kallmeyer, who is rounding up 
twenty-five years of service. 








R. O. Longnecker New Secretary 
C. P. Jones, 
of the Nevada State Life of Reno, has 
resigned and R. O. Longnecker has 
been elected secretary of the company. 


Alsip Goes Into the Army 


Ward Alsip who was appointed man- 
ager for the Fidelity Mutual Life at 
Seattle several months ago has resigned 
to enter the army. 


Smith Goes to Camp Taylor 


Edgar W. Smith, agency manager for 
the Equitable Life of New York in Ore- 
gon, has completed his preliminary 
training course at the University of 
Oregon and has been ordered to Camp 
Taylor at Louisville to take a course 
in artillery work in order to qualify 
for a commission in the army. 





Indianapolis.—The first fall meeting 
of the Indiana Life Underwriters’ Associa- 
tion indicated that the coming year would 
be wholly successful from an association 
standpoint. During the past year the as- 
sociation has made an increase of member- 
ship of 160 per cent, and the good work is 
apparently continuing under President 
Spiegel’s administration. The program 
was made up of reports of the delegates 
to the National convention. J. F. Habbe 
gave an excellent report of the first day’s 
session, and of the general impressions 
of the delegates. Jos. R. Raub, secretary 
of the Indianapolis Life, gave his impres- 
sions of the convention as a whole, in an 
interesting way. 

Cc. A. Duffield was assigned a review of 
the speech of Harry Rosen, and his com- 
ments, both as to the speech and the man, 
were keen and helpful. In Mr. Rosen’s 
career, from an uneducated immigrant to 
perhaps the world’s most successful in- 
surance salesman, Mr. Duffield found an 
inspiration for every life insurance man, 
in the possibilities of individual develop- 
ment and of the life insurance business. 

Especially interesting, although not 
dealing with insurance, was a talk by 
Lieutenant Reynolds, who is in the air- 
plane photographic department. 

Frank Manly, president of the Indian- 
apolis Life, really brought home to the 
association the message of the conven- 
tion. His contact with the big men of 
the business at New York furnished a lot 
of food for Mr. Manly’s mind, which is 
always open to new ideas, and eager to 
learn. <A rather extended talk with Mr. 
Rosen, in a comfortable standing position, 
with one foot higher than the other, and 
other conveniences with which Indiana is 
no longer provided, gave him a good op- 
portunity to pick some lessons from the 
big producer’s experience, and in a very 
sons home to the Indianapolis agents, les- 











Frankfort - - - - 


Assets - - - - 
Insurance in force 


Of course we want salesmen 


back of you. 


E. O. BURGET, 
Secretary. 





Peoples Life Insurance Company 


Of course we will pay the right kind well. 


Nor do we consider former life insurance experience absolutely 
necessary, in order to succeed with us. 


If you are loyal, enthusiastic and industrious we will stand 


Indiana 


$ 1,000,000 
10,000,000 


W. A. IRWIN, 
Supt. Agents. 





e r 
secretary and director ' 








sons of confidence in life insurance, in 
effective way Mr. Manly carried these les- 
one’s company, and above all, in one’s self. 


Nathaniel Peabody How, for fifteen 
years connected with the Boston office 
of the Mutual Life died Sept. 15th of 
Spanish influenza. 








THE 
JIFFY 
PEN 


The word “Jiffy” de- 
notesspeed andaction. 
The shape and_ bal- 
ance resembles the dip 
penholder. It is built 
for those who appre- 
ciatea properly shaped 
and balanced pen. 
Prices from $2.50 up. 
Self-filling without a 


rubber sac. 





Send for descriptive 
matter. 


JIFFY PEN CO. 
Dept. No. 2 
406 Pierce Street 


Sioux City, lowa 











SALESMEN WANTED—Sell Real Estate Mortgage 
Bonds. There can be no higher class of investment. 
Pay 6 per cent. or a. Any denomination from 
$100 up. Nearly 20,000,000 Americans have recently 
shown their interest in bond ne Let us give 
you facts about real estate bon Write for par- 
ticulars to-day. The Guarantee Mortgage and Trust 
Co., 70 W. Monroe St., Chicago, Ill. 


ACTUARIES 
o%A!? F. CAMPBELL 


CONSULTING - 
ACTUARY 




















76 West Monroe Street 
Telephone Randolph 918 


CHIGAGO, ILL. 
| ce J. HAIGHT 





CONSULTING 
ACTUARY 


Hume Bldg. 
INDIANAPOLIS 


ULIAN C. HARVEY 


Consulting Actuary 


Chemical Building ST. LOUIS, MO. 


T J. McCOMB 
COUNSELOR AT LAW 
CONSULTING ACTUARY 


Premiums, Reserves, Surrender Values, etc., calcys 
lated. Valuations and Examinations made. 
Policies and all life Insurance forms _— 
he Law of Insurance a Speci 


Colcord Bldg. 
OKLAHOMA CITY 


J H. NITCHIE 
2) ACTUARY 














Telephone 1223 Association Buildin 
Central 3462 19 §. LaSalle St., CHICAG 
A SIGTENHORST 
e 
CONSULTING 
ACTUARY 


WACO, TEXAS 


REDERIC S.WITHINGTON,F.A.LA 
CONSULTING ACTUARY AND EXAMINER 


304-306 Security Building 














DES MOINES, IOWA 
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Once an 


Illinois Life 
Man 


GREATEST GREATEST 


Ga Tel ILLINOIS 


Always an 
Eilinois Life 
Man 


COM PANY COMPANY 


WANTS GOOD MEN 
AND 

WILL PAY THEM WELL 
eee 


WANTS GOOD MEN 
AND 
WILL PAY THEM WELL 








Gary National Life Insurance Company 


Gary Theatre Building 
Gary, Indiana 





CAPITAL, $100,000.00 





Located in the heart of Financial Solidity. 

Selling all forms of Participating and Non-Participating po'icies. 
Monthly Income and Guaranteed Settlement policies. 

Your opportunity to build a General Agency. 

Good Territory in Indiana. 


WILBUR WYNANT, President 





ce 
A Staunch and Reliabie American Company” 
EST. 1880 D. M. FERRY, JR., President 
. : E. J. BOOTH, Vice-President 
‘ F. A. SCHULTE 
Treasurer 


H. E. EVERETT 






Secretary 
abot @" E.P. WEBB 
hes = M Asst. Secretary 
sPANCE, ©, 


«37 Yous of Honorable Indemnity” 


CASH CAPITAL, $400,000.00 
Assets, $1,871,931.54 Surplus to Policyholders, - $800,192. o Losses Paid, over $8,847,589.02 


WM. T. BENALLACK. General Agent, Home Office Department, DETROIT, MICH. 

















ARIZONA CENTRAL DEPARTMENT 
pe ea 
FIRE INSURANCE COMPANY COVERING 
ae ILLINOIS—OHIO—INDIANA 
seer WISCONSIN — MICHIGAN 
CAPITAL 
$200,000.00 CHAS. P. HALL 
3 r SPECIAL AGENT 
EDGAR M. DAVIS 2019 INSURANCE EXCHANGE 
VICE-PRESIDENT AND ————w CHICAGO 
GENERAL MANAGER 























VULCAN INSURANCE CO. 





89 FULTON STREET NEW YORK INCORPORATED 1911 
STATEMENT DECEMBER 31, 1917 
Total Admitted Assets - - - - - - = = $507,968.00 
Surplus to Policy Holders - - - - - - - 321,320.00 
Net loss Paid since Organization - - - - - 375,213.00 





Correspondence solicited for lines on high-class mer- 
cantile and special hazards where not represented. 











Missouri State Life Policies 
RICH IN SELLING POINTS 


FACTS 
Over $156,000,000 of Insurance in Force. 
Over $27,000,000 of New Insurance Gained in 1917. 
Average Interest Rate Earned in 1917, 6.6%. 
Policy Contracts New and Attractive. 
Non-Particpating Policies Participating 
After End of Premium Paying Period. 
Operating in 38 States and the Territory of Hawaii. 


MISSOURI STATE LIFE INSURANCE COMPANY 


Fastest Growing Life Insurance Company in America 


Home Office: ST. LOUIS, MO. 











Are You Permanently Established? 


White for Territory 
Pennsylvania—Ohio— West Virginia 
PHILADELPHIA LIFE INSURANCE CO. 


PHILADELPHIA 











“SAFE AS A GOVERNMENT BOND’ 


©) The OHIO STATE LIFE 


LIFE, HEALTH, ACCIDENT**° MONTHLY INCOME INSURANCE. 





i] dee LATEST POLICIES AND AGENCY CONTRACT Baiha7-(ae 


Openings OHIO, IND., KY., MICH. and W.VA. Write Columbus 











RE-INSURANCE DEE A. STOKER 
EXCESS RE-INSURANCE _s2£-INSURANCE UNDERWRITER 


CATASTROPHE HAZARD " CHICAGO 


Accident, Compensation, Liability and Excess Auto Fire Covers 








INCORPORATED 1849 


WESTERN 


Insurance Company 
of Pittsburgh 


FIRE AND TORNADO 


THE 


CENTRAL STATES 


FIRE INSURANCE COMPANY 
OF WICHITA, KANSAS | 
HENRY C. WHALEN, President 


FIRE, TORNADO, HAIL 
AUTOMOBILE, and 








DEC. 31, 1917 
FARM RISKS a $300,000.00 
peal oa aero Surplus to Policy Holders 378,923.38 
A LIVE AGENCY COMPANY jAssets - - - 2 - = + - 708,299.89 
| Losses Paid to date - - - 6,517,084.28 








For Surplus 


Wm. L. Dickelman @ Co. 


Insurance Exchange, 


CHICAGO, ILL. 


410 TONS OF GOLD 


Lines . 


Try Us 











HAVE BEEN PAID 
TO POLICY HOLD- 


NORTH AMERICA 


PHILADELPHIA 
‘THE OLDEST AMERICAN STOCK FIRE INSURANCE COMPANY 
WE MAINTAIN A DEPARTMENT TO ASSIST AGENTS IN SECURING 


LOCAL RISKS CONTROLLED rr ate THERE ARE ANY SUCH RISKS 
IN YOUR FIELD, WRITE = ABOUT T MAY BEABLE TO HELP YOU. 
© 
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ON THE BANK ISSUE 





Question Has Been Asked as to 
Whether There Is a Bonding 
Trust 





INQUIRY IS BUT CLAPTRAP 


Organizations of Surety Companies 
Operate Under the Law and Seek 
Only Financial Safety 


BY R. R. GILKEY 
Secretary Surety Association of America 

George D. Bartlett, president of the 
Secretaries’ Association of the Amer- 
ican Bankers’ Association, in an ar- 
ticle published by the Financier of 
New York City, in its July issue, asks 
the question: “Is there a bank bond- 
ing trust?” 

Most banks of the United States are 
members of the American Bankers’ 
Association, state bank associations or 
local clearing house associations,— 
where they exist. All of these organi- 
zations are conceded to be lawful 
mediums and necessary as the best 
means of exercising that cooperation 
essential to bringing the banking busi- 
ness to its highest state of efficiency 
to the end that the public, officers and 
stockholders of banks and the bank- 
ing business itself shall be best served. 


Comparison Is Made 


_ If the foregoing constitutes a bank- 
ing trust, then Mr. Bartlett need not 
exert himself further in trying to prove 
that there is a bank bonding trust, be- 
cause the bonding companies have 
been cooperating right out in the open, 
for the past ten years in the same law- 
ful way that the banks are now and 
have been doing, and with the same 
ends in view. So, I say, if there is a 
banking trust it must be conceded that 
there is also a bank bonding trust. 


Question Is Clap Trap ° 


_ The question as put by Mr. Bartlett 
is a “clap-trap” and to support it he 
quotes from the Chicago Tribune of 
some years ago to the effect that “the 
casualty insurance trust” is an effect- 
ive combination to fix prices. This is 
not such fair argument as one would 
expect from an official representing a 
branch of so important and distin- 
guished an organization as the A. B. 
A., because casualty insurance has 
nothing whatever to do with the ques- 
tion of bonds or burglary insurance. 
If there was a combination of casualty 
companies (which we know nothing 
about) in no way could it be used as 
evidence of the existence of a 
“bonding trust.” The quotation might 
just as aptly be used to support an 
argument contending that there is a 
banking trust. 


Towner Rating Bureau Plan 


That there is a necessity for the use 
of the common actuary in the surety 








business is recognized by the state of 
New York and is evidenced by laws 
passed providing for the formation, op- 
eration and regulation of a rating bu- 
reau. The Towner Rating Bureau, to 
which Mr. Bartlett refers, is operating 
under these laws and under the super- 
vision of the insurance departiment of 
New York, which statement of fact is 
sufficient to demonstrate that there is 
no necessity whatsoever for deceiving 
the public as to its scope and opera- 
tions. The Rating Bureau and the 
Surety Association of America, which 
is also operating in the open and under 
the laws of New York and the super- 
vision of the state insurance depart- 
ment, are organizations no more exclu- 
sive than the American Bankers Asso- 
ciation, state bank associations or local 
clearing houses, nor are their opera- 
tions and functions any more secretive 
than the organizations referred to, of 
the bankers. These surety organizations 
are known throughout the length and 
breadth of the land and the very widest 
publicity has been given by all engaged 
in the surety business as to their pur- 
poses and scope of operations. There- 
fore, I say, the question put by Mr. 
Bartlett is “clap-trap” and as put is 
evidently for the purpose of trying to 
throw some veil of mystery over the 
surety business. 


Situation Before the Organization 


Whether or not this rating bureau is 
a good thing for policyholders may be 
easily determined by a very short ex- 
amination of the doleful and disastrous 
situation before its organization. Prior 
to the formation of the rating bureau 
there was an astounding mortality 
among bonding companies, much more 
so than among any other class of in- 
surance. A list has already been pub- 
lished, giving the names of companies 
that have gone out of business, either 
through insolvency’ or reinsurance or 
liquidation. The companies which “re- 
tired” are more numerous than the 
entire number of companies in the field 
today! Quite properly steps were taken 
to regulate those which remained. In- 
surance departments made more thor- 
ough and careful examinations; laws 
were passed limiting the liability on any 
one bond, and so far as possible, a 
watchful eye is kept open upon them 
and they are continually under super- 
vision, 

Inadequacy of Rates 


The real trouble lay in the inadequacy 
of rates and the mortality did not cease 
until state supervising officials, realiz- 
ing that it was imperative that if the 
insuring public were to be _ protected, 
rates must be increased and ruthless 
competition for business at unprofitable 
rates must cease. This was the cause 
of the inception at the Towner Rating 
Bureau. It was followed by the organi- 
zation of the Surety Association of 
America for the purpose of promoting 
good will, harmony and confidence be- 


tween companies and for the protection | 


of their common interests. The govern- 
ment was appealed to and did fix a limit 
on which they would accept the bond of 
any one company. 


Beginning of New Era 


These measures marked the beginning 
of a new era, and more than one large 
company was saved from bankruptcy as 
a result. While they did not succeed in 
stopping failures at once, they neverthe- 


less placed new business on a sound | 





trade in order to protect the consumer, 
and the same theory has, until recently, 
been applied to insurance. It should be 
observed, however, that the application 
of the common law rule, as applied to 
trade, may have exactly the opposite 
effect when applied to insurance and 
suretyship. 


Virtually Interested in Solvency 


In trade, when a person buys an article 
or commodity he has no concern with | 
the solvency of the seller or whether the 
seller becomes bankrupt by reason of | 
selling his goods below cost. He has his | 
purchase and may use it as he sees fit. | 
His interest in the seller ceases when he 
takes away the article purchased. With} 
insurance and suretyship, however, just | 
the reverse is true. When a person buys | 
an insurance or indemnity contract his | 
interest in his purchase just begins. He | 
has bought a promise to pay upon the | 
happening of a _ contingency. He is} 
vitally interested in the continued solv- 
ency of the insurance or surety company, 
because if the contingency happens and 
the insurance or surety company is then 
insolvent, he finds that he is out of 
pocket in two respects—the premium pald 
(his purchase price), and his insurance 
(the article purchased), as well. He has 
sustained a total loss in the transaction. 
Thus it can readily be seen that the 
reason for the application of the com- 
mon law rule, as applied to trade, wholly 
fails when applied to insurance and 
suretyship. 


Dog-Eat-Dog Policy 


Mr. Bartlett, in his article, inferen- 
tially advocates a return to the ruinous 
competition between companies: that is, 
a return to the conditions which pre- 
ceded the formation of the rating bureau 
and Surety Association; to the cut rate 
competition that destroyed many com- 
panies and cost policyholders (including 
hundreds of bankers) many millions of 
dollars, and to what purpose? So the 
banks of the country might perhaps get 
a 10 percent reduction in the rates they 
pay for fidelity bonds and burglary in- 
surance? We assume Mr. Bartlett, like 
all good financial doctors, will take his 
own medicine, and therefore assume that 
he will manage the new bonding com- 
pany on the lines which he recommends 
the present companies to follow: i. e., go 
back to the “dog eat dog” policy and 
create financial havoc among all surety 
companies of the country and entail 
losses of. millions upon millions of dol- 
lars to the concerns which hold bonds 
of the surety companies, as well as to 
the stockholders of the companies. If he 
does so intend to manage his new com- 
pany, we apprehend there will likely be 
a considerable amount of the stock of 
the company for sale before much time 
has elapsed and at prices which will be 
insignificant compared with the price at 





which the stock is issued. 


Financial Ability Is Requisite 


Good bankers appreciate that in mak- 
| ing a loan or investment, the first 
requisite is security, not interest. It is 
equally true that in purchasing a fidelity 
bond the first requisite is the continued 
financial ability of the company to pay, 
and that cost is purely secondary; and 
advocating a reduction in the soundness 
of the security, which must necessarily 
be a corollary to advocating a reduction 
in the cost of the insurance, is to advo- 
vate a measure thoroughly unsound. 


Attempt to Influence Votes 


underwriting basis. Several companies | 


struggled along for a while but were: 


eventually pulled down by business al- 
ready on their books when the preventa- 
tive measures were introduced, resulting 
in great loss to policyholders and stock- 
holders. 

Has Opposite Effect 


For centuries the law has encouraged 
competition among those engaged in 


To attempt to influence votes in favor 
of the formation of a new company and 
to induce subscriptions to its capital 
stock by reporting that during 1916, 
1,771 banks reported having paid pre- 
miums of $525,283 for depository bonds 
and reporting “not one cent of loss,” is 
just as much camouflage as our painters 
put on the sides of the vessels going to 
I (CONTINUED ON PAGE 7) 
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CASUALTY AND SURETY SECTION 


$3.00 per Year, 15 Cents a Copy 


COMPULSORY SCHEME 
RAPPED BY LABOR MEN 


Eastern Leader Pays His Respects 
to German-Made Health 
Insurance Plan 


SAYS IT IS UN-AMERICAN 





Does Not Want to Create Class Dis- 
tinction as Proposed by the 
Statutory Measure 


Kdward F. McCrady, secretary of 
the Boston Central Labor Union, in an 
address said that he represented an or- 
ganization of 82,000 workers which is 
opposed to compulsory health insur- 
ance. The Massachusetts branch of the 
American Federation of Labor and the 
American Federation of Labor itself 
have gone on record against this form 
of insurance. He said that this pro- 
posal to compel people to do something 
that they do not want to do is not 


American and is not in accord with 
our ideas of democracy. 


Is a German Product 


Compulsory health insurance origin- 
ated in Germany, has been developed 
there to full fruitage and it is a part of 
the bureaucratic control of workers. 
Mr. McCrady said that the American 
Association for Labor Legislation, 
which does not représent union labor, 
has shown great ability and willing- 
ness to expend large funds on a scheme 
imported from Germany, a_ scheme 
which is not desired by the members 
of organized labor, but one to which 
they are opposed. 

No Class Distinction 


He called attention to the fact that 
President Wilson recently said that 
what he has tried to do is to get rid 
of any class division. The worst thing 
that could happen to America would 
be that she should be divided into 
groups, according to President Wilson. 
Mr. McCrady says that this is exactly 
what compulsory’ social insurance 
would do. If a worker is getting $900 
a year he must become a ward of the 
government, so far as health insurance 
is concerned. If he secures $901 a year 
he is independent and can expend his 
funds as he desires. 


American Working Conditions 


He called attention to the satisfac- 
tory working conditions in America, 
stating that the health insurance ratio 
is much better here than in Austria and 
Germany, where the compulsory health 
insurance scheme is in effect. The aver- 
age length of sickness for each sick 
member increased in Germany from 
16.2 days in 1890 to 20.2 days in 1913. 
Mr. McCrady said that he trusts the 
time will never arrive when American 
social institutions shall be modeled 
after German methods, as the paternal- 
istic form of government in Germany is 
thoroughly un-American. 















2 CASUALTY 


THE NATIONAL UNDERWRITER 











September 19, 1918 








NORTHWEST SITUATION 


PREMIUMS HAVE INCREASED 





Need for Much Cultivation Work in 
the Smaller Cities and Towns 
Among Agents 





MINNEAPOLIS, MINN., Sept. 16— 
War conditions have affected construc- 
tion work in the northwest and hence 
there is little business in the way of 
compensation, public liability and 
surety bonds written for contractors. 
Now and then some work has to be 
done but the northwest is very much 
like the rest of the country in that con- 
tracting work is greatly diminished. 

Throughout this section casualty 
companies find that some of their busi- 
ness covering mercantile and industrial 
establishments has gone off the books 
largely due to the fact that the assured 
have gone into military service and 
closed their business, or they have 
merged with someone else. In some 
cases their places have been taken by 
other members of the family. Com- 
panies find that this really cuts quite 
a figure in accident and other casualty 
lines. 

Premiums Have Increased 


In spite of these conditions, how- 
ever, premium receipts continue to 
show a handsome increase largely due 
to higher wages. Compensation pre- 
miums therefore are higher. Those 
who heretofore have not been pros- 
pects for different lines of business now 
can be solicited because of their greater 
incomes. One of the prominent cas- 
ualty men in this section, in comment- 
ing on the business in small towns and 
cities, says: 

Our territory is pretty thoroughly or- 
organized and we are represented in 
practically every town having a popula- 
tion of 1,000 or over. We are inclined to 
regard any town with a population of 
5,000 or over as a small city. 

In smali towns and cities the stimula- 
tion and retention of an agent’s interest 
in the casualty business is extremely 
difficult and his activity is confined al- 
most exclusively to compensation insur- 
ance. The average country agent has no 
knowledge of casualty insurance and 
therefore but slight interest in it. The 
premiums are small, as are also the rates 
of commission and many such agents re- 
fuse to handle compensation business on 
the ground that it is more trouble than 
it is worth. In the larger cities com- 
pensation business has been well devel- 
oped and the better class of agents have 
familiarized themselves with the pro- 
visions of the compensation law and un- 
derwriting requirements and give the 
business their close attention. This ap- 
plies to cities of from 5,000 to 10,000. 


Lines Are Undeveloped 


In all points outside of the real large 
cities the miscellaneous casualty lines 
are practically undeveloped. To over- 
come this situation needs an educational 
campaign not only among the insurance 
fraternity, but among business men and 
property owners as well. The develop- 
ment of the miscellaneous lines, in my 
judgment, affords a great opportunity 
both for agents and companies, as it will 
tend to stabilize the entire casualty busi- 
ness. 

Our greatest difficulty is to get the 
agent interested, to overcome his in- 
ertia. I am not sure whether our litera- 
ture lacks effectiveness, but we are im- 
pressed with the difficulty in getting the 
average country agent to read letters 
and other literature of an educational 
nature. Possibly this may be accounted 
for by war time conditions when every 
person’s mind is distracted from busi- 
ness routine by newspapers, books and 
magazines dealing with the war. 


Commissioners Will Attend 


Counsel George E. Turner of the Na- 
tional Council of Insurance Federations 
invited the insurance commissioners to 
send a special committee of three at their 
Denver meeting as guests at the ap- 
proacking war conference to be ield un- 
der the auspices of the Federation Oct. 
28 at Atlantic City. President Cleary ap- 
pointed Phillips of New York, Ellsworth 
of Michigan and Button of Virginia as 
the committee. 


WISCONSIN 





BUSINESS 


PREMIUMS ARE 





Big Field in the State for Cultivation of 
Many of the Casualty 
Lines 





MILWAUKEE, WIS., Sept. 16— 
Casualty companies in this state report 
that compensation premiums are still 
increasing owing to larger payrolls and 
rate increases. This applies to the mu- 
tuals as well as to the stock companies. 
The industrial accident and health busi- 
ness throughout the state shows a 
marked increase in premiums because 
of the higher wages paid and hence all 
workmen are prosperous. More wages 
mean more money to purchase insur- 
ance. Those who have been watching 
the claim situation say that the acci- 
dent frequency has shown a tendency 
to increase because of the greater num- 
ber of industrial workers and the lack 
of experience on part of many. 


Plate Glass Business 


Plate glass premiums have gone up 
quite a bit. This line is written chiefly 
by fire agents in this state. The higher 
cost of glass and the probabilities of 
further increase have caused property 
owners to take out more insurance. 
Manager Frank E. Delaney of the Fi- 
delity & Casualty, in commenting on 
the situation, declares that agents could 
very well devote more time to securing 
more plate glass business because own- 
ers do not need much argument for in- 
surance when the present price of glass 
is pointed out to them and it is also 
shown that increases in price are being 
made right along. 


Accident and Health 


Mr. Delaney says that there is a big 
field in Wisconsin for new accident and 
health insurance business, but the 
average agent waits until a special man 
comes around to help him and after the 
special has gone the agent forgets all 
about soliciting accident business. Mr. 
Delaney advises agents at this time to 
concentrate on accident and _ health, 
steam boiler, automobile, plate glass 
and burglary. 

As a matter of fact there is very little 
special agency work being done in this 
state at present by the casualty com- 
panies owing to the increased cost of 
travel. Furthermore, most special 
agents are within the draft age. Many 
companies have lost their field men, 
who have gone into military service. 


Finally Liquidated 


AUSTIN, TEXAS, Sept. 17—One of the 
last echoes of the liquidation of the Gen- 
eral Bonding & Casualty of Dallas, Texas, 
occurred last week in Austin when the 
company complied with the law by filing 
a bond to cover outstanding Hhabilities 
and was permitted to withdraw its $50,- 
000 deposit from the state treasury. The 
bond was for $21,000 and made by a 
surety company. It will be released when 
all liabilities have been satisfied. J, B. 
Stephenson, secretary of the company, 
which began its liquidation in 1914, filed 
the bond. 


Are You a Mason? 





INCREASING | 





The Masonic Mutual Accident 
Company of Springfield, Mass., 
made a big increase in business 
in 1917. 

It specializes in accident and 
health insurance for F. & A.M. 
It has some splendid oppor- 
tunities for agents in South 
Dakota and Oklahoma. 








Cc. W. YOUNG, Pres. 
S. W. MUNSELL, Gen’! Mgr. 





























Chicago Bonding &InsuranceCo. 


LINES OF INSURANCE WRITTEN 


‘ 











Bonds 


Fidelity 
Official 
Judicial 


Insurance 








Accident 
Health 
Liability 





Contract 
Automobile 


Plate Glass 
Burglary 


Depository 
Miscel- 
laneous 











Admitted Assets 
$1,801,040.80 


Net Surplus 
$296,048.32 


Capital 
$500,000.00 


O. F. ROBERTS, Vice-Pres. and Gen. Mgr. 


Home Office:—CHICAGO, ILL. 
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AGENTS WHO WRITE) 


Fidelity and Surety Bonds, Automobile 

Liability, Burglary, Plate Glass or 

Accident and Health Insurance 
would do well to write to 


THE KANSAS CASUALTY AND SURETY COMPANY 


J.C. O. MORSE, President 
**Conservative but Aggressive”’ rn KANSAS 
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THE HOOD AGENCY, Inc. 


Largest Insurance Agency in the Northwest 


Specializing in Workmen’s Compensation, Casualty, 
Fire and Tornado and Surety Bonds 
GENERAL AGENTS 


THE OCEAN ACCIDENT & GUARANTEE CO., Ltd. 
Phoenix Building, MINNEAPOLIS, MINN. 
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IN THE SURETY FIELD 


EXPERIENCE NOT FAVORABLE 





Companies Not Crowing Over Re- 
sults on Blanket Bonds Covering 
Investment Brokerage Houses 


NEW YORK, Sept. 17—To meet 
the competition of the London Lloyds, 
which had become severe, the leading 
American surety companies some three 
years ago issued a blanket policy in- 
suring the fidelity of employees of 
banks, investment and stock brokerage 
houses. Substantial rates were charged 
to meet the hazard, and the minimum 
number of employees in any one estab- 
lishment fixed at twenty-five. If a 
smaller number were employed the as- 
sured had to pay the rate for twenty- 
five. Many concerns sought’ the 
blanket coverage in addition to the spe- 
cific bonds already had upon their cash- 
iers and other responsible employees. 
No one company would carry the entire 
liability under the broad form; reinsur- 
ance being had down to certain fixed 
percentages. 





Experience Not Favorable This Year 


While the experience upon the 
blanket bond was favorable in 1917, 
the reverse is understood to have been 
the case thus far in 1918, the average 
loss ratio being reported as close to 70 
percent. This is due in large measure 
to the great number of new and inex- 
perienced men employed by the finan- 
cial institutions, and the inability oi 
employers to make selections with the 
care exercised in normal times. ; 

Naturally, underwriters are worried 
over present results and are studying 
ways and means of betterment. 


Automobile Hazard 


While stock speculations and “playing 
the races” continue as leading causes 
for losses under fidelity bonds, particu- 
larly on the part of employees of bro- 
kerage houses where the general atmos- 
phere is one of feverish financial activ- 
ity, not a few losses have been paid for 
defalcations resulting from the desire of 
young men earning salaries of from $75 
to $100 a month, to own and drive auto- 
mobiles, luxuries that can only legiti- 
mately be had by those in receipt of 
substantial incomes. As a consequence 
fidelity bond writing companies are giv- 
ing close attention to the youthful mo- 
torists, in an effort to discover, if pos- 
sible, where the funds indispensable for 
such form of pleasure are coming from. 


Federal Contract Bonds 


‘The federal government has recently 
changed its attitude with respect to con- 
tract bonds. Heretofore all contractors, 
regardless of their size, or reputation, 
were compelled to furnish bonds to the 
extent of 20 percent of their contract 
awards. This percentage has now been 
reduced to 10 per cent, so far as some 
contractors are concerned, and is waived 
altogether with respect to the larger and 
better known individuals, firms, or cor- 
porations. Surety offices are thus get- 
ting an adverse selection of risks and 
are forced to scrutinize with unusual 
care all government contract bond ap- 
plications, while the aggregate volume 
of premiums derived from this class has 
been very substantially reduced. 


Will Dine R. H. Towner 


Arrangements are being made by the 
Chicago Surety Underwriters Associ- 
ation to entertain R. H. Towner of the 
Towner Rating Bureau of New York at 
a banquet next Tuesday evening. Mr. 
Towner will be in Chicago attending 
the meeting of the American Bankers 
Association. The committee in charge 
had a meeting this week and the final 
touches will be put on in a few days. 
President George E. Gannon of the local 
association will open the proceedings at 
the banquet and turn the festivities over 
to H. M. Marshall of the United States 
Fidelity & Guaranty, chairman of the 
committee on arrangements. Mr. Towner 
will make the main talk and it is ex- 
pected that Charles H. Burras of the 
National Surety, president of the Na- 
tional Casualty & Surety Agents Associ- 
ation will give a patriotic address, 














General Casualty & Surety Company 


114 WOODWARD AVENUE, DETROIT 


A Michigan Company for Michigan People 


Live Agents Can Secure 


Liberal Contra cts 
WRITE US 


ELMER H. DEARTH : 





Up-to-Date Policies 


President 





| 








WITH ACCIDENT MEN 
NEW WOMEN’S POLICY ISSUED 


Chicago Bonding Gets Out New Con- 
tract—Now Has Full Set of 
Accident Policies 


A new women’s policy has been is- 
sued by the Chicago Bonding and will 
be written upon the lives of women in 
certain lines of endeavor. The com- 
pany has just issued a special policy 
for farmers, and with the addition of 
the new women’s contract, now has a 
“full kit of tools” for its accident 
agents. The rates on the new women’s 
policy follow: 


Acci. Death, 

Loss of Both Monthly Yr. Prem. 
Limbs Acci. & Ages Ages 
or Eyes Illn.Indem. 18 to 50 51 to 55 
$ 500 50 16.45 24.68 
500 75 23.45 35.18 
500 100 30.45 45.68 
750 50 17.68 26.51 
750 75 24.68 37.02 
750 100 31.68 47.51 
1000 50 18.90 28.35 
1000 62 22.40 33.60 
1000 75 25.90 38.85 
1000 100 32.90 49.35 
1500 50 21.35 32.03 
1500 75 28.35 42.53 
1500 100 35.35 53.03 
2000 15 30.80 46.20 
2000 100 37.80 56.70 


Ocean Accident’s Policy 


The Ocean Accident has now begun 
to issue a death and dismemberment 
policy for noncombatants who are going 
across the water to Europe. The policy 
covers the trip over and not to exceed 
three months on European soil outside 
the war zone. The minimum policy is 
$2,500 and the maximum $10,000. The 
assured must state the ship on which 
he will sail, as the company will limit 
its liability on any one ship to a reason- 
able amount. There are a number of 
Y. M, C. A., Red Cross, and other work- 
ers who are not in actual service who 
desire accident protection. In addition 
there are a number of business men 
who have to go across. Most of the 
accident business of this nature so far 
has been taken care of by the London 
Lloyds. 


Foss With Norwegian 


H. M. Foss, assistant superintendent 
of the bonding department at the home 
office of the Royal Indemnity has re- 
signed and will join the Norwegian 
Globe to act as assistant to Arthur S. 
Boyd, assistant United States manager. 
Mr. Foss has had about 20 years exper- 
ience in surety work. 


Will Prosecute Dead Beats 


In the criminal court of Schuylkill 
County, Pa., W. Stanley Nicholls, former 
agent of the New Amsterdam Casualty 
at Tamaqua, Pa., who had been indicted 
for larceny by withholding premiums 
collected on behalf of the company, 
pleaded guilty to the indictment, Sen- 
tence was deferred by the presiding 
judge on his making full restitution to 
the company and paying all costs inci- 
dent to the prosecution of the case. 
As a matter of policy the New Amster- 
dam Casualty has decided to criminally 
prosecute all agents who collect premi- 
ums and fail or refuse to pay the com- 
pany. 


W. =I. Hollingsworth & Co. of Los 
Angeles have been appointed general] 
agents for the Georgia Casualty in 
southern California. The branch office 
which the company has maintained at 
Los Angeles will be discontinued. 


The Hartford Accident & Indemnity 
has entered Montana. 








The Republic Casualty Co. 


PITTSBURGH, PA. 
Writes All Lines of Casualty Insurance 


Local and General Agents Wanted in Ohio and Pennsylvania 











POLICY HOLDERS 





GEORGIA CASUALTY COMPANY 


Macon - 


ADMITTED ASSETS. 
SURPLUS & RESERVES TO 


Georgia 


CE OCEE .-- -$1,874,232.97 


cept rec ee 1,688,506.87 


PREMIUMS WRITTEN in 1917.. 1,941,876.26 


Compiled Under Laws of New York, Pensylvania and Georgia 


SMITH-LAWSON-COAMBS COMPANY 
General Agents—CHICAGO 











LIFE AND ACCIDENT 


SALESMEN, WRITE: American Old Line Insurance Company 


Lincoln, Nebraska 


STOCK COMPANY 


Incorporated under the laws of the State of Nebraska. Progressive business record for fourteen 


years. Exceptional contracts to salesmen. 


benefits to the COMMERCIAL, BUSINESS. PROFESSIONAL AND FARM CLASSES, 


Apply for Territory Contracts. 


In fourteen states. The largest accident and health 








Assets: Over $1,500,000.00. : : 


SEALY HUTCHINGS, President. 
GEO. SEALY, Secretary. 


Fidelity and Surety Bonds. 


AMERICAN INDEMNITY COMPANY 


HOME OFFICE: GALVESTON, TEXAS 


Under Supervision United States Treasury Department 


Surplus as to Policy Holders: Over $900,000. 
(At the close of business June 30th, 1918) 


OFFICERS: 


L. A. ADOUE, Vice-President. 
J. F. SEINSHEIMER, General Manager. 


We write the following lines: Automobile—Fire, Theft, Liability, Property Damage 
and Collisicn. Public, General and Elevator Liability. Plate Glass, Burglary and 
Licensed in thirty-one States. 


RESPONSIBLE AGENTS WANTED WHERE NOT REPRESENTED. 











BOSTON 
Paid-in Capital $1,500,000. 





Business-Builders 


Developing 


Fidelity and Surety Bonds, Automobile, Elevator and General 
Liability, Accident, Health, Burglary and Plate Glass Insurance 


Appreciate the co-operation of the 


Massachusetts Bonding & Insurance Company 


T. J. FALVEY, President 


Write for Territory. 

















ROYER, Pres 





H. 
Cc. 





G. 
O. PAULEY, Secy. & Treas. 


Agents Wan%ed: To sell an unrestricted Acci- 
dent and Health policy costing $9.00 quarterly. 
Covers every disease and every accident. Lib- 
eral commission paid to live producers. 


Central Business Men’s Association, 
Westminster Bldg., 
CHICAGO, ILL. 
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PENNSYLVANIA 
Fire Insurance Company 


E. G. RICHARDS, President 
3orn on Independence Square, Philadelphia, in 1825, on 
the site of its present head office. For 93 years it has 
maintained the honor of its name and paid to Ameri- 
can policyholders more than $54,000,000.00. The 
honorable record of the past is a guarantee for the 
future to Agents and Policyholders. 


Branch Office: 76 William Street, New York 


Western Department: Insurance Exchange, Chicago 


REDFIELD & BATCHELDER 


GENERAL AGENTS 























ANTHONY MATRE BENRY REIS, M. D. ~ 


President Vice-President 


JOSEPH BERNING NAPOLEON PICKARD 


Vice-President Secy-Treas. 


DIRECTORS 
THOMAS E. GALLAGHER HENRY REIS, M. D. 
JAMES F. HOULEHAN JOSEPH BERNING 
DR. FELIX GAUDIN HUGH O'NEILL 





NAPOLEON PICARD 
ANTHONY MATRE 
FRANCIS J. MATRE 


A good company for good agents 


MARQUETTE NATIONAL 


FIRE INSURANCE COMPANY 


INSURANCE EXCHANGE 


HENRY J. WOESSNER Man. Underwriter CHICAGO 














65th ANNUAL STATEMENT 
Atal Capital ee ee ee ee $1.909,983.00 
‘ Assets (to protect policy holders) - 600,500.00 
Swawauce Company Net Surplus to policy holders - - 5,574,008.6) 
of Watertown. Net surplus to stockholders = 2,650,983.09 


STUART MORGAN, State Agent, Michigan, East Lansing 
CASHMAN & EVANS, Gen’l Agents, Colorado, Denver 
T. JULIAN, State Agent, Ohio and West Va. Columbus 
F.G. HERMAN, State Agent, Indiana and Kentucky, Indianz polis, Ind. 
P. P. WIPPELL, State Agent, Illinois and Wisconsin. P.O. Box 225 , Chicago 
H.F. WATERMAN, State Agent, Missouri, Kansasand Oklth yma, Kanss isCity, Mo. 
E. S. FREEMAN, State Agent, Iowa, Nebraska and Minnesota, Omaha, Nebraska 








The Leading Mutual Fire Insurance Company on the Pacific Coast 


Northwestern Mutual 
F ire Association 


F. J. MARTIN, Pres. H. K. DENT, V. Pres. M. D. L. RHODES, Secy. 
Chicago Representative, JAMES S. KEMPER, Lumber Exchange Building 


MAIN OFFICES, CENTRAL BUILDING, SEATTLE, WASH. 

















STRICTLY FIREPROOF | Forty Years of Continuous Successful Service 
NEW HOTEL INCORPORATED 1876 


BREVOQRT The Ohio Mutual Fire 


Insurance Co. 
SALEM, OHIO 

Pe minute from the | Total Cash Assets, - $289,349.98 

| The Patronage of tay) Net Cash Surplus, - 211,990.18 


surance Men Is 
Solicited 





Chicago, Hlinois 
\ 
On Madison St., near LaSallet 











| Losses Paid since tines $1,191,244 81 
J. AMBLER, Secretary 






















(Formerly known as National Flat Cable) 
Shinn-Flat is the most up-to-date Lightning Conductor, scientifically, that has 
ever been devised. J It is recognized by the highest scientific authorities as 


the ideal form for a Lightning Conductor. It has greater strength and is much 
more effective in controlling an electrical discharge because of its greater conducting surface. 


planafactured and ¢ W. C. Shinn Mfg. Co., 1633 Monadnock Bldg., Chicago 


A RARE OPPORTUNITY 


For high-class big money men who expect to make $5,000 or more a year 

We have the most attractive, substantial ACCIDENT AND HEALTH 
PROPOSITION OPEN IN SEVERAL STATES. 

Write me today and I will show you a real opportunity. 


ERNEST W. BROWN, Secretary and Treasurer 


INTER-STATE BUSINESS MEN’S ACCIDENT CO. 


Brown Building DES MOINES, IOWA 


First and Largest Organization writing business and professional men upon 
same plan as tra’ men’s associations. 








The Sign of Good Casualty Insurance 


LIABILITY BURGLARY 
ACCIDENT CREDIT 

HEALTH BOILER 
AUTOMOBILE LANDLORD'S 
TEAMS ELEVATOR © 
COMPENSATION GEN’L LIABILITY 





ESTABLISHED 1869 


London Guarantee & Accident Company, Ltd. 
OF LONDON, ENGLAND 
Head Office, Chicago 
_F. W. LAWSON, General Manager 


mong ge 2 PRICE & WEBB - _ Gen. Agts. Illinois, Mo., Ind., 1423 Insurance Exchange, Chicago 


FRED. L. GRAY COMPANY Northwestern Managers, 328-336 Security Bank Bldg., Minneapo' 


RAYMOND & RAYMOND - = «= General Agents, Southern Michigan, Journal Bidg. Detroit 
ALFRED PAULL & SON - - _ = General Agents, West Virginia, Board of Trade Bld ++ Wheeling 
FRIER & HUGGINS, - General Agents, Northeastern Ohio, 337 Superior Avenue, N. Cleveland 
HOWARD FERRIS, ‘IR., - General Agent, Southern Ohio, 1310 ist National Bank Bldg.. Cincinnati 


HANSEN & ROWLAND, Inc. , Gen. Agts., Wash., 214 Tacoma Bldg., Tacoma; 1708 L. C. Smith Bldg. , Seattle 
THE MERRILL, DODGE & JACKSON CO., Gen. Agents, Lucas Co., Produce Exch. Bldg., Toledo, O. 


‘MERICAN LIABILITY 
COMPANY - 


SPECIALISTS in MONTHLY PAYMENT 


Accident and Health Insurance 
AGENTS WANTED 








VIRGINIA COMPENSATION 


Effective ee ah il 
Arrangements for com 
by an EXPERIENCED "COMPENSATION 
AN may now be made at this office. 
R. ¢ + NASE, Adjuster for Casualty \ 
1109 Mutual Bldg., a. = 
Liability, C tion, A Health ‘Claims 
Territory—Virginia and North Carolina 









INDIANA, OHI W. R. SANDERS, SECRETARY 
PENNSYLVANIA] Seconc NATL BANK BLDG. CINCINNATH, O. 
KENTUCKY $160,000 OC INSURANCE DEPT. DEPOSIT _ 
































THE 
wales METROPOLITAN CASUALTY 
LIBERAL INSURANCE CO. OF NEW YORK 
PROMPT Home Office: 47 Cedar St., New York City 
PLATE GLASS, BURGLARY, ACCIDENT, HEALTH INSURANCE 














WOMEN are rapidly re- 
placing men in almost all 
occupations. Our ‘‘Wage 
Earner’s Policy”’ and ‘‘Busi- 
ness Women’s Policy”’ offer 
protection to all classes of 
women. 

Agents, both Male and 
Female, wanted for desira- 
ble territory. 


Inter - Ocean Casualty Company 
CINCINNATI, OHIO 


AMERICAN 
SURETY 
COMPANY 


NEW YORK 


100 Broadway 


SURETY BONDS 


BURGLARY 


: J. W. SCHERR, President 
INSURANCE si 


W. G. ALPAUGH, Secretary 























The American Credit-Indemnity Co. 
of NEW YORK 
CREDIT INSURANCE ONLY 
E. M. TREAT, President 


The American’s Unlimited Policy not only provides absolute protection against enee loss on 
all outstanding covered accounts, but serves to prevent losses. 


If you are a manufacturer or jobber, write for the full particulars of this service. 

415 Locust St., St. Louis, Mo. 91 William St., New York 
OFFICES IN ALL PRINCIPAL CITIES 

R. J. LYDDANE, General Agent 1140 Marquette Bldg., Chicago 
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Casualty and 


Surety Comment 
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NEED FOR PREPAREDNESS 


Ir 1s pointed out that there were 
fewer failures reported in the first 
eight months of this year than the cor- 
responding period during any other 
year as far back as 1907. This might 
indicate, therefore, that there is less 
need for fidelity bonds to cover em- 
ployes having access to money. These 
are more or less boom times owing to 
war conditions. The situation is ab- 
normal. Those who were with surety 
companies recall 1907, the first part 
being a period of great expansion, 
where fortunes were quickly made. 
However, the boom collapsed and there 
were thousands of embezzlement 
cases. 

In these days, when money is com- 
ing in so fast and the problem of 
office help is a perplexing one, there 
is not the same careful supervision 
over the books and the outgo as would 
be the case in slack times. There will 
come a period of reckoning. The em- 
ployer who is prepared is the better 
business man. This is no time to be 
unprepared so far as fidelity bonds are 
concerned. 





OUR INDIVIDUAL PART 

SomE observers think that the most 
characteristic thing about the Ameri- 
can soldiers in France, something 
which astounds the enemy and excites 
the admiration of our allies, is the 
capacity of the American soldiers to do 
individual thinking and fighting. The 
German fights successfully only in 
mass formation, in organized bodies, 
while every American soldier has an 
initiative and independence of action 
which gives him remarkable efficiency 
in open fighting. They are not sense- 
less cogs, but each is an individual 
working unit in a great fighting ma- 
chine. : 

Every American at home should feel 
an individual responsibility and do 
his or her individual part in winning 
the war. There is not an American 
citizen who can not help win the war. 
The fourth Liberty loan drive, which 
begins Sept. 28, offers a great oppor- 
tunity for concerted action and for in- 
dividual action, and the loan will be a 
treniendous success if each American 
will do his or her individual part as 
each American soldier in France does 
his part. Our soldiers deserve such 
support from the people at home. 





COMPENSATION BUSINESS 

Many agents in renewing their com- 
pensation business do not give the sub- 
ject sufficient study. It often happens 
that cases are lost because some other 
agent who is on to his job and knows 
his business takes advantage of the 
‘pportunity offered. Take contractors 
for example. 
of the bureau there was a mimimum 
rate for contractors.and in order to 
cover all possible lines of work that 
4a contractor might do a number of 
various contracting operations were 
enumerated in the form. Under the 
new rule the rate for a contractor is 











Under the former rules | 





based on his most dangerous line of | 


business. 
contracting vary. 

The other day, for example, a local 
agent in renewing a compensation pol- 


Rates for different kinds of | 


icy for a contractor simply answered , 


the inquiry from his office to renew 
the policy. The office renewed the 
policy using the same form as before. 
This form enumerated the various con- 
tracting occupations and the rate was 
based on the highest occupation made. 
It so happened that this contractor did 
not engage in that kind of work at 
all. When the policy was presented to 
the contractor and he found out the 
cost he was very much dissatisfied. An- 
other agent got his business at a lower 
rate. The original agent complained 
to his company that another conference 
company was writing business at lower 
rates. 

An investigation was made and this 
was the result: The other agent had 
gone over the policy of the contractor 
and enumerated only the classes of 
work in which he was actually engaged. 


The highest rate on the most hazard- | 


ous line of contracting was much lower 


than that on which the old form was | 


made. The competing agent was on to 
his job. He realized how rates were 
made and knew that it was useless to 
enumerate lines of contracting in a 


policy which the contractor did not | 


do and which call for a higher rate. 


Naturally he got the business because | 


he was the master of it and studied the 
particular situation of the policyholder. 

This shows that an agent should be 
alert all the time. He should study his 
business and study his clients. He 
should know how to fit the policy to 
the particular policyholder. 
his policyholder this service. 


He owes | 


some leaders in the business has driven 
it out again. 

There reform in respect 
to the appointment of men to repre- 
sent companies even if they only be 
on a commission basis. 


should be 


vhe old policy 
of appointing anybody who could con- 
trol a premium should be removed en- 
tirely from the business, and_ those 
men of that class who are still repre- 
senting the companies should be cut 
out. 

Insurance men should be more active, 
more aggressive and more militant in 
their presentation of the true facts 
about insurance to the public. It might 
even do well to use more advertising 
in their local papers than they have 
in the past. 





AT a recent convention an agent re- 
marked that he did not care about 
hearing an address on boiler insurance 
because he had only two boiler poli- 
cies on his books. His lack of interest 
probably explains the reason for his 
lack of boiler business. 


THE best thing in tact is the word 
ACT. Do it. 








Personal Glimpses of 
Casualty Men 








Fred A. Dockendorf, for seven years 
prior to last October counterman in 
the Chicago oifces of the Ocean Acci- 
dent, is reporied severely wounded. 
Mr. Dockendorf has been acting first 
sergeant and chief bayonet inspector. 
He is well known in Chicago casualty 
othces. 


George S. Penfield, manager of the 
railway and ticket department of the 


, Travelers, has completed 40 years of 


FRUITS OF MISREPRESENTATION | 


PEOPLE are very much 


judge things by what they know about | 


them, whether they know much or not. 
Consequently when those human be- 
ings who make up the draft boards of 
the country were called upon to decide 
whether insurance was essential or 


nonessential they decided on the facts | ice, Col. J. Frank Supplee, of the New 


that they had, or in some cases the 
supposed facts and came to a decision. 
Where the facts were unfavorable 
they decided that insurance was non- 
essential and men engaged in it should 
enter other occupations which they 
determined were essential. 

These boards have been reversed by 
the general instructions of Provost Mar- 
shal Crowper, who has said that in- 
surance is essential. 

But why did the members of these 
draft boards take the stand they did? 
The. answer is probably found in the 
fact that insurance companies have in 
some cases followed the mistaken pol- 
icy of appointing incompetent repre- 
sentatives who have neyer represented 


them or the business, but were mis- 
representatives. 


The chicken has come out to roost, 
and only quick work on the part of 


| service with the company. 


inclined to | 


Mr. Pen- 
field is one of the oldest members of 
the Travelers in point of service, hav- 
ing been with the company all but 15 
of the 55 years of its existence. He has 
many friends in insurance circles. Mr. 
Penfield was with the Railway Pas- 
sengers Insurance Association for six 
years before he went with the trav- 
elers. 


Although not in active military serv- 


York City offices of the United States 





| field, 


office, St. Louis, Mo., has resigned to 
become associated with his brother, 
Karl C. Thompson of the Earl C. 
Thompson agency. Emmett Thomp- 
son is well known throughout the coun- 
try as an expert on liability insurance. 

Word has reached St. Louis that 
Lieut. James Colwell Harris was killed 
in action in. France July 15. Lieut. 
Harris attended the Officers Training 
Camp at Ft. Sheridan. He was a grad- 
uate of Columbia University and prior 
to his entrance in the war was con- 
nected with the St. Louis branch of the 
Aetna Life. 

L. H. Phister, senior member of L. 
H. Phister & Co., general agents of the 
Maryland Casualty in Kansas City, 
Mo., passed his recent examination for 
the army at Ft. Leavenworth. During 
his absence the office will be in charge 
of D. L. Gutherie. 

=< 

The Surety Underwriters’ Associa- 
tion of Milwaukee will give a luncheon 
in honor of R. H. Towner, manager ot 
the Towner Rating Bureau, New York, 
Monday noon. Mr. Towner has ac- 
cepted the invitation extended by 
President B. G. Oppenheim, Jr., which 
was extended also to a number of east- 
ern surety men, who will come west 
with Mr. Towner to attend the annual 
convention of the American Bankers’ 
Association in Chicago next week. 


Harlan W. Cooley, son of H. W. 
Cooley of Hutchinson & Cooley, Chi- 
cago, general agents of the American 
Indemnity, is one of the 169 Yale men 
who have been commissioned second 
lieutenants at Camp Jackson, S. C. 
Young Cooley has just passed 18 years 
of age, and has made a remarkable 
record in military service for so young 
aman. He is a sophomore at Yale. 

The office heads and officers of the 
Chicago Bonding gave a surprise party 
and dinner to Albert J. Sabath, vice- 
president and general counsel, on the 
occasion of his birthday anniversary 
the other day. The affair was conduct- 
ed in a quiet way unbeknown to Mr. 
Sabath. He was presented with a solid 
gold fountain pen, beautifully engraved. 





Iron Out Chicago Wrinkles 


The Chicago Plate Glass Insurance 
Exchange is clearing up very rapidly 
and it now looks as though it will be 
on its feet again after a severe jolt. 
Those who went out will return, and 
the Chicago Bonding, which has been 
cutting quite a swath in the plate glass 

will get into the fold, a number 


| of concessions having been made in or- 


Fidelity & Guaranty, and one of the | 


best known surety underwriters of the | plate glass 
country, is doing his full share and | 


more, in the fight against the Hun. 
Upon various committees of the Na- 
tional Defense Association, Col. Sup- 


plee is in demand as a public speaker | 
at patriotic gatherings and gives at | 


least three nights a week to such ef- 
fort. Four of his sons are in the serv- 


ice—three holding commissions in the | 
army and the fourth serving in the | 


navy. The fifth, Albert, attached to 
the Pittsburgh agency of the United 
States Fidelity & Guaranty, and with 
a most creditable record as a business 
producer, is planning to join his broth- 
ers in France. 
has had extended 


and valuable mili- 


Col. Supplee, himself, | 


tary training and his deep regret is | 
that his application for assignment to | 


active military duty was not granted. 
Emmett V. Thompson, for many 
years manager of the liability depart- 


| 


| 


der to bring about this important result. 
General Manager O. F. Roberts of the 
Chicago Bonding has contended that he 
would not be interested in joining the 
people unless commissions 
were reduced and made uniform so far 
as class one agents and brokers were 
concerned. This achievement is well un- 
der way. Furthermore there will be a 
standard plate glass policy so that com- 
petitive conditions will be eliminated 
along that line. William F. Moore, of 
New York, the head of the Plate Glass 
Rating Bureau, is in Chicago this week 
and will modify the zoné system, making 
it more adaptable to practical needs. 
President E. J. Collins of the Cook 
County Plate Glass Exchange was in 
New York last week conferring with the 
plate glass officials. There was a meet- 
ing of the plate glass insurance people 
of Chicago this week when steps were 
taken to iron out the difficulties. 


Wants to Increase Capital 


The new National Bonding of Cedar 
Rapids, Iowa, has applied to the capital 
issues committee for permission to sell 
$1,000,000 worth of stock. It is under- 
stood that if it gets by, the company will 
take over the Iowa Mutual and the Iowa 


ment of the W. H. Markham & Co. ! Mutual Automobile. 
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SALVAGE ON SURETY LINES 





HE surety companies pay much at- 

tention to salvage. The Fidelity & 
Deposit in commenting on this subject 
says: 

The term salvage, as it is used in 
connection with the surety business, 
means that portion of the losses paid 
which the companies are able to re- 
cover. This item constitutes an im- 


portant part of the income of a com- | 


pany as it is nearly all clear; that is, it 


is not subject to the many deductions | 


that must necessarily be made from the 
premium income. In the course of a 


|} that he was without relatives and worth 
| practically nothing financially. 


year salvage collections amount to con- | 


siderable. Experience shows that a 
company, by systematically following 
the collection of salvage, can recover 
an average of at least 25 percent of its 
losses. Thus, if a company’s annual 
losses are $1,000,000, its salvage should 
amount to $250,000 or more—not an in- 
significant sum even when compared 
with the company’s premium income. 


Can Get Back Part of Loss 


There has apparently been some in- 
clination on the part of some to re- 
gard losses sustained as so much water 
that has gone over the dam which could 
only be retrieved by increasing the vol- 
ume of business written and by avoid- 
ing in the future, as far as possible, 


the mistakes that occasioned those 
losses. But much can be done to get 
back a substantial part of the losses 
sustained. 


Maintains Salvage Bureau 

Our company now maintains a separate 
department known as the “Salvage Bu- 
reau,” the sole function of which is to 
recover the amounts paid out as losses 
and expenses in connection with surety 
and fidelity risks. An agent can aid, not 
only by collecting directly from the prin- 
cipal, but by giving valuable informa- 
tion in regard to the changes of address 
of principals, improvements in their 
financial condition, ete. It has not in- 
frequently happened in cases where a 
total loss seemed absolutely certain that, 
after several years, the principal has re- 
established himself financially so that 
the company was enabled to make a full 
recovery. 

Keep List of People 

It will pay agents to keep a list of the 
parties in their territories upon whose 
bonds the company has paid losses and 
to make an investigation from time to 
time to see if these debtors have not 
improved their financial condition so 
that their indebtedness to the company 
can be collected. 

The agent can also be of material as- 


sistance by being careful to see that the 


applications for bonds are filled out com- 


pletely and properly executed so that 

















Over 20 years an Insurance Law 
Specialist for Underwriters 


Geo. J. Kuebler, LL. B. 


29 South La Salle St. 
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the party to whom we must look for 
reimbursement in case of loss is abso- 
lutely bound by the indemnity contained 
in the application. It often happens that 
information in the application which at 
the time the bond was written appeared 
immaterial finally proves to be the means 
of making a full recovery. 
Illustrations Are Given 


Concrete illustrations may be cited. 
One of our principals committed suicide 
and a loss of about $2,000 developed. All 
information that we could get indicated 


It was 
noted in his application, however, that 
he had a life insurance policy in a cer- 
tain company payable to his estate. This 
clue was followed up with the result that 
a full recovery was made. In another 
case where $3,500 was paid under a bond, 
it appeared there was no possible chance 
of recovery. Some of the answers in the 
application, however, indicated that our 
principal had a prospective inheritance. 
An investigation was made in regard to 
this. It was found that this inheritance 
was available and a full recovery re- 
sulted. Ages, names of near relatives, 
their property holdings, detailed finan- 
cial statements of principals, their past 
records, names and addresses of former 
employers and references are of invalu- 
able assistance in enabling us to locate 
our principals and to subject their prop- 
erty holdings to the payment of our 
claims. 

Company and Agency Benefit 


A $100 salvage item means more to 
the company than a $100 premium. Every 
dollar of salvage turned in by an agent 
on losses sustained on business written 
by him is a dividend paying dollar for 
the company and a loss ratio reducing 
dollar for his agency. The value of an 
agency to a company is determined as 
much by a low loss ratio as by the vol- 
ume of business written. Close atten- 
tion to the collection of salvage is bound 
to result in a reduction of the loss ratio 
of an agency. Both the agent and the 
company, therefore, benefit from their 
efforts in this direction. 


New Plate Glass Rates 


NEW YORK, Sept. 17, 1918.—The re- 
rating of Nebraska and South Dakota 
for plate glass purposes has been com- 
pleted by the plate glass rater, W. F. 
Moore, the rates for both states to be 
effective Nov. 1. Omaha and Lincoln are 
rated separately from the body of the 
state and will carry the following rates: 
Box car sizes, manual plus 50, flat car 
sizes, manual plus 75. The balance of 
Nebraska, box car sizes manual plus 75; 
flat car sizes, manual plus 100. 

South Dakota carries rates as follows 
applicable to the whole state: Box car 
sizes, manual plus 100; flat car sizes, 
manual plus 150. 

A rate in preparation for Illinois pro- 
vides that in a number of counties in 
the southern part of the state the rate 
shall be manual plus 50, while for the 
balance of the state, with the exception 
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GREAT LAKES 
INSURANCE COMPANY 


Home Office, Insurance Exchange 


CHICAGO, ILL. 


N. L. Piotrowski, President 
A. C. Mack, Managing Underwriter 
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Indiana Mutual Automobile Insurance Company 
LA PORTE, INDIANA 
We specialize on Automobile Insurance (full coverage). 
agents. 








It means service to our 
If you are not getting this Home Office service let us tell you more. 


F. C. BREWER, Sec. and Treas. 











The North River Insurance Company 


$ 600,000 
Assets 3,939,479 
Net Surplus 1,155,139 


Home Office 


95 William Street, 
NEW YORK 


Capital 


Western Department 
FREEPORT, ILL. 


Pacific Coast Dept. 
SAN FRANCISCO, CAL. 











Will Purchase Life Company 


WANTED— We have a client who has one hundred and 
fifty thousand dollars ($150,000.00) in actual cash who 
desires to purchase .the controlling interest in a Life 
Insurance Company. Assets must be in good condition 
and company have not less than five millions of insurance 


| an force. All communications absolutely confidential. 


Address Investor, 19-E, care The National Underwriter. 








of Cook county, already rated, the rate 
will be manual plus 33%. 

In connection with the recently com- 
pleted re-rating of Jersey City and Ho- 
boken, a list of streets and street num- 
bers has been prepared showing exactly 
where the rates apply, thus greatly fa- 
cilitating the quotation of correct rates. 


Will Enter California 


SAN FRANCISCO, CAL. Sept. 18.— 
The Republic Casualty of Pittsburg is 
preparing to enter California where it 
will be represented by the Agency Com- 
pany as general agent for the state. 
Arrangements were made by J. H. Silli- 
man, secretary and general manager, 
who is visiting the Pacific coast on an 
inspection trip. 

Changes in Canada 

Ek. P. Withrow 
the Dominion of 
Accident 


formerly manager for 
Canada Guarantee & 
at Calgary 
ager for the company 
lumbia, succeeding Harry W. Falconer 
who is advanced to the position of gen- 
eral superintendent with headquarters 
at Toronto. 


W. A. Ekwall claims adjuster for the 
Aetna Life and Affiliated Companies at 


Portland, Ore., has completed his train- 
ing course at the University of Oregon 
and is ordered to Camp Pike, Ark., for, 
additional 


instruction as an 











infantry 


officer. 





is appointed man- | 
in British Co- 
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The Best Field in the Insurance Business 
Today is Live Stock Insurance 


We want good men who work among farmers and stockmen to communicate with us 


Territory in Ohio, Indiana, Illinois, Michigan and Minnesota 
THE KASKASKIA LIVE STOCK INSURANCE COMPANY 


INCORPORATED 


Home Office: - - - Shelbyville, Illinois 











AGENTS MAKE MOST MONEY WHEN THEY PUSH 
AUTOMOBILE LIABILITY INSURANCE 


Let Us Help You Push. For Pushing Assistance write 


P. A. COOLING CO., General Agents - - - INDIANAPOLIS, IND. 
OSCAR R. WITTE & CC., General Agents = - - - ST. LOUIS, MO. 
GARNER & MANN, General Agents - - - KANSAS CITY, MO. 
E. J. MILLER, General Agent - - - DENVER, COL. 


For Other States write the Main Office 
DON’T FORGET, TOO, WE WRITE ALL OTHER CASUALTY LINES 
An Agency Connection With Us—-MEANS REAL SERVICE 


WESTERN INDEMNITY COMPANY, Dallas, Texas 


Capital $500,000 Assets $1,211,054 
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-REJOINDER IS MADE 


ON THE BANK ISSUE 


(CONTINUED FROM PAGE 1) 


Europe in order that they may, through 
deception escape the submarine of the 
murderous Hun; only “going” banks re- 
ported. Banks that give depository 
bonds never themselves recover on the 
bonds they give to others! How could 
they “lose one cent?” As Iong as a bank 
is a going concern it must be patent to 
the layman, and much more apparent to 
the banker, that bonding companies will 
not pay losses on bonds issued for those 
banks; and it must be patent also that 
the premiums collected on depository 
bonds for solvent banks are devoted by 
the bonding companies to paying their 
liabilities on the “nonreporting banks” 
which fail. These figures are among 
those which, Mr. Bartlett says, “conclu- 
sively prove” that burglary insurance 
companies and surety companies are 
charging banks more for their insurance 
than is warranted! This reference to 
depository bonds must have been in- 
tended as a joke! 


Banking Profits 


The committee discusses the profits 
made by surety companies, Mr. Banker, 
how do these profits compare with the 
profits made by banks? We know surety 
bond and burglary insurance is less 
profitable than banking. Through state 
banking departments and the comp- 
troller of the currency in Washington, 
it is possible to compile a statement of 
those profits, but we confess we hope 
these profits are large enough to make 
the banking business of the country 
safe! 

In the public press under date of Aug. 
10, 1918, articles were published showing 
that the net earnings of twelve federal 
reserve banks in six months to July 1 
totaled $20,698,000, which is 28 percent 
on the capital of $74,000,000, or at the 
yearly rate of 56 percent, and during the 
same period the net profits of all national 
banks was approximately 20 percent on 
the capital stock. 


Greatly Interested in Safety 


The net earnings shown of twelve fed- 
eral reserve banks are within approxi- 
mately $7,581,354 of the total net pre- 
mium income for 1917 from all fidelity 
and surety business of all of the com- 
panies in the country, and exceed by ap- 
proximately $11,172,922 the total net 
premium income for 1917 from all fidelity 
business. 

These figures do not alarm us, nor 
are we drawing an invidious compari- 
son. We are not interested in how much 





EMORY H. ENGLISH 
President 


JOEL TUTTLE 
Secretary 





CAPITAL ONE MILLION DOLLARS 


wun insmeuee ‘Eigusenamt of Some 
Fidelity and Surety Bonds, 
Burglary Insurance, 
Workmen’s Compensation, 
Automobile and Other 
Public Liability Lines. 


HOME OFFICE: 
715 Locust St., DES MOINES, IOWA 


A. J. SCHUNK, Manager Northwestern Branch 
615-619 Security Bldg., MINNEAPOLIS, MINN. 
JULIUS BACHER, General Agent 
Metropolitan Block, MILWAUKEE WIS 














THE NATIONAL UNDERWRITER CASUALTY 
is made, although we often have on de- | 
posit a ear a very a amount of C. A. CRAIG W.R. WILLS c. R. CLEMENTS 
our cas unds, and the bank . . 
make out of ee dunaaihe ihe bate ta \ President Vice-Pres. Sec’y and Treas. 


isfied we are. If the banks did not doa 
profitable business, 


look to the safety of our deposits. Our 


money is deposited in a very consider- , 
able number of banks throughout the | 
country, from the Atlantic to the Pacific, | 


from the north to the south, and. hun- 
dreds of thousands of dollars additional 
of ours are temporarily in banks to the 
credit of over 40,000 agents, awaiting 
remittance. 


Absurd Proposition 


| 
If any one of these banks is not mak- | 
ing a proper profit, we shall be greatly | 


indebted to anyone who will point it 
out, but if they are making a proper 
profit, the extent of it does not interest 
us, because the more they make the 
safer will our funds be; but Mr. Com- 
mitteeman takes the position that we 
are making too much profit andy ap- 
parently, would be perfectly delighted 
if we were making so little that we 
would have to pass our dividends, add 
nothing to our surplus, and impair the 
security we offer to him. Isn’t it absurd? 





Some Suggestions on 
Compensation Rating 














THE theory of rating is based upon 

the physical condition of the plant 
in addition to past experience on the 
risk. The physical rating is based upon 
the general conditions revealed by in- 
spection. Charges are made for con- 
ditions which are substandard and pro- 
portionate credits allowed for super- 
standard conditions. The net result 
reflects upon the manual rate either in 
the way of an increase or decrease, as 
the case may be. 


HE object of the experience rating 

plan is to rate all risks, qualifying 
under the rules, upon the basis of their 
individual experience brought to the 
level of present manual rates by proper 
modification factors which are applied to 
the losses incurred and medical ex- 
penses actually paid according to pol- 
icy year. ‘The experience of a risk is 
also taken into consideration in the 
rating and is based on the number and 
character of accidents, and the losses 
incurred, including losses actually paid 
plus outstanding reserve in addition to 
the medical expenses actually paid. 


HE sum total will reflect either a 

debit or a credit percentage. This 
is added to the result obtained by the 
schedule rating of the physical condi- 
tion of the manufacturing plant. If 
the operations are contracting, the 
same experience rating is applied, but 


| there is no schedulé rating taken into 


consideration. 


CERTAIN requirements are neces- 

sary to qualify a risk for schedule 
and experience rating. However, as 
these are changing from time to time, 
it would be impracticable to mention 
them here, but we invite inquiries in 
regard to them. The requirements dif- 
fer according to the compensation and 
liability states, as well as states un- 
der board supervision.—U. S. F. & G. 
Bulletin. 


we would at once. 


THE NATIONAL 
LIFE & ACCIDENT INSURANCE CO. 


OF NASHVILLE, TENNESSEE 


Capital, $300,000.00 





Record For 
Growth Unsurpassed 


Money-Making Contracts 
For Good Agents 

















The Standard Surety Company of the West 





Surety Bonds 
Burglary 

Plate Glass 
Automobile 
Personal Accident 


Insurance 





Standard Rates 
Service 
Safety 
Security 
Secured by ‘‘The Lion”’ 
Suppose you try us? 








GEORGE G. BROWN, Agency Supervisor 














with every policy. 


HOOSIER 


HEALTH and ACCIDENT PROTECTION Monthly Payment Plan. 
HELP AGENTSGET STARTED. Write for full information if you desire territory. 


Casualty Company 
Indianapolis, Indiana 
Pays $100 Funeral Benefit 














Capital $ 500,000.00 
Deposited in Securities with 
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AND 
CASUALTY COMPANY 
SIOUX CITY 


lowa [nsurance Department paune te CASUALTY} 





ggressive Management 
roaaPolicies 
onservative Underwriting 


Onsistent Serviee 
INSURANCE} 


‘ v 
Sioux City, dcwa 
Write For Agency to A. G. OGLE, Vice President and General Manager. 


























OKLAHOMA LIVE STOCK 


INSURANCE COMPANY :: :: 


Licensed by the Oklahoma Insurance Department 


@ We are now ready to receive applications for agencies. An Oklahoma Company owned and managed by Okla- 
homa people. You Oklahoma Insurance Agents, look up the value of the Live Stock owned in Oklahoma. Live 
Stock Insurance is the most profitable to agents of any branch of Insurance, all annual business, high rate and good 
commissions to good producing agents. For Agency Contracts and Territory, address Home Office. 


OKLAHOMA CITY 
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) MICHIGAN COMMERCIAL INSURANCE COMPANY 


Lansing, Michigan 


ASSETS SURPLUS 

January 1, 1914........ $ 920,961.16 $181,374.66 
en ee 935,693.93 200,120.21 
January 1, 1916........ 1,020,369.41 211,057.76 
January |, 1717........ 1,178,606 .00 212,243.00 | 
January 1, 1918........ 1,364,674.29 212,756.82 


Fire, Tornado, Automobile, Tourist Baggage, Parcel Post Insurance 











Automatic Fire Sprinklers 


(PARTICIPATING PLAN) 


The Phillips Company 


108 South La Salle St. - Franklin 4572 


Chicago 











C. O. DAVIS, Vice-Pres. 
F. > ALDRICH, Counsel 
~- HENNES, Treasurer 


THE INTER- STATE. FIRE INSURANCE CO. 


OF DETROIT, MICHIGAN on > 1913) 


Capital fully paid $259, 150.00 Assets $591,109.81 
Surplus to policy holders $310,064.33 


W. A. ELDRIDGE, Secy. 


A. PALME sdent 
ay ye oe H. R. VERNOR, Asst. Secy. 


D. ANDR US, V.-Pres. & Man’g Urderwriter 





! 
| GEO. R. DAVIES, Manager 


Combined Capital, $1, 700, 000 


New Agents Solici 





PITTSBURG UNDERWRITERS 
ee gy Commonwealth Bldg. Ptsbwe, Po. 


Allemannia Fire Insurance Humboldt Fire Insurance Co 
National-Ben Franklin Insurance  . Teutonia Firs Insurance Ce. 


‘ious, "89 989 607 Surplus to Policyholders, 3,645,418 
E. Volbrecht, Columbus, Ohio, Special Agent tor Ohio 
Eliel & Loeb C Sua. Indianapolis, Ind., General Agents for Illinois and India 
ited. Fish & Schulkamp, Wis., General Agents fo tor Wiseonsia 








406-412 DIME BANK BUILDING 


INCORPORATED 1720 


ROYAL EXCHANGE ASSURANCE 


LONDON, ENGLAND 


RICHARD D. HARVEY 
United States Manager 


United States Branch 
92 William Street, New York 


S EC U RI TY 


Fire Insurance Company, of Davenport, Ia. 
CASH CAPITAL $200,000 


This Company has had 34 years of successful business experience, and is now doing 
business in Iowa, Illinois, Wisconsin, Ohio and Indiana. Itis a good company for the 
agent, because in addition to writing a general business, it accepts practically all classes 
of farm risks. We want agents in the above states, and would appreciate hear- 
ing from agents desiring to represent us. 








W. A. GORDON _ WALSH 


GEO. sr er 
Preside Secretary Ass’t Secretary 


Twin City Fire Insurance Company 
MINNEAPOLIS 


Capital $500,000 











GEORGE E. FEENEY, President f 
EDWARD T. LYONS, Secretary-Treasurer A. M. WAGNER, Supt. of Agencies 


Che Columbian Insurance Co. 


430 N. Pennsylvania St., Indianapolis, Ind. 


$529,005.00 
344,529.00 


The Securities of this Company are deposited with the Indiana Insurance 
Department for the Protection of Policyholders and Creditors 


Assets . ce 
Surplus to Policyholders ‘ 








Agents Wanted in Indiana, Illinois, Ohio, Michigan, Wisconsin and Minnesota 


The CONCORDIA FIREIOORIE,N'T 


INSURANGE GOMPANY INSURANCE 
OF MILWAUKEE, WIS. COMPANY 


Total Assets, Jan. 1, 1918. . .$3,115,504.64 OF HARTFORD, CONN. 


Capital Stock ...... ee 750,000.00 seins 
-G. MclI : 
1,664,365.49 A.G. McILWAINE, Jr 











- - President 


Ea NE AC eT - HARTFORD, CONN 








The COLUMBIAN NATIONAL 


FIRE INSURANCE COMPANY 


DETROIT, MICH. 
ASSETS - - - - 


Lara $1,643,174.45 
‘mane SURPLUS TO POLICYHOLDERS ‘ Z a 


1,235,360.65 


LICENSED IN 
Michigan, Ohio, Pennsylvania, New Jersey, Illinois, Indiana, 
Wisconsin, lowa, Minnesota, New York, Massachusetts, 


Rhode Island, Louisiana, California, 
Tennessee and Kansas 


A Relishle, Progressive Agency Company Representatives solicited 











JONES, LAUNT & BARRETT, Inc. 


GENERAL AGENTS 
BOSTON NEWYORK LONDON CHICAGO BALTIMORE! 


Capital Fire Insurance Company 


We are strictly an Agency office, and 
Chicago Bonding & Ins. Co 


can offer service and facilities in Penn- 
Great Eastern Casualty Company sylvania, New Jersey and laware 
Thames & Mersey Marine Ins. Co. through our head Office. 


HEAD OFFICES: 411-13 Walnut Street, Philadelphia 








Detroit National Fire Jnsurance Co. 


PAUL TURNER, President DETROIT M.O. ROWLAND, Secretary 


Join the forces of a live, active, growing, strongly backed western company, a 
sive, yet operating along sound lines. Licensed in New York, New Jersey, 

ticut, Massachusetts, Maryland, Indiana, Pennsylvania, Viqginia, Tiemmnte, 
Michigan, Rhode Island, Iowa, Illinois, Colorado and California. 


MANAGED BY MEN WHO ARE IN CLOSE TOUCH WITH THE FIELD 

















Merchants National 
Fire Insurance Co. 


CHICAGO 


Wants Good Agents in 
Michigan, Indiana 
Illinois and Wisconsin 
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Surplus to Policyholders. 1,106,374.34 —_———. 
CHARLES E. DOX, Manager 
Writing WESTERN DEPARTMENT 
Pine Tornado | 39 S. La Salle St., Chicago, Ill. 
Sprinkler Leakage edie eecseaied 
Rents Use and Occupancy : aa cain. Manager 








IOWA STATE LIVE STOCK 
INSURANCE COMPANY 


DES MOINES, IOWA 





Insure Against Death From Accident or Disease 


WANT REPRESENTATIVES 
FOR DEVELOPMENT OF NEW TERRITOR} 


WM. CROWNOVER, President GEO. W. GUTH, Secretary 














